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Commercial Crime 
Commission Seeing 
N. Y. Insurance Men 


Company Claim : and Legal Depart- 
ments to Be At Lehman 
Conference 


CRIME WAR GROWING 





Personnel of New Commission Mar- 
shaling Business Men’s Interest 
In Subject 





Fire, marine and casualty companies 
are co-operating with the Commercial 
Crime Commission of New York City 
which has been asked by Governor 
Lehman to marshal the business interests 
of the community in participation in the 
conference on crime which he has called 
for early in October in Albany. It will 
be an opportunity for insurance to pre- 
sent its viewpoints relative to many 
crime angles which have resulted in ex- 
tensive insurance losses, such as those 
fom hijacking of automobile trucks, 
bond and security robberies, jewelry 
thefts and other property robberies. 
Many of these losses are by collusion 
and are preventable. Insurance men, 
through the commission, will also be able 
to get back of legislative bills which will 
be introduced in this state and which will 
make prosecution of crime more effec- 
tive, and which bills will have the en- 
dorsement of the Commercial Crime 
Commission. 

This is the first newspaper story print- 
ed about the C. C. C. which was organ- 
ed in 1934 to permit it to institute prac- 
tical mcasures for the suppression of the 
type of crime which affects business, and 
produce co-ordination between private 
business units and the public law en- 
lorcement agencies, Federal and State. 
It is a non-profit making corporation. 
Among its membership are some insur- 
ance companies. It is operated for the 
benefit of the members and its member- 
ship and other records are confidential. 
: — a staff of legal and technical ex- 
rts. 


The Officers 


President of the Commercial Crime 
ommission is Col. Ralph C. Tobin, com- 
mander of the Seventh Regiment of New 
ork, and former executive director of 
the Citizens Budget Commission. 

Harold E. Chasmer is vice-president 
and general manager in charge of oper- 
ations. He was a former member of the 
Military Secret Service, and for eigh- 
teen years was engaged in investigation 
work and was also connected with the 
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PHOENIX 


Assurance Company, Ltd. 
of London 


55 Fifth Avenue, New York 
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Time Off 


Summer is everybody's vacation time, and the always hard- 
working life underwriter and his family are certainly entitled 
to their time off. A change of atmosphere and daily environ- 
ment refills vitality reservoirs, smooths out frazzled nerves, and 
gives us a new grip and ambition for our daily work. 


A day or two spent here, and two or three days there, 
wreck too many working weeks. Is it not far better to lay out 
definite dates for the beginning and the end of a vacation, and 
to make a real vacation out of the time between. When we 
have done that, we don’t have the feeling of vacation futility 
later in the year, of having had a vacation that wasn't a vacation 
at all. And if. we do it, and give the rest of the Summer to 
faithful work, we shall be better off in every way than to have 
a pick-me-up vacation of a day or two here and a day or two 
there. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
PHILADELPHIA 


Independence Square 











Inheritance Part 
Of Tax Bill Left 
Out By Conferees 





$40,000 Insurance Exemption Stays 
for Estates; General Exemption 
Cut of $10,000 


AGENTS ARE RELIEVED 


But Lonergan Amendment, Pro- 
viding One Exemption Wanted, 
Is Killed 





Senate and House Conferees reached 
an agreement on the tax bill Tuesday 
noon. Most interesting to the National 
Association of Life Underwriters was 
the fact that the inheritance tax section 
was scrapped by the conferees. This 
included the much contested subdivision 
(a), paragraph 7, Section 203 passed by 
the House which included all receipt 
of life insurance taken out by a deced 
ent upon his own life even though at 
the time of the decedent’s death he did 
not have the right to change the benefi- 
ciary or have any legal incidents of 
ownership. 

Also thrown out was Section 210-A 
providing that any property held by any 
person which is inherited cannot be turn 
ed over until the inheritance tax has 
been paid by the beneficiary; or if that 
be done, they are liable for payment of 
the inheritance tax. This meant that in- 
surance companies, in order to protect 
themselves against tax liability on pr 
ceeds, would have to hold up the insur- 
ance until the beneficiary paid the in 
come tax upon the amount of the in 
surance proceeds subject to the tax 

In the estate tax the $40,000 of lifc 
insurance exemption stands and the $50, 
000 general exemption is cut to $40,000 
The conferees adopted higher estate tax 
rates and higher gift tax rates in licu 
of the inheritance tax. 

The Borah amendment which had been 
adopted by the Senate and would hav 
prohibited future issues of tax exempt 
securities by the Federal Government 
and its instrumentalities, was killed by 
the conferees. 

| 


The Lonergan amendment, which would 
have exempted from taxation life insut 
ance bought for the purpose of payin 
tax levies, was also killed. 

The bill as agreed upon by the con 
ferees changes the flat net income tax 
on corporations. The old flat tax was 
13%4%. It is changed to 121%4% on net in- 
come up to $2,000; 13% on net income 
from $2,000 to $15,000; 14% on net in- 
come from $15,000 to $40,000; 15% on 
all net income over $40,000. This scale 
is made applicable to insurance com- 
panies by reference in other sections of 
the bill. 
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Massachusetts Mutual Life Insurance Co. 
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RESERVES for SOCIAL SECURITY 


M. Albert Linton, President of Provident Mutual, Sees Menace in High ; 
Accumulations; Wonders What Will Be Attitude of Future Generations 


In a recent talk before the Institute 
of Public Affairs, University of Virginia, 
\. Albert Linton, president Provident 
Mutual, discussed among other things 
the reserve angle of the Social Security 
legislation. Mr. Linton sees a menace 
in the huge reserves which will be built 
up. Along this line he said: 

“The purpose of accumulating a huge 
reserve is to make it ‘actuarially sound.’ 
This means that a given rate of tax, as 
6% on payrolls, will eventually be suffi- 
cient to support the future pension load 
if during a period of, say, thirty years 
the excess of the taxes over the outgo 
is invested so that a reserve is accumu- 
lated. The function of this reserve is to 
provide 3% interest which added to the 
tax receipts at the 6% rate will equal 
the pension payments that must be made. 

An Example 

“For example, the pension payments 
in 1980 are estimated to be 3.5 billions. 
The pay-roll taxes are then estimated to 
be 21 billions, or 60% of the pen- 
son load. The remaining 40% is to 
be borne by 1.4 billions of interest 
(at 3%) on the nearly 47 billions of 
reserve. It should be kept in mind that 
we are to pay the taxes to build the re- 
serve simply to have a fund that will 
provide interest income. It is not con- 
templated that the principal of the re- 
serve fund will be drawn upon to meet 
pension payments, except possibly in the 
long future in periods of depression to 
make up for a falling off in the pay-roll 
taxes at a time when pension payments 
have grown to large figures. In that 
event the withdrawn principal would, ac- 
cording to theory, be replaced as soon as 
possible so that the complete reserve 
could resume its function of providing 
interest to help pay pension benefits. 

The Investment Angle 


“Incidentally, before going any further 
we may well ask what the attitude of our 
children and grandchildren is going to 
be toward the interest on this re- 
serve fund which will have cost so much 
money to build up. Is there not a good 
thance that they will look upon it as a 
tax burden? If so, are they not likely 
to wonder about the necessity of col- 
lecting the tax to meet the interest that 
sees to pay pensions? They may think 
ttsimpler to raise all of the pension out- 
80 by taxation directly for that purpose. 
In other words, it is an open question 
Whether or not we really do lighten the 
load upon future generations by the great 
Sacrifice involved in taxing current pay- 
rolls in excess of current requirements, 
withdrawing the excess from consump- 
tion channels and directing it into invest- 
ment channels to build up a stupendous 
Teserve fund. 


‘The Social Security act contemplates 


that this excess of pay-roll taxes over 
pension outgo shall be invested in U. S. 
Government securities or in securities 
fully guaranteed by the United States. 
Since the eventual reserve contemplated 
is about 47 billions, one of the first ques- 
tions that arises has to do with the broad 
program of the Federal debt. Are we 
not to contemplate a reduction in this 
debt or must it continue at its present 
level or be expanded in order to provide 
an investment for the funds of the Old 
Age Reserve account? Obviously, if the 
reserve project should be carried through 
and the Federal debt, direct and guaran- 
teed, should remain within 47 billions, 
there would come a time when all of the 
obligations of the Treasury Department 
would be owed to the Pension Depart- 
ment, and all Federal securities would 
have been taken from the hands of the 
public, including, of course, the banks 
and other financial institutions. To say 
the least, a program of this nature has 
aspects that are a bit bizarre and un- 
precedented. 

“The more I consider this reserve pro- 
posal and its implications the more I 
wonder how anyone with a sense of real- 
ity can believe that it will be carried 
out; that Congresses of the future wiil 
be willing to appropriate sums to build 
up pension reserves running into the 
tens of billions of dollars. The excess 
of pay-roll taxes over pension payments 
is likely to look to the politically minded 
like easy money to use for other pur- 
poses. This excess is estimated to con- 
tinue for nearly a generation. The re- 
port of the Senate Finance Committee 
shows that the appropriation that must 
be made to the reserve account in 1955 
(not including interest) will exceed the 


benefit payments by nearly one billion 
dollars.” 


Necessity of Making Sacritices in Fund 
Building 


One of the characteristic features of 
public pension funds is the inability of 
laymen and especially elected legislators 
to understand the necessity of making 
sacrifices to build up a fund, the interest 
upon which is to help our children and 
grandchildren meet future pension lia- 
bilities, continued Mr. Linton. If this 
reserve fund reaches a few billion dol- 
lars can you imagine a politically minded 
congress, with present voters to consider, 
giving heed to actuarial theory which 
says that each year hundreds of mil- 
lions of dollars shall be added to a fund 
which will already appear overgrown? 
he asked. “The program is so fantastic 
that one wonders how it could have come 
to be seriously considered as a practical 
possibility.” 

A side-light upon the way Congress 
meets pension problems is to be seen in 
the handling of the Civil Service Retire- 
ment and Annuity Fund established fif- 
teen years ago. This fund has employed 
actuaries who have submitted a number 
of reports showing what must be done 
to place the fund upon a solvent basis. 
The 1933 report shows that the uncov- 
ered liability of the fund is nearly one 
billion dollars and that each year the 
shortage is increasing through failure of 
Congress to provide the necessary appro- 
priations that have been recommended. 
Current sacrifices for deferred benefits 
of the long future are never popular with 
politically-minded legislative bodies and 
the action of Congress with reference to 
this Civil Service fund is not surprising. 
Certainly it affords no precedent that 


Example of Working of Security 
Act In Case of Two Brothers 


Since President Roosevelt signed the 
Social Security act last week there have 
been many examples printed in daily 
papers of how the contributionship sec- 
tion of the act will work in real prac- 
tice. The New York Sun takes the case 
of two brothers, whom it calls John and 
Jim Doe and tells what will happen in 
the case beginning with January 1, 1937, 
when the section becomes operative. 
Both John and Jim have jobs paying 
them $200 a month. The Sun says: 

In 1937, 1938 and 1939, they will pay a 
1% tax on their salaries—a total of $72 
each for the three years. After that the 
rate increases gradually to a maximum of 
3% beginning in 1949. 

One Keeps, the Other Loses, Job 


John Doe keeps his job and continues 
to make an average of $200 a month un- 
til he reaches 65. At that age he has 
paid $1,152 to the Government, and his 
employer has paid a like amount. John 
is entitled to a monthly pension of $66.25. 

His brother Jim, however, has not been 
so fortunate. He remained employed 


only twenty of the thirty-five years. . In 
those twenty years taxes were paid on 
$48,000 of income. 

When he reaches 65, though, he gets 
a pension just the same: The amount 


is arrived at this way: He is entitled to 
a monthly pension of one-half of 1% of 
the first $3,000 of his total salary plus 
one-twelfth of 1% of the remainder—a 
pension of $15 plus $37.50, or a total of 
$52.50 each month. 

What Happens at Death 

The monthly pensions to both continue 
until their deaths. This is what hap- 
pens when they die: 

Taxes have been paid for John—the 
one who worked the full thirty-five years 
—on $84,000. The bill states that he is 
entitled, therefore, to benefits totaling 
$2,940. If at the time of his death the 
total monthly pension payments to him 
add to more than that amount, his heirs 
get nothing. If they add to less, his 
heirs get the balance. 

For Jim, however, taxes have been 
paid only on $48,000. Therefore, he is 
entitled to pension benefits totaling 34% 
of that amount, or $1,680. If his pension 
payments total less than that, his heirs 
get the balance; if they total more, the 
heirs get nothing. 

Under the system, the smallest possible 
benefit is a lump sum payment of $52.50 
to a person who paid taxes for five years 
on a $25-a-month salarv. The biggest 
is an $85 pension to an individual who 
earns $250 a month for forty-five years. 


would support those who believe that 
future Congresses will appropriate bil- 
lions of dollars to build up a reserve 
fund of the magnitude proposed. 


Dangers Seen 

“As a matter of fact, I am one of 
those who believe that the plan involves 
great danger to our economic and politi- 
cal life,” said Mr. Linton. “We are 
adopting a schedule of pension benefits 
upon the theory that actually the pen- 
sion burden will be lightened in the fu- 
ture to the extent of the interest on a 
huge reserve fund. If the reserve fund 
either is not created, or if it is created 
in such a way as not to lighten the ac- 
tual burden, the load that will have been 
placed upon the future may prove most 
dangerous to the economic stability of 
that day. Those who follow us will have 
to carry the whole load by means of 
taxes currently raised. They are likely 
to find our promises exceedingly difficult 
to fulfill. 

“The contributory pension plan is es- 
timated to include more than 25,000,000 
workers. It will not be long before the 
politicians find in it a capital opportunity 
for attracting votes. After income has 
exceeded outgo for a few years and a 
reserve of a billion or two has been ac- 
cumulated the assertion will be made that 
the benefits can obviously be increased, 
the pension age reduced or the taxes de- 
creased. The possibility that one, two 
or even all three of these proposals may 
be adopted is by no means remote. Trou- 
bles with the soldiers’ bonus may well 
pale into insignificance before the conse- 
quences of agitation in this fertile field. 
The result may be the fastening upon the 
next generation of a load which they wi!! 
be unable to bear, unless through the 
painful process of a substantially inflated 
price level, they materially reduce the 
relative weight of the pension burden. 
Let us not forget that the program as it 
now stands, taking into account both the 
contributory plan and the old age assist- 
ance plan which will still remain in ef- 
fect for the more than twenty millions 
not covered by the contributory plan, 
will call forty-five years hence for total 
pension payments of at least 4.5 billions 
of dollars. This is itself a tremendous 
sum. If through political action the fig- 
ure is raised by succeeding Congresses, 
disastrous consequences are likely to en- 
sue. 

“Other hazards inherent in the reserve 
system could be enumerated. Suffice it 
to say that many who are familiar with 
pension problems in political systems 
view the reserve proposal with the deep- 
est misgivings. The actuaries who worked 
with the Committee on Economic Secur- 
ity and those who were invited to serve 
as consultants when the plan was being 
formulated did their best to counsel 
against adopting a system of reserves 
with its inescapable provision that income 
from the pay-roll taxes must far exceed 
pension payments for so many years to 
come. If in the course of the vears the 
pension plan, largely because of this re- 
serve provision, shall come to be re- 
garded as one of the tragedies of 1935, 
the actuaries can certainly plead ‘not 
guilty’ From the start they advocated 
a pay-as-you-go system which would 
keep pension payments and tax receipts 
largely in balance from year to year, 
thus maintaining the system in contact 


(Continued on Page 10) 
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Rogers Was Insurance Booster 


John J. Kemp for Years His Insurance Agent; Sold Many 
Policies to Comedian; First Met Him 
In Dressing Room 


“One of the greatest boosters which 
life insurance has among laymen” is the 
epinion that was held by the insurance 
business of Will Rogers, the actor, hu- 





WILL ROGERS 
A Picture Taken About the Time When 


He First Bought Large Amounts of 
Insurance 

morist, philosopher, newspaper writer 

and motion picture star, killed in an 


aeroplane smash while flying with the 
aviator Wiley Post in Alaska on Fri- 
day of last week. He started buying in- 
surance policies while a vaudeville actor 
and he kept on buying them for years. 
At one time he carried $800,000 of life 
insurance. 

For an interval of many years Will 
Rogers placed all his life insurance busi- 
ness through John J. Kemp, now of 551 
Fifth Avenue, New York City, agent of 
many of the great stars of the stage and 
pictures. If any agent approached Rog- 
ers he would tell them that Kemp took 
care of his insurance, and changed the 
subject with a pleasant wisecrack. 

The Autograph on Kemp’s Wall 


On Kemp’s wall is an autographed pic- 
ture of the comedian in cowboy attire, 
vith this inscription: 

“Nobody loves an insurance agent, but 
I try to be different. I love this one. 
John, here’s hoping that we live to cash 
in. Your friend, Will Rogers.” 

“But he didn’t live,” said Kemp to The 


Eastern Underwriter as he tried to keep 
back the tears. “One of the finest fel- 
lows who ever lived. No one could stop 
him from taking these aeroplane trips, 
and when I heard that he might possibly 
fly on to Siberia I picked up the paper 
every morning with fear and trembling. 

“T first met Rogers one night in the 
dressing room of Eddie Cantor while he 
and Rogers were the stars of The Foli- 
lies. It was about twenty years ago. 
They occupied the same dressing room. 
When Cantor introduced me he started 


kidding me about my business and he 
continued to kid me from that time on, 
but behind all that kidding was a true 
friendship. He was a man who stood 
by his friends. 


First Policy Bought in New York 


“The first policy I sold him was an 
accident and health contract in the Trav- 
elers. Then he began to buy Ten Year 
Endowments. He bought a number of 
them. Then he went in for straight life 
insurance. Whenever I would see him at 
the Lambs or elsewhere he would give a 
gesture of fake irritation and say, ‘How 
much is due? Am] all paid up, John?’” 


Why He Banked on Insurance 


Edwin C. McDonald, assistant secre- 
tary of the Metropolitan Life, a trustee 
of Culver Military Academy, met Rogers 
at Culver one day while the comedian 
was visiting his two sons who at that 
time were students there. When Rogers 
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Good-bye to Time Consuming Ways 


July, 1866. 


foundland, with the first successful transatlantic cable. 


The Great Eastern steamed into Heart’s Content Bay, New- 


No longer now, 


when urgent messages were to be transmitted, would men be helpless before 


3,000 miles of natural obstacle. 


when peace had been declared by warring nations. 


Fighting need not go on in distant places 


Intelligence could be 


transmitted almost with the speed of light. 


Less spectacular 
about this time of life insurance. 


no less profound in benefits—was the development at 
It received its first real impetus with the 


organization of a number of companies in the midnineteenth century. The 
Connecticut General was among these, organized in 1865. 


Life insurance, like the cable and other marvels of the period, has freed 


men from dependence on time consuming ways. 


Through its operation a 


pen stroke sets up an estate. A man completes it if he can. But if he dies, 


it completes itself 
saved but all he hoped to save. 


instantly—and pays to his family not what he actually 


Life insurance performs many good works—in the safekeeping of funds for 
the insured, in the management of proceeds for the beneficiary, in the accu- 
mulation of reservoirs of capital for productive enterprise. But its unique 
service, unduplicated by any other institution, is its speed, where speed is 
essential, in creating funds for comfcertable living for families whose well 


being is entrusted to its care. 


Our booklet, How to Build Up a Guaranteed Income for You and Your Family, 


shows the application of life insurance to specific problems. 


Write for your copy. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


National Life Underwriters Convention, Des Moines, Iowa, Sept. 16-20 


<a 
learned that McDonald was an insurance 
executive he got serious and said: 4 

“I believe in insurance because 
can depend upon it. I am going pa 
now, but you know the public js fickle 
and I do not know how long my yo F 
will last. When the public tires du 
my income will take a drop. I have tein 
a large buyer of insurance because | 
know I can depend upon it.” 

The Eastern Underwriter once rap ; 
page interview with Rogers which wes 
obtained behind the scenes of the Ney 
Amsterdam Theatre after a performane, 
of Ziegfeld’s Follies. There was vey 
little kidding in this interview. Rogers 
wanted the world to know that he was 
investing considerable of his income 
the time in insurance. “If it will do the 
insurance business any good to publish 
this, go the limit,” he said good ma. 
turedly. Extracts from this  interviey 
were published in many parts of the 
world, including South Africa, where 
Rogers spent some time in his cowboy 
and rodeo days. : 


Always Kidded Agents 


He cut loose with his mischieyoy; 
smile when the reporter of The Eastern 
Underwriter asked him for a Picture 
Digging one up in his dressing room he 
wrote across the bottom: 

“From Will Rogers. Looking over his 
shoulder trying to dodge an insurance 
agent.” 

That was a gag, as he never tried t) 
dodge anyone. 


DINES INFLUENCE CENTERS 





Brennan Has as Guests Twenty Who 

Have Helped Him Prospect; Takes 

Over Chicago Agency 

James H. Brennan, just recently ap- 
pointed manager of the Fidelity Mutual's 
oldest Chicago agency, had twenty “cen- 
ters of influence” as his guests at a din- 
ner in the Knickerbocker Hotel to cele- 
brate his taking over of the reins. The 
twenty men have been of considerable 
assistance to Mr. Brennan in his years 
of previous association with the agency 
as a producer and were nominated asa 
“board of directors” for the agency in the 
future. 

Frank H. Sykes, vice-president and 
manager of agencies at the home office 
in Philadelphia, was present and was the 
guest speaker at the dinner. 





A BIG S. C. ORGANIZATION 


Brooks Agency, Jefferson Standard, 

Writes $2,573,303 in July; Expects 

$8,000,000 Year 

The William Lester Brooks organiza- 
tion of the Jefferson Standard Life at 
Charlotte, N. C., produced $2,573,303 dur- 
ing a loyalty campaign in July. There 
are eighty-five men and women in the 
agency and they wrote 1,756 applications. 

A mid-summer convention of the agen- 
cy was held at Myrtle Beach, S. C., which 
was also attended by Insurance Com- 
missioner Sam B. King of South Caro- 
lina and Julian Price, president of the 
Jefferson Standard. One unit of the 
agency, in eastern South Carolina with 
headquarters at Florence under Frank H. 
Bell, produced 944 applications for $1, 
217,496. The Charlotte agency at its 
present rate will pay for $8,000,000 this 
year. 


HEAD BACK FROM EUROPE 

Walter W. Head, president of the 
General American and also of the Na- 
tional Council of Boy Scouts of Americ, 
returned from a five weeks Europeal 
trip on Tuesday on the Aquitania. While 
abroad he attended an international cot 
ference of scout leaders in Stockholm. 
He was met at the pier by James 
West, chief executive of the Boy Scouts 


SON FOR BIRTHDAY PRESENT 








Harris L. Wofford, manager, Prudet- 
tial, New York, and Mrs. Wofford at 
nounce the birth of a son, John Gardner, 
The date is also MF 


on August 13. 
Wofford’s birthday. 
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al Life of Boston 
a Starts Off in Sep’t 
s400000 PAID-IN CAPITALIZATION 


Management as Loyal Protective; 
~ * Operate in Northeastern States 
and Ontario 








The Loyal Life Insurance Co., forma- 
tion of which has been completed by the 
Loyal Protective of Boston, will begin 
active operations next month and will 
operate in the principal northeastern 


states and the province of Ontario. The 
company has a combined capital and sur- 
plus of $400,000, which has. already been 
aid in, and the entire capital stock was 
subscribed by the parent company, there- 
by assuring identically the same man- 
agement. President will be John M. 
Powell; vice-president, E. B. Fuller; sec- 
retary, Brooks A. Heath, and treasurer, 
Gordon S. Heath, all being officers of 
al Protective. 
gt ng identical setup the overhead 
of the new company will be practically 
nil. Furthermore, there have been no 
organization or promotional charges, and 
the necessary expenses were paid by 
stockholders. The company will operate 
upon a 3% reserve basis on the New 
Jersey standard. ; f 
Participating business exclusively will 
be issued by the Loyal Life. The bulk 
of it will be on two policy forms—the 
regular ordinary life and the endowment 
at age 65. Waiver of premium and double 
indemnity benefits will be issued. Women 
will be insured at the same rates as for 
men except that waiver of premium and 
term insurance will not be issued to them. 
It is noted that despite the large capi- 
tal and surplus paid in by stockholders 
for the benefit of policyholders, the by- 
laws of the company guarantee all life 
insurance profits to the policyholders ex- 
cept for a small part (not over one- 
tenth) that may result from efficiency in 
the form of a favorable mortality or ex- 
cess yield on investments over the 
amount required to build up the reserves. 





18 Wolfson Agents Qualify 
For Berkshire Bermuda Trip 


Eighteen agents in the S. S. Wolfson 
agency of the Berkshire Life in New 
York City have qualified to date for the* 
Bermuda convention of the company’s 
Rhodes Club starting on’ October 16. 
This agency, which is now leading the 
Berkshire nation-wide, was the first to 
qualify for the convention. For the first 
eight months of 1935 the agency is 33% 
ahead in paid-for volume over the same 
period of last year. 


HEADS LIFE-TRUST COUNCIL 

Warren S. Parks, Rochester manager 
for the Equitable Society, has been elect- 
ed president of the Life Insurance Trust 
Council of Rochester. William H. 
Stackel, retiring president, becomes a 
member of the executive committee for a 
two-year term. Others elected to office 
in the association are John W. Reming- 
ton, vice-president; Robert E. Towey, 
treasurer; Earl J. Foster, secretary; and 
Frank H. McChesney, member of the 
executive committee. 








FORMER GENERAL AGENT DIES 
R. Clayton Aunspaugh, formerly a 
general agent for the Northwestern 
Mutual at Raleigh, N. C., died in that 
tity last week. He was sixty-nine years 
old. He was in the insurance business 
lor many years, at one time being with 
the Northwestern Mutual at Richmond, 
Va., in the general agency of Aunspaugh, 
Nolley and Aunspaugh. 


STARTS MAGAZINE AWARDS 
The Insurance Magazine of Kansas 
ity has originated what it calls “The 
Life Underwriters Award,” under which 
it sends engraved certificates to agents 
Who submit “case studies” which the edi- 









‘ors find of sufficient merit to publish. 




















Speaking of Reserves 


Insurance companies have them 


to meet obligations. 


Bankers have them to care for possible con- 
tingencies. All well-ordered businesses 
have them as re-enforcements in time of 


necessity, and the well-supervised family 


has 





Adequate insurance on its provider’s 


life for the same reasons. 


Che Prudential 


Insurance Company of America 


f i 


y 4 
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Epwarp D. DuFFieLp, President 


Home Office, Newark, New Jersey 




















Rupert F. Fry Dies; 
Founded Old Line Life 


ITS PRESIDENT FOR 23 YEARS 





Began Career as Newspaper Telegrapher, 
Then Sold Insurance in Spare Time; 


Made Last Speech When III 





Rupert F. Fry, newspaper telegrapher 
who became a big producer of life insur- 
ance and then president of a life com- 
pany which he founded, the Old Line 
Life of Milwaukee, died last week. He 
was sixty-four years old and had been 
ill for two years. President of the com- 
pany since its organization in 1910, Mr. 
Fry retired in February of 1934 and took 
the office of chairman of the board. He 
was then succeeded as president by John 
E. Reilly, secretary and treasurer since 
the company’s inception. 

Mr. Fry was born in Lowell, Ind., June 
8, 1871, and settled in Milwaukee with 
his parents in 1883. He took up teleg- 
raphy, his father’s profession, and 
worked in newspaper offices as well as 
the Chicago Board of Trade, devoting 
his spare time to selling life insurance 
He served in Porto Rico with the signal 
corps during the Spanish-American war, 
and at its close remained in the South, 
selling life insurance. 


Was A Big Producer 


He returned to Milwaukee in 1908 and 
writing for various companies, estab- 
lished the record of having written 
$2,500,000 worth of business in eight 
months and nine days. Meanwhile he 
organized the Old Line Life, which be- 
gan business April 16, 1910. 

At the recent celebration of the com- 
pany’s silver jubilee, Mr. Fry by a great 
effort made an appearance at the ban- 
quet ending the celebration and gave a 
spirited talk. It was one of the main 
and most pleasant surprises of the entire 
celebration, attended by more than 200 
of the company’s largest producers in the 
field. 





Spencer L.McCarty Chairman 


N. Y. State Ass’n Committee 


Spencer L. McCarty, State Mutual 
Life, Albany, has accepted the chair- 
manship of the general committee of the 
Life Underwriters’ Association of New 
York State. He was appointed chairman 
of the committee by Clancy D. Connell, 
Provident Mutual, New York, who is 
president of the state association. He 
and Mr. Connell will announce the other 
members of the committee at a later 
date. 

Mr. McCarty last year was president 
of the Albany Association of Life Un- 
derwriters. For the past three or four 
years he has been an active member of 
the general committee of the state asso- 
ciation and has done much constructive 
work in legislative matters. 


PHILIP M. CHILDS RESIGNS 





Son of Late President of Columbian Na- 
tional Was an Executive of Company 
For Some Years 

Philip M. Childs has resigned as first 
assistant secretary of the Columbian Na- 
tional Life. The company says in The 
Columbian that his many business inter- 
ests have made such inroads on his time 
that he decided to retire from the com- 
pany. In recent years he has been in 
the investment division. He is the only 
son of the late Arthur E. Childs, for 
years president of the Columbian Na- 
tional. 


GILLIS AGENCY OUTING 

Three Provident Mutual general agents 
in New Jersey spoke at the get-together 
luncheon of the A. F. Gillis Newark 
agency for the company, held last week 
at the Robert Treat. The speakers were 
Bert Stowell, New Brunswick; Louis F. 
Paret, Camden, and Mr. Gillis. Follow- 
ing the meeting the group went to the 
Green Brook Country Club for a golf 
tournament and dinner. 
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Clarence Klocksin Made 
Legislative Counsel 


SUCCEEDS HENRY F. TYRRELL 


Northwestern Mutual Life Also Pro- 
moted O. R. Ware and Lawrence J. 
Evans; Klocksin was Ass’t to Tyrrell 
Clarence C. Klocksin, assistant legis- 

lative counsel of the Northwestern Mu- 

tual Life of Milwaukee and assistant to 

Henry F. Tyrrell until the latter’s recent 

death, has been named legislative counsel 

to succeed Mr. Tyrrell. Mr. Klocksin 
has previously carried on Mr. Tyrrell’s 





CLARENCE KLOCKSIN 


work in two fields. In January he con- 
tinued the annual trade review which 
used to be written by Mr. Tyrrell, the 
analysis of the year’s insurance develop- 
ments being widely distributed, and at 
annual meeting of the Pamunkey Tribe 
of Real Indians during the Commission- 
ers Convention in Seattle a short time 
ago Mr. Klocksin was elected scribe, a 
post held throughout the Pamunkey 
Tribe’s existence by Mr. Tyrrell. Mr. 
Klocksin is succeeded as assistant legis- 
lative counsel by O. R. Ware. 

The Northwestern Mutual 


has also 





LAWRENCE J. 


EVANS 


appointed Lawrence J. Evans assistant 
director of agencies, effective September 
first 

A native of Milwaukee, Mr. Klocksin 
entered the home office in 1906 as a 
clerk in the actuary’s department. In 
1922 he was transferred to the legal de- 
partment as assistant to Mr. Tyrrell. In 
19X) he received appointment as assistant 
legislative counsel and because of Mr. 





Tyrrell’s poor health bore the brunt of 
the work of the office. 

Mr. Klocksin is a graduate of the Mar- 
quette University law school and is a 
member of the city, state and national 
bar associations. 

Mr. Ware has been a member of the 
legal department since January, 1934. He 
was born in Chillicothe, O. Returning to 
Kansas City after World War service, 
he entered business and in 1927 became 
associated with the Farmers & Bankers 
Life of Wichita, Kan. 

Was An Advertising Man 

Lawrence J. Evans has been assistant 
to William Ray Chapman, assistant di- 
rector of agencies in charge of sales 
promotion, with which activity he will 
continue to be identified. 

Mr. Evans is a graduate of the school 
of journalism at the University of Iowa. 
He was business manager of the Daily 
Iowan at Iowa City, later going to New 
York as advertising representative of a 
dry goods merchants’ journal. He re- 
turned to Iowa in 1927, engaging in life 
insurance work in the field, as a super- 
visor and in home office, having had 
charge of sales promotion and advertis- 
ing for the Register Life of Davenport 
before going to the Northwestern Mutual 
home office in Milwaukee. 


JOINS COLONIAL LIFE 





Walton B. Miller Executive Assistant in 
Home Office Real Estate Dep’t; Was 
With R.F.C. Mortgage Bureau 

Walton B. Miller has been appointed 
by the Colonial Life of Jersey City to 
an executive position in its home office 
real estate department where he will be 
assistant to Manager Gordon Moy. Mr. 
Miller’s background includes work with 
the Reconstruction Finance Corp. as sup- 
ervisor of the insurance and mortgage 
bureau in New York City; assistant sup- 
ervisor of the mortgage loan department 
of the New York regional office of the 
H.O.L.C., and as examiner in New York 
for the F. H. A. Mr. Miller is a gradu- 
ate of the University of Kentucky. 


Annuities Are Prizes 
In Big Soap Contest 


$500 ; 





AMOUNTS ARE $1,000; 
Last Year Winner Was Given Choice of 
Lump Sum or Annuity and Chose 
Latter; Public Interest Found 


$100 








Annuities as grand prizes are being 
stressed by the Proctor & Gamble Soap 
Co. in a Camay soap contest now being 
put on throughout the country. The 
competition is for a slogan of ten words, 
the three main prizes are $1,000 a year 
for life, $500 a year for life and $100 a 
year for life. Last year when the soap 
company conducted a similar contest the 
prize was either a lump sum or an an- 
nuity. The winner picked the annuity, 
and this year it was decided to make 
all the top prizes insurance company an- 
nuities. 

Discussing the appeal of such 
tracts, the soap company says: 

“The general public is becoming in- 
creasingly conscious of the advantages 
of insuring adequate financial protection 
for a long-term future. The sponsors 
of Camay are thus tying in their latest 
sales promotion project with a funda- 
mental public trend. That they are fully 
alive to the possibilities of this appeal 
is shown by the tenor of their contest 
advertising. In newspapers, on the radio, 
in store and window displays, the com- 
pany stresses the security angle.” 


con- 





LEADS GUARDIAN AGENCIES 

The  Leyendecker-Schnur agency, 
Guardian Life, New York, stands first 
in the company for the calendar year 
and the club year to August 1. Business 
for July, 1935, showed a 60% gain over 
July, 1934. The first seve: months are 
11% ahead of the same period last year. 
On August 15, the agency had already 
paid for 80% of last August’s total. 
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New England Mutual 
Total In-Force Gain, 


REACHES  $1,309,000,000 IN juqy § 





Company Has Had Favorable Sever 
Months in 1935; Changes Policy 
Loan Procedure 





Insurance-in-force in the New Eng. 
land Mutual Life in July totaled $1,909. 
000,000, the highest amount in the com, 
pany’s history and surpassing for the 
first time the peak period set in Decem- 
ber, 1931. During July the company js. 
sued 5,185 policies, a record for any one 
month. 

Factors contributing to the company’; 
position are a favorable mortality expe. 
rience during the first seven months of 
the year and a diminution of policy loan; 
to a point where policyholders borrowe 
$1,417,375 less as policy loans during the 
first seven months of 1935 than during 
the comparable period in 1934. Toda) 
70% of the company’s policies outstand- 
ing are entirely free from indebtedness 
to the company. 

The New England Mutual is discon. 
tinuing its practice of retaining policies 
at the home office when they are as. 
signed to the company as security for 
policy loans. Hereafter policies sent { 
the home office for loans will be en. 
dorsed and returned when the loan is 
approved. The company expects to re- 
turn approximately 85,000 policies noy 
being held as collateral. 

The policies on which policy loans are 
made will be endorsed as follows: 

“This policy has been assigned to th 
New England Mutual Life Insurance (; 
to secure indebtedness thereon and all 
increases of the loan. The rights of all 
persons hereunder are subject to this 
assignment. The company waives pos 
session of the policy as evidence of se- 
curity.” 








NAMES COMMITTEE HEADS 


John B. Cary, President, Richmond As 
sociation of Life Underwriters, Ap- 
points Seven Chairmen 

John B. Cary, president of the Rich- 
mond, Va., Association of Life Under- 
writers, has named the chairman and 
members of seven committees which wil 
serve during his administration. 

The new committee chairmen are H 
D. Goldman, Northwestern Mutual, by- 
laws and legislation; Herbert Hill, State 
Mutual, education and publicity; J. E 
Davis, Metropolitan Life, membership; 
Linwood Butterworth, New England Mu- 
tual, meetings; Luther Wells, Pacific 
Mutual, business standards and conserva 
tion; E. B. Meade. Prudential, finance, 
and Neil D. Sills, Sun Life, program. 











BUSY DAY FOR HUEBNER 


Dr. S. S. Huebner, president of the 
American College of Life Underwriters, 
is scheduled to arrive at Los Angele 
Wednesday morning, September 4, and 
will be the guest of honor and principé 
speaker at a joint breakfast-meeting 
the Life Underwriters’ Association 0 
Los Angeles and L. A. Chapter of CLI 
After the breakfast meeting he will speak 
at a special meeting of candidates for the 
C.L.U. designation. Also, Dr. Huebner 
will be honored with a joint luncheor 
meeting of the Life Managers’ Associ 
tion of Los Angeles and L. A. Chapitt 
of C.L.U., to be held the same day. 





J. D. CASSIDY’S ANNIVERSARY 
The thirtieth anniversary of Supeti: 
tendent of Agencies, Joseph D. Cassidy’ 
service with The Western and Souther 


Life was celebrated last week at the 
Statler Hotel, Cleveland. It ree s 
was 


form of a three-day convention which W 
attended by President Charles F. Wil 
liams, his sons, (Vice-President Charles 
M. Williams and William J. Williams) 
other company officials and more thas 
three hundred fifty field leaders in ™ 
Cassidy’s division. 
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THE EQUITABLE 
CASE METHOD 
of 
LIFE INSURANCE 
PLANNING 





eC - 


Around the world on an 
Equitable life policy 


Nearly everybody hopes “some day” to travel exten- program of The Equitable 


sively. But few realize how conveniently this can be 
made possible through life insurance! 

An Equitable policy, for instance, after protecting a 2 f A S ‘ f 
dependent family for 20 or 30 years, can be used to L 1 e S S u r a n ce ociety 0 
provide a monthly income for life—or a round sum in 
cash for travel, recreation or support during the later . 
years of life. the United States for 1 93 5 


Read the following quotation from a letter written by 
an Equitable policyholder to one of our agents 





The national advertising 


“The thought has occured to me while Mrs. Beldman 


fermen at race wr Pap nn will continue to feature 


World Cruise, that it would not be amiss to tell you 
that this trip has been made possible through my life 
insurance. Allow me to thank you, and, through you, 


ee the Society’s Case Method 


Let an Equitable agent work out a plan to provide 
this double protection for you. Our Case Method of 


Va of Life Insurance Planning, 


It’s woeful — and it’s free a 5 ? 
peep tr emphasizing the highly im- 
receipts wil sent free on request, to- AIR = 


gether with booklet describing the Equi- 


table Case Method of life insurance plan- LIFE ASSURANCE 


ning. Fill in coupon below. SECURITY — PEACE OF MIND portant part the trained 
g SOCIETY 










i The Equitable Life Assurance Society 
} 393 Seventh Ave., New York City MUTUAL — COOPERATIVE 


cel OF THE U.S. Equitable agent plays in 


Had NATION-WIDE SERVICE 





j aDDRESs 














fitting the insurance to the 





The above advertisement is appearing in 


current national publications exact needs of the prospect. 


THE EQUITABLE LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 


THOMAS I. PARKINSON, President 393 Seventh Avenue, New York 


REMEMBER THE DATE! 


Convention—National Association of Life Underwriters—Des Moines, Sept. 16-20 
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Agency Supervisor 
Wanted « 


Extraordinary Job Needs 
Extraordinary Man 


de 


The man must be young, a college 


graduate, have a record of success 
either in personal production or or- 
ganization work and possess some of 


the social graces. 


We are a young, progressive gen- 
eral agency of one of the best and 
oldest life companies. Our business 
is 59% ahead of 1934. 


man to assume full responsibility for 


We want a 


further rapid growth and we offer a 
phenomenal opportunity on a salary 
or commission basis to one who can 
attract and develop our type of 


agent. 


Please write promptly, in detail and 
in the strictest confidence. We will 


answer every letter. 


Box 1265 


The Eastern Underwriter 
94 Fulton St., New York 








PToDwDeDreDroDeaf~ 
THIRTEEN SALARY CASES 





Written by Prudential Recently; Wide 
Variety All the Way From Sheriff's 
Office to Garages 


salary life insur- 
policies have recently been acquired 
by organizations throughout the United 


States for the protection of their em- 


Thirteen allotment 


ance 


ployes, the Prudential issuing the poli- 
cies. 

The firms adopting such insurance are 
the Asheville Nehi Bottling Co., Inc., of 
\sheville, N. C.; American Gas Machine 
Co., Inc., of Albert Lea, Minn.; Big 4 
Garage, Greenville, N. C.; W. P. Cam- 
eron Bottling Works of Washington, 


Pa.; the Canon City Daily Record, Canon 


City, Colo.; A. L. Huffman Co., restaura- 
teurs, of McAlester, Okla.; H. H. King 
Flour Mills Co. of Faribault, Minn., and 
the R. R. Kloss Refrigeration Service of 
Wheeling, W. Va. 

_Also J. P. Laubach, auto sales and ser- 
vice, Benton, Pa.; F. H. Niemann, or- 
chestra, Laguna Beach, Cal.; the Sher- 
iff’s Office of Telladega County, Talla- 
dega, Ala.; C. V. Thomas, garage and 


sales service, Malvern, Pa., and Wolson’s, 
Inc., furniture dealers, Chester, Pa. 





INDIANAPOLIS SPEAKER 


Opening the fall season of the Indian- 
apolis Life Underwriters’ Association, 
John M. Fraser, general agent, Connec- 
ticut Mutual, New York, will speak be- 
fore a luncheon meeting of that associa- 
tion on September 13. Mr. Fraser is 
immediate past president of the Life Un- 
derwriters’ Association of New York. 


PLAN CONVENTION AT BANFF 


The Guardian Life has set a two-year 


qualification period for its next big con- 
vention which will be held at Banff, 
British Columbia, Canada, during July, 


1937. Banff is one of the great beauty 
spots on the North American continent. 


London Medical ‘iii 
Conducted In Four Languages 


Dr. Chester T. Brown, medical director, 
Prudential, who recently returned from 
the International Congress on Life As- 
surance Medicine held in London, brings 
back an interesting picture of that meet- 
ing which brought together 140 represen- 
tatives from twenty-four different coun- 
tries. Dr. Samuel B. Scholz, medical di- 
rector of the Penn Mutual, was the other 
of the two delegates from the United 
States. 

In order to attract as large a delega- 
tion as possible representing many coun- 
tries, no one language was the official 
one of the congress. Papers were deliv- 
cred in French, English, German or Ital- 
ian and important points were translated 
in abstract form by an interpreter who 
also made it possible to carry on a dis- 


cussion between’ representatives who 
spoke different languages. Copies of 
manuscripts were turned over to the 


secretary for translation and distribution. 
Few European insurance companies 
have full-time medical directors and the 
great majority of the delegates present 
were doctors who devote only a certain 
number of hours each week to their re- 
spective insurance companies. 
Entertainment during the time of the 
convention consisted among other things 
of a reception at Lancaster House given 
by the Minister of Health, a banquet at 
the Dorchester Hotel and a reception to 
delegates on another evening at the home 
office of the Prudential of London, where 
the congress was held. The building is 
one of London’s insurance show places. 
The reception included supper, dancing, 
a vaudeville show and refreshments. On 
Saturday when no business session was 
held many of the delegates made an ex- 
cursion to Cambridge, a trip which was 
arranged by Professor Sir Walter Lang- 
don-Brown, regius professor of physic 
at the famous old university, who is also 
president of the international congress. 
The congress lasted for four days. The 
next time it convenes will be in 1938. 
Spain was selected as the meeting place 
and Madrid will probably be the city. 
Geoffrey Blackall, The Eastern Under- 


writer’s correspondent in London, gives 
the following report of the meetings: 


Medical Men Discuss Selection 


“Technical discussions which took place 
almost ‘in camera’ at the first Interna- 
tional Congress of Life Insurance Medi- 
cine, recently held in London, are expect- 
ed ultimately to benefit many persons 
all over the world who desire to take 
out life policies. 

“Medical men from insurance offices of 
twenty-four countries participated in the 
conference. The primary duty of the doc- 
tors present is to advise actuaries which 
lives among those seeking insurance are 
acceptable and which are unsuitable. 
Fortunately, the numbers in the latter 
category are steadily declining, as the 
tendency is to extend the advantages of 
insurance in increasing degree to individ- 
uals who suffer from some constitutional 
abnormality. 

“Some of the discussions at the con- 
ference were directed to considering how 
types of lives which in the past have 
been thought medically to be unfit for 
insurance could in future be accepted on 
terms reasonable both to themselves and 
to the existing members. Other subjects 
included the consideration of the render- 
ing of health services to those already 
covered by insurance. In this connection 
an interesting exhibition was arranged in 
the new theater of the Prudential As- 
surance, where the congress was held. 

“Actuaries were not directly concerned 
in the scientific discussions of the med- 
icos but there was plenty to interest 
those who attended. It often happens 
that in the consideration of under-aver- 
age lives the special types of insurance 
proposed is an important factor and such 
questions have been raised at recent in- 
ternational congresses of actuaries. From 
this angle there was considerable actuar- 
ial interest in the congress. 

“The delegates had an opportunity to 
see one of the most up-to-date insurance 
offices in Europe, for the Prudential can 
fairly claim to be such since the com- 
pletion of its recent reconstruction pro- 
ject.” 


Changed Style of Canvassing 


By E. Leo Spain. 
Berkshire Life, Albany 


With so many bank failures and stock 
and bond markets dropping to sub-nor- 
mal proportions it was difficult in the 
first days of the depression for the life 
insurance man to keep up his production. 
He found it necessary to spend a great 
deal of time in servicing his old policy- 
holders and doing everything he could 
to preserve the business that he already 
had on the books. 

In 1930 and 1931 the new agent com- 
ing into the business with no policyhold- 
ers to service often wrote more business 
than the older agent. Late in 1931, in 


discussing the situation with other 
agents, I decided to change my method 
of selling. 


From my standpoint the day of the 
large policy, $25,000 and $50,000, seemed 
for the time to be passed. It was nec- 
essary to work harder than I had in 
many years to produce anywhere near 
the same volume of business. In 1931 
and 1932 I paid more attention to pros- 
pecting and tried to sell only to people 
who had an assured income either from 
employment or investment. Most of these 
people were written for small policies 
and, naturally, my percentage of sales to 
interviews was greatly decreased as com- 
pared to 1927 and 1928 when we were 
doing a great deal of trust funding, pro- 


gramming, etc. My volume has been 
maintained through my large increase in 
number of sales during this period. 

Insurance today is being sold just as 
it was around 1919. People are inter- 
ested in saving as well as protection and 
are buying retirement policies, Endow- 
ments and 20-Payment Life rather than 
the lower premium policies. Add to these 
policies the annuities, and there is no 
reason why a man’s production should 
suffer in comparison with his average 
year. 

About the middle of 1933 business 
started to pick up. People seemed more 
interested in saving through life insur- 
ance companies than before. Their re- 
action was that life insurance companies 
were outstanding in the investment field 
in that they came through the depression 
with little or no failures. 

Many men with whom I have talked 
think that annuities and retirement poli- 
cies are but a fad of the moment, but it 
is my firm belief that they are here to 
stay. In my opinion, more life insurance 
will be sold in the next five years than 
in any similar period in the past. I say 
this because I find every day that peo- 
ple who have been forced through cir- 
cumstances to drop their insurance want 
to replace this protection as soon as they 
can afford it. 
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GENERAL AGENCY 


With the Company that 
reached 


70 Millions in 7 Years 


www 


In line with its extensive expansion pro. 
gram, the Company, now occupying its 
new Home Office Building in Montclair, 
has openings for a limited number of men 


who can qualify for 


A Special Contract for 


Prospective General Agents 
eee 


IF—your paid-for production in 1934 ex 
ceeded $100,000 


IF—you have some organizing ability 


IF—your: future with your present connec- 
tion is limited 


IF—you live in 


New Jersey Western Penna. 
Delaware Western Mass. 
Maryland Rhode Island 


Write to 


Wm. J. Sieger 


Vice-President and Supt. of Agencies 


BANKERS 


NATIONAL 
LIFE INSURANCE CO. 


Montclair, New Jersey 








August 2 
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_N. McCloud Dies 
in Wood Tick’s Bite 


wITH MINNESOTA MUTUAL LIFE 
ice- ident and Medical Direc- 
apo an Member of Many 
Societies 


Dr. C. Naumann McCloud, vice-presi- 
jent and medical director, Minnesota 
( . $ i a 
\utual Life, died August 13 at the Mil 
let Hospital in St. Paul, Minn. He had 
been with the company since October, 
1903, serving first as medical referee and 
later becoming medical director and then 
vice-president and medical director. 

During a recent fishing trip in Wis- 
consin Dr. McCloud was bitten by an 
infected wood tick. As a result of the 
bite he contracted tularemia, a rare dis- 
ease, which caused his death. 

Dr. McCloud was born February 9, 
1972, in St. Paul. He was a graduate 
of the University of Minnesota, first with 
degree of Doctor of Pharmacy in 1895 
and six years later with the degree of 
Doctor of Medicine. He served for a 
year as interne in the City and County 
Hospital and was assistant city physician 
of St. Paul in 1902 and 1903. 

He was a member of the Ramsey 
County Medical Society, the Minnesota 
State Medical Society, the American 
Medical Association, the Minnesota 
Academy of Medicine, the Association of 
Life Insurance Medical Directors and 
the American Life Convention. He had 
served as president of the Ramsey Coun- 
ty Medical Society, chairman of the 
Medical Section of the American Life 
Convention and as president of the Min- 
nesota Academy of Medicine. He served 
for many years on the staff of St. Luke's 
and the Miller Hospitals of St. Paul. 





BIG DAY FOR FRATERNALS 


Mavor Bernard F. Dickmann of St. 
Louis has declared Saturday, August 24 
as “Fraternal Day” in St. Louis. He is- 
sued a proclamation to that effect at the 
suggestion of the St. Louis Chapter of 
the Missouri Fraternal Congress. A 
parade of decorated floats will feature 
the annual outing of the chapter to be 
held that afternoon and evening at For- 
est Park Highlands, local amusement 
park. Mayor Dickmann will be among 
the speakers at the picnic. 





WUERTENBAECHER’S TROPHIES 
Harry E. Wuertenbaecher, star sales- 
man for the St. Louis agency of the 
Penn Mutual Life, has been presented 
with two trophies, one for exceeding his 
monthly production quota and second for 
leading the agency in personal produc- 
tion during July. A member of the Na- 
tonal Million Dollar Round Table last 
year he is running ahead of his 1934 rec- 
ord by a margin of $177,000 for the first 
seven months. 





BOOSTS NEW WOMAN AGENT 

Miss Ethel L. Lauer of Paterson, N. J., 
has joined the Mutual Life agency there 
as a full-time producer. In making the 
appointment Manager Everett B. Edger- 
ton said, “More women today are enter- 
ing the life insurance field than ever be- 
fore. There is no reason why a good 
Woman agent cannot produce as much 
life insurance as a man agent. In fact, 
I some agencies the women lead the 
list of personal producers.” 





RELIANCE HONORS A. E. BRAUN 


Following an annual custom the Reli- 
ance Life of Pittsburgh has set aside 
August as a production month in honor 
of Arthur E. Braun, president of the 
company. With the volume of paid busi- 
hess running 21.5% ahead of last year 
for the first seven months, it is expected 
that August will continue to show an 
crease. Last year August volume was 


97,436,466. 
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O-OP RATION 
Doubles the Value 


of MINUTES 


* An agent's time is expensive in New 


York. He has 360 minutes a day to get 


interviews; 


his income. 


five days a week to boost 


His minutes have a double value here. 


While he is working, an adequate staff 


is working 


and on the 





with him...in the office 


firing line. 


I/F 
Northwester 


Mutual 


LIFE INSURANCE COMPANY 


GWhon Ulla 













The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
. of more than 600,000 policyholders. 








Maloney Praises Agents 
In His Ship Board Talk 


PHILADELPHIA LIFE ON CRUISE 
Calibre of homme Organization Impor- 
tant in Business Improvement, He 


Says; Must Be “In, Not Out” 





Praise for the agency forces of his 
company made up a large part of the 
talk of Clifton Maloney, president of the 
Philadelphia Life, when he addressed 
leading producers of the company on 
board the steamship Kungsholm last 
week. Mr. Maloney spoke during the 
business session of the Plico Club con- 
vention as the liner was sailing from 
Bermuda to Halifax. He pointed out that 
June and July production was 35% ahead 
of those two months last year; also that 
lapses and surrenders are considerably 
less. 

While the improvement is partly due 
to better business conditions, other im- 
portant factors are the calibre of the 
agency organization and better selection 
of business by agents “who are decidedly 
in the business rather than in and out,” 
he said. Of the agents on board the boat 
two-thirds had been on previous conven- 
tion trips for a number of years. 

Jackson Maloney, vice-president of the 
company, remarked that in checking over 
the figures during the last three conven- 
tions, he found that there was no lull 
because of them, the amount of business 
produced after the convention being 
about the same as before the trip. 

He also touched on the company’s new 
sales courses and proposed new publicity 
campaign. 

Philip Campbell, of Danville, Pa.. pres- 
ident of the 1934 Convention Club, pre- 
sided at the meeting. E. R. Hurst, 
director of agency service, announced the 
officers of the 1935 Convention Club and 
also awarded a persistency prize to Louis 
Finkelstein, of St. Paul, who captured 
first honors with a persistency record of 
over 90%. 

The new club officers are I. D. Elmore, 
Sumter, S. C., president; C. H. Smolens, 
Philadelphia, first vice-president, and 
Sol Lilienfeld, Atlantic City, second vice- 
president. 

The Plico agents also captured most of 
the prizes of the contests held by the 
vessel for all of the passengers. 

There were seventy-seven in the Plico 
party aboard the Kungsholm. The con- 
vention party spent a day in Bermuda, 
with luncheon at Castle Harbour Hotel, 
and an afternoon in Halifax sightseeing. 





PREVENTED FORECLOSURE 


The U. S. Department of Justice is 
expected to make a sweeping inquiry into 
the action of some 1,000 farmers in pre- 
venting U. S. Marshal Dillincham and 
aids from proceeding with a foreclosure 
sale of a farm on the Plattsburg, Mo., 
courthouse lawn August 15. Foreclosure 
was under a $16,000 mortgage held by 
Mutual Benefit on a 320 acre farm of 
Sam Devilbliss. Proceedings were started 
after the Frazier-Lemke farm mortgage 
act had been declared unconstitutional. 


EASTERN LIFE GAINS 
Sizeable increases in both insurance in 
force and new paid-for business have 
been made by the Eastern Life of New 
York for the first eight months of 1935. 
The paid-for gain is 98% while insurance 
in force has been increased by approxi- 
mately $600,000 as against a decrease of 
$200,000 for the same period of 1934. 
Surrenders and expirations are 20% less 
than in the 1934 period and a much lower 

mortality ratio has been enjoyed. 





A. H. JONES AGENCY AHEAD 

The Albert H. Jones agency, Mutual 
Life of New York, in New York City 
is running well ahead of last year in vol- 
ume of new paid-for business. July was 
one of the best months the agency has 
ever had. 
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Many Insurance Personalities Will 
Lecture In N. Y. Society’s Course 


Patrick A. Collins of the Metropolitan 
Life will be the lecturer in the Part | 
elementary course to be given by the 
Insurance Society of New York this win- 
ter, and the Part II course lectures will 
be given by authorities in the lines under 
discussion, it has been announced by the 
Classes start November 15 and 


society. 

will continue every Friday thereafter 
from 5 to 6 p. m. until spring. Part I 
is to be given at 100 William Street, 


fourteenth floor, and will conclude March 
13. Part II will be given at the New 
York Board of Fire Underwriters, 85 
John Street, second floor. The schedule 
of dates and speakers is as follows: 
November 15 and 22.—Reserves and Surrender 
Values: (a) Non-level premium system. (b) Pre- 
liminary term systems. (c) Non-forfeiture values. 


Walter Klem, assistant actuary, The Mutual 
Life of New York. : ; 
November 29 and December 6.—Selection of 


Risks: (a) Common impairments. (b) Build and 
(c) Moral hazard. (d) Non-medical. (e) 


sex. 
Industrial. (f) Disability. 

Samuel Milligan, third vice-president, Metro- 
politan Life Insurance Co. 

December 13.—Treatment of Substandard 
Risks: (a) Numerical rating. (b) Increase in 
age. (c) Extra percentage table, liens, other 
methods. 

Walter G. Bowerman, assistant actuary, New 
York Life Insurance Co. 

December 20.—The Annual Statement: The 
halance sheet; the schedules; gain and loss ex 
hibit. 

F. A. Shailer, auditor, the Equitable Society. 


January 17.—Investment of Assets: Security, 
distribution and convertibility; suitability of vari- 


PACIFIC MUTUAL AT DES MOINES 








Western Co.’s General Agents to Meet 
Immediately Preceding National 
Association Event 
The Pacific Mutual Life General Agen- 
cy Association will hoff its convention 
in Des Moines September 16 and 17, im- 
mediately preceding the National Asso- 
ciation convention. The meeting will be 
at the Hotel Savery, taking up all of 

Monday and Tuesday morning. 

There will be three chairmen of the 
sessions. H. Kenneth Cassidy, Houston 
general agent, will handle the discussion 
of “Finding the Man.” E. E. Tenderson, 
general agent at Chicago, will guide dis- 
cussion of “Teaching Him to Sell.” The 
final session, under the chairmanship of 
C. C. Day, general agent at Oklahoma 
City, will deal with “Finding the Market 
for Him.” Thus the sessions will carry 
through all the steps of handling new 
men. The sessions are based, respec- 
tively, on the nominators’ manual, the 
sales manual and the screening-market- 
ing-publicity plan. 

Mr. Day will be assisted in his presen- 
tation of the screening-marketing-pub- 
licity plan by Miss Corinne Breeding, 
who has been in charge of the experi- 
ment since the date of its inception in 
the Day agency. She will lead a special 
discussion of the company test in that 
city. 

DRIVE FOR KINGSLEY 

The Fred M. McMillan agency at Los 
Angeles for the Penn Mutual Life re- 
ports that as the result of the special 
drive on the Pacific Coast from July 29 
to August 10, inclusive, in honor of Vice- 
President W. H. Kingsley’s visit, there 
were 507 applications written for a vol- 
ume in excess of $1,800,000, of which the 
McMillan agency contributed 102 appli- 
cations for $817,479. 





BECOMES ASSISTANT MANAGER 
G. Yeardley Haviland has been ap- 
pointed assistant agency manager in 
Chicago by the Connecticut General Life. 
Mr. Haviland joined the F. H. Haviland 
agency in 1931. He has been a weekly 
producer for the past three years and 
last’ year qualified for one of the top 
divisions of the company’s honor roll. 
Previously he had experience in civil en- 
gineering and in security selling 





ous types of investment, legal restrictions, com- 
position of assets, amortization of bonds. 

John S. Thompson, vice-president and mathe- 
matician, the Mutual Benefit Life. 

January 24.—-Insurance Law: Application of 
the general rules of the Law of Contract; Ap- 
plication of the general rules of the Law of 
Agency; Assignments; Delivery of the policy; 
Life insurance companies and litigation. 

Harry Cole Bates, assistant general 
Metropolitan Life. 


counsel, 


January 31.—Agency Organization: General 
agency and branch office systems. 
Albert G. Borden, second vice-president, the 


Equitable Socicty. 

February 7.—Insurance Regulation and Super 
vision: Development of governmental supervi- 
sion; Reasons for regulation; Federal vs. State 
control; The Insurance Commissioner; Taxation 

state and local taxes, Federal taxation; Rem- 
edies. 

Nelson B. Hadley, chief of the Life Bureau, 
State of New York Insurance Department. 

February 14.—History of Life Insurance: 
Early companies; The note system; The Civil 
; Increase in commission rates; Introduction 
of assessment insurance; The Armstrong investi- 
gation; The World War; Recent developments 
and progress. 

Henry Moir, president, United States Life. 

February 21.—Internal Organization: Duties 
and responsibilities of directors, officers and com- 
pany departments. 

R. C. Neuendorffer, 
Life. 


Febrnarv 28.—Review. 

H. R. Bassford, assistant actuary, Metropoli- 
tan Life. 

April 13.—Examinations begin. 

The student of Part II of the life insurance 
course is required to submit, either before or at 
the time of the examinations, a short theme of 
not more than 1,500 words on some subject con 
nected with life insurance. 


secretary, the Guardian 


ZIMMERMAN’S RECORD 

The Charles J. Zimmerman agency of 
the Connecticut Mutual Life in Newark 
during July had an increase in paid busi- 
ness of 23% over last July, making the 
forty-seventh consecutive plus-mark 
month. Mr. Zimmerman became gen- 
eral agent forty-seven months ago, in 
September, 1931. 


’ 


Says Security Act Will 
Not Damage U.S. Morale 


RODERIC OLZENDAM VIEWPOINT 


Metropolitan Life’s Research Director 
Makes Address to Insurance Law 
Section, Bar Association 


In discussing some of the angles of 
Social Security Roderic Olzendam, re- 
search director, Metropolitan Life, ad- 
dressing the insurance law section, Amer- 
ican Bar Association, meeting recently in 
Los Angeles, among other things re- 
ferred to one social implication; effect 
on the public’s morale. 

“There are among us those who are 
genuinely perturbed lest the enactment 
of social security legislation under- 
mine individual enterprise and initiative 
in America,” he said. “They fear that 
provision for old age security will cause 
our citizens to lose that thriftiness which 
has contributed so vastly to our eco- 
nomic well-being; that the provision of 
unemployment compensation will so cor- 
rode character that the average Amer- 
ican will willingly become a mere dole- 
drawer listlessly sponging on any insti- 
tution which will permit him to attach 
himself to it; that the costs of a security 
program will so burden our industrialists 
through increased taxation that profits 
will vanish and investors will no longer 
dare to risk capital in enterprise so heav- 
ily burdened; that rugged individualism 
will disappear. There may be some basis 
for these fears, but I think they have 
been over-emphasized. 

Faith in American Character 

“Born and bred in New England, I 
have been as strong as the next man for 
this doctrine of individualism that has 
contributed towards making the fibre of 
this nation tough and durable. My faith 
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Aside from Unemployment 


EARNING POWER 
CAN BE STOPPED 
BY 5 EVENTS 


. DISABILITY FROM ACCIDENT 
. DISABILITY FROM SICKNESS 
. LOSS OF LIMBS OR SIGHT 











No man can escape all of the above 5 hazards. 
He will experience at least one of them. 
He will either be a dead man or an old one. 
In addition he may suffer disability. 


THE PACIFIC MUTUAL “5-WAY” POLICY 


Guarantees Income 
For these 5 hazards 


Founded 1868 


acitie Mutual Life 


Insurance Company trauma 
GEORGE 1. COCHRAN, presioent 


OPERATING IN 
42 STATES 


ASSETS OVER 
$205,000,000 





in the steadfastness of American cha 
acter is so strong that it will not ik 
me even think that the payment of ined 
est benefits to an American who ag 
employed, or old, will make his cheatees 
deteriorate so rapidly that he will bec s 
the nonentity some people picture. 
still have faith in the honesty, the s 
idity, and the purposefulness of the pee < 
age American. I believe we can COnting 
to swear by the vast majorit~ of the ~ 
and women whose ancestors made th 
long portage to California as they fl 
lowed the unblazed trail of destiny R 


England 


_ “In my effort to detect signs of thy 
insidious decay against which we » 
warned, I have looked abroad to Ene 
land’s social security system which since 
1927, has provided minimum benefit 
against as wide a range of risks as are 
usually covered by social insurance, |; 
has been my privilege to visit Englani 
frequently during the last decade ani 
to come to know quite well a number of 
British employers, labor leaders, gover. 
ment officials and others. From 1977 t 
1930 it had been charged that the Brit 
ish unemployment insurance plan was 
having a detrimental effect on the moral 
of both employers and workers, and that 
it was leading to undue reliance on stat 
support, and to a slackening of individw| 
enterprise and effort. Partly as a resy 


of this feeling a Royal Commission ya & 


appointed in 1930 to enquire into the 
working of the scheme. After two year 
of the most careful investigation, th 
general consensus of opinion was tha 
the relative significance of these abuses 
and anomalies had been greatly exagger. 
ated; that their principal effect was t 
bring discredit on the scheme in public 
opinion and that their entire removal 
would not reduce the maximum outlay 
of the insurance fund by as much x 
10%.” : 

He Saw No Undermining of Thrift 

in England 

Today England has a balanced m- 
tional budget; she is giving employment 
to more people than ever before in her 
history; she has lifted her production 
back to the 1929 level and her industrial 
net profits rose 16% in 1934 over 1933 
The majority of those individuals who in 
1911 saw ruin impending should Britain 
enact unemployment insurance are today 
wholly behind the system. During the 
testing years of the depression they, to- 
gether with most other Englishmen, have 
found national shelter in social security. 
The fervor of the jubilee celebrations 
bears witness to the sound satisfaction 
which the mass of the people have in 
3ritish institutions.” 





Linton on Reserves 
(Continued from Page 3) 


with reality and checking the tendency 
to make inordinate future promises in fe- 
turn for current votes.” 


The Necessity of Life Insurance 
Reserves 

When discussing reserves the instt- 
ance man is likely to be asked why 2 
country-wide pension plan set up by 
Congress should not adopt the same prii- 
ciples as a life insurance company which 
is required by law to build up reserves 
on an actuarial basis. The answer 
that the circumstances surrounding the 
two plans are quite different. The ult- 
mate source of the life insurance com- 
pany’s income is the premiums stipulated 
in its contracts. It has no power ( 
tax anyone to supplement that income. 
Its policyholders can not get together 
and vote to dissipate the reserve, de 
crease the premiums or increase the 
benefits. The reserve can therefore 
protected and preserved for the use for 
which it was intended. A nation-witt 
pension plan involving more than twenty- 
five million workers building up huge 
reserves subject to political control am 
supported by taxes imposed by Govert 
ment, presents an entirely different prom 
lem. 
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ent of Mo. 





who is y. ene 
is chanec fl <qopic TABLES” AT LUNCHEON 





Will becom, a 
Picture, | Howard Dunham to Speak; Many Mov- 
ty, the go. ing Pictures Made by Insurance 

of the ayer. Companies to be Shown 

an Continy: : 

of the me “Topic Tables” will be a new luncheon 


; made thi feature of the Insurance Advertising 
S they fo. HP Conference when it holds its annual three- 
destiny. day convention at Rye, N. Y., according 

to A. Wilbur Nelson, general program 

chairman for the conference. The meet- 
ens of thy ing will be at the W estchester Country 
ch we arf Club, as it was last year. The dates will 
ad to Eng. [ he September 16-17-18. On Sunday, Sep- 
which, sing [tember 15, there will be a meeting of the 


m benef M executive committee and a supper at the 
isks as anf Beach Club on Long Island Sound for 
surance, |; early arrivals. : 
sit Englanj On Monday morning will be held a 
lecade, ani business session open to all members, at 
number oj which reports of committees will be 
TS, gover. & heard and nominations made from the 
om 1927) floor. This will be followed by separate 
t the Bri. group sessions, with the life session in 
plan wa charge of Arthur H. Reddall, assistant 
the moral secretary and advertising manager of the 
"S, and tha ff Equitable Society, the fire and casualty 
ce on stat session presided over by W. Leslie 
f individy| Lewis, advertising manager of the Agri- 
as a result cultural of Watertown, and the Class B 
1ission wa session in charge of Thomas L. Kane, 
e into th — president of The Spectator Co. 
' two years A speaker on general advertising will 
zation, the be featured at the luncheon, and the ac- 
| was that tivities for the afternoon will be an- 
ese abuses nounced later. 
Y exagger- At dinner, Col. Howard P. Dunham. 
ect was t for twelve vears Insurance Commissioner 
© in public of Connecticut and now vice-president 
e removal of the American Surety and the New 
um outhy fF York Casualty, will sneak on the subject 
3 much as of “The Insurance Company, the State 
and the People.” His address will be 
of Thrift followed by moving pictures furnished by T & & af ae D 
the Aetna Casualtv & Surety, the Metro- 
anced na- politan Life, the National Bureau of Cas- 
m ployment ualty & Surety Underwriters, the Na- 


f ional f Fire Underwri and 
Se feces aoe sae that make fathers read the story 


' industrial plied by the Club. 





over 1933 Group Sessions 
als who in On Tuesday morning, in a business + isi i i i 
Bri sion ae te alk aan. ak aneea _— of young fathers saw this the advertising campaign behind it. No 
a, election will be the principal order of : : i eS 
.- - business, to be followed by group ses- advertisement in the Saturday Eve- wonder scores of them — =_ 
7“ & sions at which alternate leaders will pre- : ; 1 r i i maha says 
a > zest Benedict, Metropolitan Life, ning Post and Time Magazine. They when John Riha out in O % 
ie 3 will preside at the life group, and Robert ; 1 i i os i -every-mont to the 
‘ebratios FH. Monaghan of the National Bureau of saw their own wives and children in Selling money-every 
© have in Caalty & Surety Underwriters at the that photograph noticed those three prospect means more money-every- 
fire and casualty group. P sie salad 99 
Bi hag seven vee Ped 1“ a agg words “money-every-month” . . . read month to the agent.” Mr. Riha paid for 
> y popula a r z ‘ ° ° 
fe a ae ft Sees oe. on for details of Union Central Life’s | $376,133 of new business in the first 
on. s as it is now being planned, ¥ ss . 
3) will comprise “Topic Tables,” with or- Multiple Protection Plan. five months of 1935. 53% of this was 
— - ganized groups arranged for the discus- fi ° 
ises inte gatsct national advertising, newspapers, No wonder Union Central agents are Multiple (money-every-month ) Protec- 
a surance press, advertising printing, e _ _ e . 
house organs, etc. This will be continued enthusiastic about this new policy and tion. 
1rance into the afternoon. On Tuesday evening : 
the president’s reception will be held, 
— followed by the dinner and program of 
4 a pemanpenent arranged by Frank Ennis, * 
, vertising manager of the America 
4 E The Charles B. Knight Agency, Inc 
: = group. * ° 
a On Wednesday morning, at the busi- ? 
) reserves — oo a fe to _ ee eo gem WALTER E. BARTON, President PAUL S. RANCK, Vice-Pres. & Treasurer 
* | eard from the leaders of the 
deg Various groups, followed by outside 256 SORE AS, OE Coe ieee 
iti speakers. The convention will close with 
a uncheon. 
stipulated The Insurance Advertising Conference 
power to tow has 122 members, representing sev- 
+ ince tral hundred insurance companies. . 
her es eee 
Ph: MRS. KLOCKSIN DEAD 
case Mrs. Minnie Klocksin, mother of Clar- 
refort Be ence C. Klocksin, legislative counsel of 


Sa ee Insurance Com pany 


e use M4 
tion-wide 
wea o ‘1 3 79 as. While Mrs. Klock- 
huge _ been ill for two years, her ail- 
aan po? pe did not take a serious turn until CINCINNATI 
~ Govert- week before her death. Mr. Klocksin 


Was Called home from Washington, D. C. 
18 promotion to legislative counsel is 
announced this week. 


ent prob- 
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NOT ENOUGH CONSIDERATION 





President Parkinson’s Views on Tax 
Measure Applauded by N. Y. State 
Chamber of Commerce 

Denunciation of the Federal Adminis- 
tration’s tax bill now pending in Con- 
gress was applauded by 400 members of 
the Chamber of Commerce, State of New 
York, at a meeting held at the home of 
the Chamber here. Thomas I. Parkinson, 
president of the Chamber, was in the 
chair. 

Mr. Parkinson said the tax bill has been 
rushed through the House without prop- 
er study and intelligent observation of 
the facts. “There should have been more 
consideration,” he said. “We are again 
faced with the dangers of taxation with- 
out intelligent and effective representa- 
tion. é ; 

“The problem is growing more serious 
daily, and if the easiest way is to be 
the way of solution, if the political way 
is to be the way of solution, as it has 
been in the consideration of this pending 
tax bill, then we are face to face, we 
who are responsible for the administra- 
tion and the events of business, with the 
possibility of resort either through con- 
fiscatory taxation, to hitherto unthink- 
able repudiation or to the easy, indirect, 
misrepresenting solution, through infla- 
tion.” 

The Chamber registered its protest of 
the pending tax measure in a stirring 
resolution. 


New York Association Sends 
Book of Tickets to Members 


Arthur V. Youngman, DeLong agency, 
Mutual Benefit, who is chairman of the 
membership committee, Life Underwrit- 
ers’ Association of New York, is carry- 
ing on the good work done by Joseph 
D. Bookstaver, general agent, Travelers, 
who headed that committee last year. 
Membership continues to grow and has 
now reached a new all-time high at 1,766. 
Olen E. Anderson, John Hancock, has 
been recently responsible for about 110 
new members from that company. 

The membership committee is also re- 
sponsible for the book of tickets being 
sent out to all members this week and 
which will be sent to each new member 
as he is elected. It is similar to the one 
used with great success by the Pitts- 
burgh association last year and contains 
stubs to be used at the seven remaining 
meetings of the New York association 
this calendar year. Afternoon sales 
meetings will be held on September 26, 
November 21 and December 19; dinner 
meetings on October 10 and November 
14: a luncheon on December 5, and a 
sales congress October 10. 


AT FRY FUNERAL 

Representing the Association of Life 
Insurance Presidents at the funeral of 
Rupert Fry, former president. Old Line 
Life, were Isaac Miller Hamilton, presi- 
dent. Federal Life; Henry Abels, vice- 
president, Franklin Life, and Mott A. 
Brooks, assistant secretary of the asso- 
ciation. 


MORE COMPLETE RATES 
The Travelers has issued a new rate 
book section on elective annuities, giving 
rates for all ages between 20 and 70. The 
previous rate book gave quinquennial age 
rates over a shorter period. There is no 
change in the rates. 


ARTURO J. CLAYTON DEAD 
Arturo J. Clayton, who was manager 
of the Sud America Life of Buenos 
Aires from 1916 to 1927, died there last 
month. He was 61 years old. 
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“Prospect Bureau” 
Continues to Pay Dividends! 








1935 marks The Guardian Life “Prospect Bureau’s” 14th Anni- 


versary. 


in the form of increased paid-for business—has made it one of 


the Field’s most effective sales instruments. 


The Bureau’s ability to produce profits for the agent is not a 


matter of speculation. 


50 UNION SQUARE 


Guardian of American Families 


Des Moines Program Aids 
E. J. Frisbie and H. T. Wright 


The National Association of Life Un- 
derwriters has added the names of 
Charles J. Frisbie, agent for the New 
England Mutual at Seattle, and Harry 
T. Wright, leading producer for the 
Equitable Society at Chicago, to the list 
of speakers for the annual convention at 
Des Moines in September. Alexander 
E. Patterson, national program chairman, 
is rapidly bringing the program to com- 
pletion. 

Mr. Frisbie will speak on life under- 
writing as a career. His previous exper- 
ience was in the automobile business. 
Following his entrance into the New 
England Mutual in 1922 he rapidly rose 
to become one of the leading producers 
in the Seattle agency. During the past 
ten years his production has averaged 
more than $350,000 annually. 

Mr. Wright, a member of the Million 
Dollar Round Table, will speak on what 
it takes to become a million dollar pro- 
ducer. He joined the Equitable So- 
ciety in 1907 and for three years work- 
ed in the cashier’s office. A two week’s 
vacation spent in the field quickly con- 
vinced him that he could make a success 
selling life insurance. For the past twelve 
vears his average annual production has 
been $1,285,000 and his average number 
of cases yearly 120. 





INDUSTRIAL 


HOME OFFICE 


INTERMEDIATE 





Its consistent willingness to pay dividends to users— 


It has proven itself—since 1921. 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 


Established 1860 


ARE YOU ANXIOUS TO ADVANCE? 
— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company ORDINARY 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 


NEW YORK CITY 


for 75 Years! 


PHOENIX MUTUAL CHANGES 





W. F. Howe Returns to Field As Super- 
visor; M. R. Perry Supervisor 
Sales Training 

Warren F. Howe has been appointed 
a field supervisor for the Phoenix Mutual 
Life, effective Monday of this week, as- 
signed to the New York Uptown agency. 
He has been with the Phoenix Mutual 
since 1926 when he joined the Los An- 
geles agency. His work as a supervisor 
in that agency resulted in his being ap- 
pointed supervisor of sales training at the 
home office in 1930. In February of this 
year he was appointed manager of the 
sales training division. 

Maurice R. Perry, appointed supervisor 
of sales training recently is a Harvard 
graduate who taught physics for some 
years at Choate School. He left to be- 
come assistant to the president of an 
electrical manufacturing firm in Bridge- 
port, served as a flying instructor during 
the World War, and joined the Phoenix 
Mutual in 1931 as a member of the 
Bridgeport agency. He has been a sup- 
ervisor in several offices, the last one be- 
ing New York Lincoln. He went to the 
home office in May. 





Harry Hanchett has been appointed 
assistant manager of the Sunset Agency 
at Los Angeles for the California-West- 
ern States Life. 





JERSEY CITY, N. J. 


GROUP 








Columbian National 
Meets At White Sulphy 


SEARS FINDS ENCOURAGEMEN} 





McFall Presides at Sessions; Many Field 
Men and General Agents Speak 
at Convention 





Columbian National Life leading agent, 
and general agents met at White Sulphy; 
Springs, W. Va., last week, about 1%) 
members of the field force attending th 
convention. For the first two mornings 
agents discussed new sales ideas mr 
practices. The third morning was given 
over to a special session of the com- 
pany’s general agents who discussed 
building of agencies and helping ney 
agents get a firm foothold in the business 

At the company banquet in the Green. 
briar, President Francis P. Sears spoke 
encouragingly of the condition of the 
country today and the increasing oppor- 
tunities for the life agent in the future 

A. A. McFall, vice-president, was chair. 
man throughout the program. President 
Sears opened the convention and Alfred 
C. Newell, senior general agent, located 
at Atlanta, Ga., answered for the field, 

J. S. Braunig, general agent for the 
Lincoln National Life at St. Louis, was 
the guest speaker, giving two separate 
talks. 

Those Who Spoke 

Addresses by Norman M. Hughes, vice- 
president of the Columbian National: 
thomas E. McCarthy, Chicago, president 
of the Star Producers Club; Louis J, 
Rosenberg, South Bend, Ind., secretary 
of the club; James A. Robertson, gen- 
eral agent of Pittsburgh; and John E. 
Spiegel, general agent at Indianapolis 
made up the balance of the first day's 
meeting. ; 

Others on the convention program were: 
William R. Beardslee, agency supervisor: 
Charles Edwards of Kansas City; N. R 
Kinney, supervisor of new _ business: 
B. E. Lukefahr, manager accident and 
health department, George L. Dyer agen- 
cy, St. Louis; Howard A. Shearer, Bos- 
ton general agent; J. C. Lentz, Dunham, 
Also W. Scott Warrington, general 
agent at Baltimore; L. L. Howard, ad- 
vertising manager; W. S. Vogel, Newark 
general agent; T. E. Allen, home office 
superintendent of agencies in the middle 
west; and Peter E. Tumblety, home of- 
fice representative. 

At the general agents’ session speakers 
were general agents E. E. Lamb, Chi- 
cago; D. F. Nesbitt, Springfield, Mass.; 
G. L. Dyer, St. Louis; and Thayer Quin- 
by of Boston; also Messrs. Braunig, 
Beardslee and Howard. 

A golf tournament and a bridge match 
were part of the social features. 


WANT OWEN RE-ELECTED 
The Qualified Life Underwriters, Inc, 
of Detroit, Donald Machum, president, 
have commended for consideration the 
re-election of Ernest W. Owen as na 
tional trustee. He is one of most highly 
respected men in the business. 


MONARCH LIFE APPOINTMENT 
Warren M. Elliott has been appointed 
branch manager at Hamilton, Ontario, 
for the Monarch Life. He joined the 
company in 1923. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha Kansas City 
ee ——————————————————————__ 


















Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 
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How Philadelphia Firm 
Views New Security Act 


THINKS BENEFITS INADEQUATE 





+, of Towers, Perrin, Forster & 
—.. Inc. an Analysis of Last 
Week’s Legislation 





Since the signing of the new Social 
Security measure by President Roose- 
yelt a number of descriptions and analy- 
ses of the act have been prepared for 
the public. One of the best is that of 
Towers, Perrin, Forster & Crosby, Inc., 
Philadelphia brokers. 

Discussing the Compulsory Contribu- 
tory Annuity System, the Philadelphia 
brokers give this digest: 

Eligibility to Old-Age Benefits 
% 4 (Section 210-c) 


In order to be eligible to receive an 
annuity for the balance of his lifetime 
an employe must: 

(a) Attain the age of 65, and 
' (b) Earn wages, after December 31, 
'4936, and before attaining age 65, of at 
least $2,000, and 

(c) Receive a portion of those wages 
on at least one day in each of any five 
calendar years after December 31, 1936, 
and before attaining age 65. 

Old-Age Benefit Payments (Section 202) 

The monthly annuity is based on the 
total earnings of the employe during the 
entire period that he is under the plan, 
except that no account is taken of earn- 
ings in excess of $3,000 in any one cal- 
endar year. The amount of the monthly 
annuity, based on total earnings as above 
defined, is determined as follows: 

Monthly Annuity 


Earnings Rate o Arising 

Block Benefit from Block 
First $ 3,000 YQ $15 
Next $42,000 1/12% 35 
Next $84,000 1/24% 35 


The maximum annuity payable is $85 
per month. This is a theoretical maxi- 
mum, since to attain it an employe must 
earn $3,000 in each year from age 20 to 
age 65, which obviously is not likely to 
occur. $70 per month probably is more 
nearly the maximum annuity that will be 
payable. 

The amount of monthly annuity pay- 
able for certain average earnings is 
shown in the following table: 





Average 
Monthly YEARS 
Earnings 5 10 15 20 
25 (1) $15.00 $16.25 $17.50 
50 $15.00 17.50 20.00 22.50 
75 16.25 20.00 23.75 27.50 
100 17.50 22.50 27.50 32.50 
125 18.75 25.00 31.25 37.50 
150 20.00 27.50 35.00 42.50 
175 21.25 30.00 38.75 47.50 
200 22.50 32.50 42.50 51.25 
225 23.75 35.00 46.25 53.75 
250 25.00 37.50 50.00 56.25 


(1) Lump sum payment of $52.50 equals 
these earnings less than $2,000. 


If an employe entitled to benefits at 
age 65 continues to be gainfully em- 
ployed, taxes are no longer payable, but 
benefits at the rate effective at age 65 
are payable only after he ceases to be 
employed. The basic idea, obviously, is 
to encourage retirement at age 65 to cre- 
ate jobs for those younger. 

Payments Upon Death (Section 203) 
Ifan employe dies before attaining age 
65, his estate is to be paid 314% of his 
total wages (not in excess of $3,000 in 
any one calendar year) with respect to 
employment after December 31, 1936. 
he 3%% figure was selected as repre- 
senting about the average death benefit 
payable to those of the original group 
of employes who would die before age 
65, and on the basis of repayment of 
their taxes plus interest at 3%. Because 
of the attempt to separate the benefit 
and tax titles, an average figure was 
adopted instead of referring to the taxes 
paid by the individual who dies. 

an employe dies after retiring at 
age 65, his estate receives the excess, if 
any, of 314% of total wages over pension 
actually received. 
an employe works after age 65, the 





3%% minimum payment applies after his 
pension payments begin. 


Payments to Aged Individuals Not 
Qualified for Benefits (Section 204) 


If an employe subject to tax attains 
age 65 without qualifying for Old-Age 
Benefits, he receives a lump sum settle- 
ment equal to 34% of his total wages 
(not in excess of $3,000 in any one cal- 
endar year) with respect to employment 
after December 31, 1936, whether or not 
he then retires. 


Earnings Limit (Section 210-a) 


Both for calculation of benefits and 
taxes, only the first $3,000 of earnings 
in any one calendar year are included. 


Taxes (Title VIII) 


An income tax is levied on each em- 
ploye’s earnings, not in excess of $3,000 
in any one calendar year, and an equal 
excise tax is levied on his employer. The 
tax rates and the estimated receipts are 
as follows: 


Calendar year 


with respect Rate of Tax 
E 


to which taxes Em- =m- Estimated 
are levied ployes ployers Receipts 
1937 1% 1% $ 278,800,000 
1938 1% 1% 560,200,000 
1939 1% 1% 565,600,000 
1940 14% 114% 714,600,000 
1941 14% 14% 864,800.000 
1942 14% 14% 873,000,000 
1943 2% % 1,028,800,000 
1944 2% 2% 1,185,900,000 
1945 2% 2% 1,196,900,000 
1946 2U% 2Y% 1,359,400,000 
1947 2u% 2Uu% 1,523,300,000 
1948 24% 2Yu% 1,536,900,000 
1949 3% 3% 1,706,300,000 
1950 3% 3% 1,877,200,000 
1960 3% 3% 2,041,100,000 
1970 3% 3% 2,205,100,000 
1980 3% 3% 2,295,300,000 


Senate Report No. 628 indicates that it 
is expected that 8% of the taxes collected 
in 1937 will be required for administra- 
tion expense, and that this percentage 
will gradually reduce to 5% in 1944 and 
thereafter. 

The actuarial forecasts for the Old- 
Age Reserve Account assume a reserve 
of over ten billion dollars by 1948, twenty 
billions by 1954, twenty-nine billions by 
1960, forty-one billions by 1970, and a 
maximum of forty-seven billions by 1980. 
The whole plan is based upon 3% in- 
terest compounded annually, and hence 
it is obvious that the public through gen- 
eral taxation must in addition to the 
above taxes pay the interest on the re- 
serves. To reduce this enormous addi- 
tional cost, it is proposed to transfer to 





OF EMPLOYMENT 
2 30 


5 35 40 45 
$18.75 $20.00 $21.25 $22.50 $23.75 
25.00 27.50 30.00 32.50 35.00 
31.25 35.00 38.75 42.50 46.25 
37.50 42.50 47.50 51.25 53.75 
43.75 50.00 53.13 56.25 59.38 
50.00 53.75 57.50 61.25 65.00 
53.13 57.50 61.88 66.25 70.63 
56.25 61.25 66.25 71.25 76.23 
59.38 65.00 70.63 76.25 81.88 
62.50 68.75 75.00 81.25 85.00 


3%% of earnings of $1,500. 


the Old-Age Reserve Account much if 
not all of the national debt. 

While the assumption is that from 92% 
to 95% of the estimated receipts are to 
be transferred to the Old-Age Reserve 
Account, year by year, there is no guar- 
antee that this will be done, as appro- 
priations to the Account will be by Con- 
gressional appropriation. Critics of the 
Act claim that at times of pressure upon 
the government for funds for other pur- 
poses, the need of these huge additions 
to an already huge reserve may be ques- 
tioned, not only by Congress but by the 
public; that, with gigantic sums in the 
Old-Age Reserve Account, there will be 
irresistible political and economic pres- 
sure to reduce taxes for this plan, to 
omit them altogether during periods of 
depression, to reduce retirement ages, to 
increase benefits, to borrow the funds for 
other purposes, and otherwise to under- 
mine the actuarial safety of the plan, and 
that the possibility of achieving or main- 
taining the contemplated reserve basis 
is remote. ; 

Inadequacy of Federal Benefits 

Because of the fact that the Federal 
plan gives no recognition whatever. to 


BRITISH UNEMPLOYMENT 


Bank of England Figures Show That 
Increase in Number of Insured Against 
Joblessness Has Increased 


The Bank of England’s “Statistical 
Summary,” which has just been issued 
for July, contains some important statis- 
tics on unemployment. The outstanding 
fact revealed by the figures is that the 
increase—from 1,069,000 to 2,004,000—in 
unemployment among insured persons 
between June, 1927 and June, 1935, was 
not due to a diminution in employment, 
but to the fact that between 1926 and 
1934 the total number of insured per- 
sons had increased by over 900,000— 
namely, from 12,041,000 to 12,960,000. 

In other words, had there not been an 
increase in the number of insured per- 
sons seeking employment there would 
have been scarcely any more unemployed 
in June this year than in June, 1927. 

It would appear easy to account for 
the lack of opportunities for finding em- 
ployment for newcomers in the great 
contraction that has taken place in that 
period on international trade. Even com- 
pared with 1929 the contraction is of the 
order of 50%, whereas normally inter- 
national trade increases by about 5% 
annually. 


GUESTS OF SENATOR HAMILTON 

Sir Richard and Lady Winstedt of 
Sineapore and London are paying a 
weekend visit to Issac Miller Hamilton, 
president of the Federal Life. Sir Rich- 
ard Windstedt has been in the colonial 
service for thirty years. largely in the 
Straits Settlements and Federated Malav 
States. Tn 1927 he was president of 
Raffles College. While in this country 
Lady Winstedt will pay a visit to the 
Mayo Clinic in Rochester, Minn., having 
heard so much about it in the Far East. 
Senator Hamilton met the Winstedts 
while on a trip to Alaska and they be- 
came personal friends. 








service prior to its effective date, it is at 
once evident that the large body of pres- 
ent employes who have past service to 
their credit would lose a large part of 
their hoped for pensions if any private 
plan is wholly abandoned in favor of the 
Federal plan. A glance at the table on 
this page will demonstrate that. To illus- 
trate: Assume an employe age 50 on 
January 1, 1937, when the Federal plan 
becomes effective, with average earnings 
of $1,500 per year. His pension under 
the Federal plan will be $31.25 per 
month. If this same employe began his 
service at age 3) under a private plan, 
giving benefits of 14% of total pay, his 
pension would be $65.60 per month; if 
the rate were 2%, it would be $87.50 per 
month. Even when the loss of past ser- 
vice is not involved, and assuming that 
the employe spends thirty-five years un- 
der the Federal plan, his pension would 
be only $53.13, compared to $65.60 or 
$87.50 respectively. While this difference 
is not as striking, as in the case of the 
employe now older, it must not be for- 
gotten that this partial improvement ap- 
plies only to persons reaching pension 
age decades hence, and does not remove 
the present need for a more liberal pri- 
vate plan. 

The inadequacy for higher paid em- 
ployes is especially striking, because un- 
der the Federal plan the maximum 
monthly pension is theoretically $85 per 
month, and practically will probably 
prove to be more nearly $70 per month. 
Contrast this with a pension of $233 
which would be received by an employe 
with thirty-five years of service under a 
2% plan, with average earnings of $4,000 
per year; or the pension of $583 per 
month for an employe having average 
earnings of $10,000 under the same con- 
ditions. 

The Federal plan provides no pensions 
for employes over age 60 on January 1, 
1937, and no Old-Age Benefits prior to 
1942. 

In addition to inadequacy in amount 
of pension for, persons who reach age 


(Continued on Page 29) 





Direct Mail Seminar 


One feature of the Des Moines con- 
vention of the National Association of 
Life Underwriters will be a direct mail 
seminar, chairman of which will be Sen- 
er M. Gamble, Massachusetts Mutual 
wife. 

The full program has not been com- 
pleted as vet but among those who will 
talk are George E. Lackey, Massachu- 
setts Mutual, Detroit; Bert N. Mills, 
secretary, Bankers Life of Des Moines; 
and Charles M. Maxwell, Equitable So- 
ciety, Ottumwa, Iowa. 





BENEFIT ASS’N WARNING 





Commissioner Murphy of Iowa Believes 
Their Operation in That State Is 
Illegal; Statement to Public 
Ray Murphy, Insurance Commissioner 
of Iowa, has issued a public warning 
against a certain type benefit society or 
association, which he believes is oper- 
ating illegally at present in that state. 
He says, “This is insurance on what is 
known as the post-loss assessment plan, 
and has been prohibited in the state 
since 1907, except by companies organ- 
ized prior to that time, and except by 
bona fide fraternal orders, and except 
those composed wholly of members of 
any one occupation or profession or re- 
ligion or of employes of a single cor- 

poration. 

“The majority of the so-called societies 
actively soliciting this insurance through 
agents in this state do not come within 
any of the exceptions to the prohibition 
against assessment life insurance, and in 
the opinion of the attorney general and 
of this Department are doing an uniaw- 
ful business. 

“The fact that some of these societies 
were ‘Incorporated under the Laws of 
Iowa,’ as stated on their certificates in 
large type, is of no significance, and 
seems to have been used by organiza- 
tions in an attempt to lead prospects and 
members to believe such organizations 
are operating legally under Iowa insur- 
ance requirements.” 





TALK INSURANCE ON RADIO 

Edith Norse Rogers, member of Con- 
gress from Massachusetts, delivered an 
address over WJZ August 16. Subject 
was “Effect of new tax bill on life in- 
surance.” She pointed out the dangers 
of the bill. 

Lowell Thomas in his broadcast the 
same day mentioned that Will Rogers in 
his book entitled “Me and the Ether” 
said “My wife is my banker and be- 
tween her and my insurance agent they 
manage my affairs.” 





WOFFORD AGENCY 27.3% AHEAD 

The Harris Wofford agency, Pruden- 
tial, New York, for the first seven months 
of the year is 27.3% ahead of the same 
period last year in volume of new paid- 
for business. July, 1935, production was 
$469,000 compared with $511,000 for July, 
1934. August sales are good and the 
month will probably finish ahead of Au- 
gust, 1934. 


ORDINARY SALES EVEN 

Sales of Ordinary life insurance in the 
United States for the year to date are 
still almost exactly equal to the total for 
the same period of 1934, according to the 
Life Insurance Sales Research Bureau. 
Sales for Julv were 97% of those for 
July, 1934. 








GRACE BIDWELL DEAD 
Miss Grace C. Bidwell, for many years 
responsible for the Field, agency publica- 
tion of the Phoenix Mutual Life, and at 
the time of her retirement in 1931 associ- 
ate editor of it, died recently. She was 
thirty-seven years with the company. 


HENRY HERBERT HARRIS DEAD 

Henry Herbert Harris, a director of 
the Atlantic Life for the past seven 
years, died last week. Making his home 
in Lynchburg, Va., he was prominently 
identified with the business, civil and re- 
ligious activities of that city. 












Sd 





Page 14 











UNDERWRITER 





SOREL 





ee 





August 23, 1935 








THE 


EASTERN UNDERWRITER 





Owned and published every Friday by The Eastern Underwriter Co., 
Office and place of business, 94 Fulton Street, New York, N. Y. Tele- 


Corporation. 
phone Beekman 3-3090. 
CLARENCE AXMAN, President-Treasurer 


a New York 


W. L. Haptey, Vice-President 


Giapys P. Reap, Secretary 





Editorial Division 


CLARENCE AXMAN, Editor 
Epwin N. EacEr, Associate Editor 
C. V. LinbLey, Assistant Editor 


JEROME PHILP, Managing Editor 
W. L. Capp, Associate Editor 
PAUL TROTH, Assistant Editor 


A. V. MILLER—Editorial Secretary 





Business Division 


V. L. Hapiey, General Manager 


Guiapys P. Reap, Assistant Manager 


Leo RosENBLOoM, Special Representative 





Subscription price in the United States and possessions, $3 a year. 
Foreign countries $4.50 a year. 


34 a year, plus tariff tax. 


Canadian subscriptions, 
Single copies 25c. 


Remittances from outside the United States by Postal or Express Money Order or by Bank 


Draft, payable in United States Funds. 


Entered as second-class matter April 1, 
of March 3, 1879. 


1907, at the post office of New York City under the act 








NO PERSONAL LIBERTY UNLESS 
THERE IS FINANCIAL 

INDEPENDENCE 

Social 


The passage of the Security 


measure and its signature by President 


Roosevelt has brought to the fore a most 
concerns the 
“What is 


morale of the 


interesting question which 


\merican public, and it is this: 
to be the effect on the 


\merican people of events during the 


The subject was dis- 


cut and blunt 


past six years?” 


cussed in his usual clear 


way of speaking by President M. J. 
Cleary, Northwestern Mutual Life, at a 
recent national field convention of the 
company in Milwaukee. Mr. Cleary said 
in part: 

We have heard a great deal about 
social security, and the “why” of it. Now, 


no one has greater sympathy than have 
the people in the life insurance business 
with any attempt to provide more orderly, 
more efficiently and adequately, for those 
victims of misfortune that we always 
have had and always will have in this 
country. But again let us get our balance, 
let us think straight, let us remember 
that 64 million people in this country 
have taken advantage of institutions like 
our own to make some provision, if not 
adequate, at least partial, provisions for 
themselves and for their dependents. 
They are the people that had a sense of 
responsibility to themselves, to their 
families, to society. They have accumu- 
lated a potential estate of approximately 
one hundred billions of dollars, probably 


the equivalent of one-third the entire 
wealth of America today. They have 
underpinned that potential estate with 


more than twenty-three billion dollars of 
assets at the present time. In thinking 
and talking about social provisions or 


social security, let us not forget that the 
inspiration that prompted these men and 
women to do this thing is a valuable 
\merican assets that we should not de- 
troy or minimize, but rather that we 
should develop, and encourage, not only 
in those that have already undertaken it, 
but in those that are not yet in that fold. 

I think the tragedy of this whole six 
years is not the public debt that we have 
built up, disturbing, appalling, as it is. 
That is not the tragedy, nor is the trag- 
edy the fact that men and women found 
their securities, their real estates, their 
other holdings, gone. The tragedy is that 
the morale of the people has been torn 
away from the path which it used to 
travel, the level it used to occupy. 

Vice President Percy H. Evans said to 
you yesterday that we had developed in 
this country a great army of people who 
were willing to trade their personal lib- 
erty, their freedom of opportunity, for 
social security. Do they know the road 
that they travel, do they know the place 


to which that road leads. If it were to 
be adopted into our plan of things, and 

am not talking about the victims of 
misfortune, whether it is age, injury, 


for a job, 
those who 
themselves, 


sickness, lack of opportunity 
but those who have health, 
have ability to provide for 
they would live to regret it. 

The “kept” man or woman never was 
happy for long, and never got anywhere 
in the end and whether the government 
is the keeper or some one else, that, in 
my opinion, always will be true! There 
can be no personal liberty unless there 
is financial independence. 

WILLIAM H. KINGSLEY 

William H. Kingsley, 
the Penn Mutual Life, who has been with 
that company half a century, 


vice-president of 


is not only 
an outstanding exccutive in the life in- 
surance world, but his personality, abil- 
ity, and influence have made their mark 
in many other spheres. He 
the country’s real experts on insurance, 


is one of 


cconomics, realty, finance — all those 
things which contribute to the building 
up of America. During his long career 


he has had most unusual opportunity in 
keeping well-informed, going to the bot- 
tom of things. His judgment, often in 
very high places, has been much sought 
after, and profitably respected. His ac- 
quaintance is nationwide, his companion- 


ship prized. 





Lee J. Dougherty, president of the 
Guaranty Life of Davenport, Ia., accom- 
panied by Mrs. Dougherty, arrived at 
Los Angeles recently on a brief pleasure 
trip to southern California. They mo- 
tored to San Diego to see the fair. 

x * * 

Louis Lipsky, president of the Eastern 
Life of New York, is now abroad attend- 
ing the World Zionist Congress at Lu- 
cerne, Switzerland, and is expected back 
in September. He is honorary president 
of the Zionist Organization of America 
and vice-president of the American Jew- 
ish Congress. 


» 
Benjamin Alk, Hyde agency, Penn 
Mutual, New York, who is president of 


the New York chapter of Chartered Life 


Underwriters. sailed yesterday with his 
wife and family aboard the Nerissa for 
a West Indies cruise. They will visit 


the Leeward and Windward Islands of 
the West Indies group and parts of 
South America. 

* oe * 

Frank Pennell, general agent, State 
Mutual Life of Massachusetts, with his 
wife and family is on a vacation trip to 
Nova Scotia. 


* * a 
John M. Fraser, general agent, Con- 
necticut Mutual, New York, returned 


from his vacation this week. He toured 
through Maine and spent some time with 
his son who is in camp in Nova Scotia. 


a 














MORGAN B. BRAINARD 


Morgan B. Brainard, president of the 
Aetna Life, is in California. He attended 
the Aetna Life’s regional convention at 
Coronado on August 19. Also, from the 
home office attending the convention is 
W. H. Dallas, chief underwriter, Aetna 
Life; M. N. De Nezzo, assistant agency 
superintendent; and R. B. Coolidge, as- 
sistant superintendent of agencies. 

* * * 


Lewis W. S. Chapman, Life Insurance 
Sales Research Bureau, and Miss Rosina 
Lillian Cartee, daughter of Mr. and Mrs. 
George Francis Cartee, Des Moines, were 
married on August 21 at the South Con- 
gregational Church, New Britain, Conn. 
The bride attended the University of 
Montana and Drake University, and has 
been connected with the Bankers Life 
of Des Moines. Mr. Chapman, who is a 
consultant with the Bureau, attended 
Wesleyan University and University of 
Pennsylvania, and is a graduate of the 
Wharton School of Finance, University 
of Pennsylvania. He is a clever musician 


and at the U. of P. belonged to the 
Mask and Wig Club. 
* * * 

Florence Robinson, of “Personal Ap- 
pearance,” a comedy which will easily 
run a year in New York City, has made 
a great hit as a comedienne. At one 


time she was a stenographer for the 
Guardian Life. During luncheon hour 
she went over to Fourtecuth Street and 
had an audience with Eva Le Gallienne 
when that actress-manager was running 
a repertoire theatre. It resulted in her 
winning a Le Gallienne scholarship and 
a subsequent job as understudy in Elmer 
Rice’s “We the People.” Her first real 
stage job, however, is in “Personal Ap- 
pearance,” where she takes the part of 
a movie-infatuated small town girl. 
* * * 


Samuel D. McComb, manager of the 
Marine Office of America, is sailing next 
Wednesday for London on the Washing- 
ton of the United States Lines. He will 
be back in New York during the early 
part of October. Mr. McComb usually 
goes abroad at this time of the year and 
attends the annual meeting of the Inter- 
national Union of Marine Insurance. 
However, this year he will miss this con- 
vention for the reason that the Union 
decided not to have a general meeting 
in 1935. 

a 

A. W. Jennings has been appointed 
manager of the casualty department of 
Andrew Hamilton, Ltd., adjusters and 
appraisers, Ottawa. For some years he 


has been associated with the Canadian 
General in the claims department. 


ANK @ STOLLER 
¥ 


JOSEPH W. RUSSELL 


Joseph W. Russell, vice-president 
Aetna (Fire) in charge of the New York 
City branch office, was operated upon 
last week in New Haven Hospital, New 
Haven, Conn. The operation was Sl: 
cessful and he is now in considerably in- 
proved health. 

* * x 

Fred G. Webster, safety engineer for 
the Hartford Accident & Indemnity in 
St. Louis, is using a black widow spider 
at various safety meetings to familiarize 
safety engineers with such spiders whos 
bite has been pronounced by gover- 
ment experts as more deadly than that 
of a rattlesnake. The spider that Web- 
ster has been using was caught by hin 
on August 15. He placed the spider in 
a glass jar with two common spiders 
One of these was killed when it camet 
rest on the egg of the widow spider. The 
other spider was allowed to spin a web 
over which the widow moved. A smal 
bee was later added to the collection and 
was not molested by the deadly spider 
The black widow spider is identified by 
a red mark shaped like an hour glass on 
its stomach and a red dot at the tip 0 
its tail. 

* * ca 

H. H. Armstrong, vice-president Tra- 
elers, arrived at his office on Mondaj 
this week following a visit to Englané 
with Mrs. Armstrong. They spent cot 
siderable time in southern England ani 
in London Mr. Armstrong saw Sir Joseph 
3urn, general manager, Prudential As 
surance. 

* * * 

Frank J. Hagan, southern Californi 
manager at Los Angeles for the Loyalty 
Group, left Los Angeles on Friday eve- 
ning of last week on a trip East to visi 
the home office of the group at Newark 
N. J., and also attend the annual Gran 
Nest meeting of the Blue Goose at At 
lantic City, N. J., as a delegate repre 
senting the California Pond of the Bl 
Goose, which is to be represented als 
at the meeting by P. Clark Buchanan % 
a delegate. 

* * x 

Francis M. Hope, vice-president Oct 
dental Life, is another member of th 
distinguished band of insurance men wh) 
were educated at the George Watsor 
School for Boys in Edinburgh. His first 
insurance experience was with the Cale: 
donian. He left Scotland in 1910 at! 
joined the Occidental Life in Los At 
geles as assistant actuary. 

* * * 


Roswell E. Fisher of Fisher, Godfrt! 
& Judd, National Life of Vermont, Gray 
bar Building, is in Bermuda on a thret 
weeks trip. 
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Will Rogers as a Speaker 

Of all Americans the late Will Rogers 
was most in demand as a luncheon or 
dinner talker and to most invitations 
which came in by mail there was no re- 
ply. If you were a pal of his or a 
friend of his, or represented a commu- 
nity which had had a catastrophic loss 
he charged no fee—and would even go 
as far by aeroplane as Nicaraugua in 
order to do his bit; otherwise his fees 
for talking were terrific. That’s easily 
understood. An actor who can command 
as high as $8,000 for a radio appearance ; 
$200,000 for making a picture; $3,500 a 
week for writing two paragraphs a day 
for the New York Times is not handing 
out his talents for a few dollars at a 
luncheon or dinner where he is the head- 





liner. 

Nor did Rogers give out 
about himself when he returned from 
one of his trips to Europe or the Orient 
although his popularity among newspa- 
per reporters was prodigious. His atti- 
tude was the same as Mark Twain’s, 
who when asked to be funny during con- 
tacts with reporters frankly told them 
that being a funny man was his profes- 
sion; and if the newspapers would tell 
him how much they would pay for a joke 
or two he would oblige if the fee were 
satisfactory. However, Rogers could 
never refrain from a wisecrack even 
when declining to be interviewed for 
publication as that was his customary 
method of starting a conversation, al- 
though the conversation consisted of 
turning down a request. 

The only time I recall Will Rogers 
talking to a fire insurance group was at 
a luncheon of the National Board of Fire 
Underwriters on the Waldorf-Astoria 
Roof when that roof was on the site of 
the present Empire State Building, Thir- 
ty-fourth Street and Fifth Avenue. His 
lee at the time was $250. It was many 


interviews 


years ago. There came a time when he 
commanded as high as $2,000 for a lunch 
talk 


When Rogers was approached by a 
representative of General Manager W. 
E. Mallalieu of the National Board he 
was found at the Friars’ Club. 

“Do I have to eat luncheon ?” 
the first question Rogers asked. 

When told he could arrive after the 
luncheon started and didn’t have to eat 
he said: 

“Fine. I'll pick up a bowl of milk or 
of chop suey some other place. I hear 
that fire underwriters are human beings 
although some people don’t think so. 
I'll be interested in looking them over 
and seeing if that rumor is correct.” 
Rogers was asked when he came in if 
he objected to being introduced as presi- 
dent of the Toms River Mutual as a kid. 
_ Call me anything you want,” he said 
indifferently. Then, pausing a minute, 


was 

















he added: “Anything you like, but don’t 
call me a Republican.” 
Rogers mystified the crowd for a mo- 


ment after he got on his feet; then 
word of his real identity rushed through 
the room. His talk was based on the 
fact that he had always heard that fire 
insurance executives were complaining 
that they were in a very difficult business 
in which to make a profit, but he could 
not reconcile that with their large and 
attractive home office buildings. 

Rogers soon had the fire insurance 
men in a gale of laughter. He won over 
that audience as easily as he did the 
others. 

One of the most extraordinary achieve- 
ments of Will Rogers was when he 
raised $40,000 at an ocean boat “concert” 
for a charity. Charles E. Hughes was 
on the boat. Hughes was chairman of 
the meeting and Rogers was the “con- 
cert.” At the routine entertainment af- 
fairs on shipboard it is not easy to raise 
more than a few hundred dollars, which 
will throw a light on the amazing per- 
sonality of Rogers. 

* * 
Insurance Biographies 


The Cyclopedia of Insurance, 1935 is- 
sue, published in New York, G. Reid 
MacKay and Professor S. B. Ackerman 
editors—has been published. It is the 
forty-fifth annual edition. Included in 
the new volume are some brokers. In- 
teresting angles of some careers in the 
Cyclopedia follow: 

Edwin G. Seibels, manager, Cotton 
Fire & Marine Underwriters, belongs 
to the famous Seibels family of South 
Carolina. He is president of Seibels, 
sruce & Co., managers of the Southern 
departments of a number of insurance 
companies. He is president of Seibels, 
Collins & Co., general reinsurance New 
York and London; also, of the South 
Carolina Insurance Co. A graduate of 
the University of South Carolina, and a 
Phi Beta Kappa. Mr. Seibels left school 
at the age of fourteen to become a page 
boy in the State Senate. Later he re- 
ported the Senate proceedings for the 
Columbia Register. He paid for his way 
through college by working in the in- 
surance office of Seibels & Ezell. The 
name was changed to E. W. Seibels & 
Son, at which time he became a partner. 
He retired from the agency in 1892; 
became a special agent, then an indepen- 
dent adjuster, and in 1898 was appointed 
manager of the Southern department of 
the Glens Falls. He invented the vertical 
filing system now in general use. The 
first vertical filing cabinet manufactured 
from his plans is still in the office of 
Seibels, Bruce & Co. In 1910 he became 
U. S. marine manager of the Rossia. The 
same year he organized the South Caro- 
lina Fire Insurance Co. He is a trustee 
of the University of South .Carolina. 

Kenneth H. Bair, Bair Agency, Greens- 
burg, Pa., and one of the leaders of the 
National Association of Insurance Agents, 
is a graduate of Mercersburg Academy 
and Pennsylvania State College. He is 
chairman of the West Moreland County 


Chapter of the American Red Cross and 
director of the Central Air Lines. 

Louis J. Rice of Hagedorn & Co., and 
president of the Insurance Brokers Asso- 
ciation of New York, is president of a 
Chapter of Sons of the American Revo- 
lution, is chairman of the planning com- 
mission, Borough of Glen Kock, N. J., 
and a member of the New York State 
Chamber of:Commerce. He entered the 
insurance business in 1902. 

Julian Lucas, president of Davis, Dor- 
land & Co., New York, has been a part- 
ner of Davis, Dorland & Co. since 1899. 
For a quarier of a century he has been 
a member of the Insurance Brokers As- 
sociation of New York. He had delivered 
many lectures and addresses of various 
types and is regarded as having one of 
the best intelligences in the country. 

William Lewis Moody, Jr., president, 
American National of Galveston, Texas, 
has numerous tie-ups. He was educated 
at the University of Texas and Virginia 
Military Institute, supplemented by tra- 
vel in foreign countries. The Cyclopedia 
of Insurance says about him: “Choosing 
to enter business, rather than practice 
law, at the age of 21 he was made a 
member of W. L. Moody & Co., cotton 
factors, established in Galveston at the 
close of the Civil War in 1866. The jun- 
ior member of the firm early saw the 
possibilities in adding banking facilities 
to that of cotton factorage. At his in- 
stance, W. L. Moody & Co. became a 
private, unincorporated bank, and is to- 
day one of the strongest unincorporated 
banks in the state, having a financial 
responsibility of over $2,000,000. The cot- 
ton business, incorporated under the 
name of W. L. Moody Cotton Co., has 
expanded until it is one of the largest 
cotton factors in the entire South. He 
also organized and is president of the 
City National Bank of Galveston, one 
of the city’s strongest financial institu- 
tions. Also, is the owner of the Galves- 
ton Daily News, oldest daily paper pub- 
lished in Texas. In addition to these 
enterprises, he has numerous other busi- 
ness interests in Galveston and other 
parts of the country.” 

R. M. Redmond, president Insurance 
Brokers’ Association of Illinois, is a 
Georgian. He went into the insurance 
business in 1913. 

Everett S. Litchfield of O’Brion, Rus- 
sel & Co., Boston, is a graduate of 
Thayer Academy and Harvard Univer- 
sity. He went into insurance immediate- 
ly after his graduation. He is president 
of the Insurance Brokers’ Association of 
Massachusetts and is treasurer of the 
National Association of Insurance Brok- 


ers, Inc. 
E. H. Morrill, Jr., assistant general 
manager, Aetna Life & Affiliated Cos., 


100 William Street, was at one time 
manager of the Travelers at Springfield, 
Mass., and at Chicago. He joined the 
Aetna Life in Chicago in 1917 and was 
appointed assistant manager in New 
York in 1918. 

William Schiff of Schiff, Terhune & 
Co., who was president of the Insurance 
3rokers Association of New York for 
three terms and was elected president 
of the National Association of Insurance 
Brokers, Inc., in January, 1934, has been 
in the insurance business twenty-eight 


vears. He is a member of the New York 
Society, Military and Naval Officers, 
World War; and the Army and Navy 


Club affiliated with Columbia University, 
Reserve Officers Association, and numer- 
ous other clubs. 

M. R. Johnson, president, Pacific In- 
demnity, was born in Nagasaki, Japan, 
and was educated in both the East and 
on the Coast, the Coast schools being 
the Berkeley, California, High School; 
University of California. He went into 
insurance in 1910 with the Pacific Casu- 
alty. In 1920 he joined the Frankfort 
General, later becoming resident secre- 
tary in charge of the Pacific Coast de- 
partment. In 1919 he became manager, 
San Francisco office of the Ocean Acci- 
dent & Guarantee Corp. He became 
manager of the Pacific Indemnity in 
1926 and was elected president in 1934. 

Lyman E. Thaver, vice - president, 
Brown, Crosby & Co., Inc., has been an 


insurance broker for more than thirty 
years. He is president of the Insurance 
Brokers’ Association of New York, Inc. 
He is widely traveled and one of the 


most popular insurance men in New 
York. 
Murray Waters, assistant vice-presi- 


dent, Aetna Life, was for twenty years 
actively engaged in farm and city mort- 
gage business. 

J. A. Mudd, Jr., Chicago insurance 
broker and chairman of the executive 
committee of the National Association 
of Insurance Brokers, Inc., has been in 
the insurance business since 1910. He 
is regarded as an expert in the writing 
of unusual forms of casualty coverag« 

* 7 ea 


Bankruptcy in United States 


From the Harvard University Press, 
Cambridge, Mass., comes a volume bear- 
ing the title, “Bankruptcy in United 
States,” written by Charles Warren. 
Harvard University Press describes it as 
follows: 

“Even though everybody is already 
aware that history repeats itself, there 
is unexpected encouragement in Mr. 
Warren’s book for a belief in the ade 
quacy of our own generation and of the 
Federal constitution to. meet the condi- 
tions of our day. His sketch of the de- 
pression of the past and his descriptions 
of the attempts at legislative adjustment 
of the relations between debtor and cred- 
itor have an immediate bearing upon 
present conditions and upon future de 
velopments of our national economic lif« 
He has examined each of our previous 
periods of cconomic depression by way 
of the vigorous debates on bankruptcy 
that have stirred the various Congresses 


at such times. He points out that one 
of the striking features of them all has 
been the increase in the scope of the 


demands for relicf through the exercis« 
by Congress of its power under the bank- 
ruptcy clause of the Constitution. This 
entirely new method of approach will 
make the book of the greatest interest 
to the general reader of history as well 
as to the student of economics and t 
the lawyer.” 
* * * 


“Let’s Get What We Want” 


Walter B. Pitkin, author of “Life Be- 
gins At Forty,” has written a new book, 
“Let’s Get What We Want,” which is 
published by Simon & Schuster, Inc. In 
his introduction to the new book Pitkin 
says: 

“Man’s needs are few and_ simple 
Wholesome food and drink, decent shel- 


ter, clothing to fit the man and the 
weather, protection against likely acci- 
dents, and drugs and doctors to keep 


him well. Let man have these, and he 
will establish himself in a secure man- 
rer. What prevents him from getting 


them all? The answer to this question 
will fill many pages. But you must pon- 
der well if you wish to work out a sound 
program.” ; 

The book is largely a criticism of those 
who deal with the public. He particularly 
lambastes advertising fakers. He suggests 
various reforms. 

In his chapter on “How To Get Medi- 
cal Service” he says in part: 

“As this book press an im- 
portant beginning of a great group hos- 
pitalization insurance plan for New York 
City is reported. Workers will have 
first-class service for a premium of only 
ninety cents monthly. According to H. 
McAlpin Pyle, president of the United 
Hospital Fund, the new movement has 
aiready invited the 140 best hospitals to 
join it; and employers are being solicited 
to arrange with their workers to pay $10 
a year. This small contribution would 
entitle each worker to three weeks of 
semi-private hospital care every year. 

“This is strictly a hospital service. It 
does not include the costs of physicians 
and surgeons. So the problem of cover- 
ing these other expensive items remains 
to be solved. But solved it will be before 
very long. Meantime, if you want to 
join up, get in touch with the Associated 
Hospital Service of New York.” 

And so on. 


goes to 
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Fire Insurance Funds 
Sought for Mortgages 


COMPANIES REMAIN HESITANT 





Move by R. F. C. to Increase Liquidity 
of Mortgages; Few Fire Invest- 
ments in Real Estate 





Expectations that large sums of money 
will be flowing from fire, marine and 
casualty insurance companies into the 
residential construction field through the 
purchase of mortgages insured by the 
Federal Housing Administration are not 
likely to be realized, even though the 
Reconstruction Finance Corporation has 
announced that it will buy these mort- 
gages from insurance companies in the 
event sale is necessary to provide cash 
to pay losses. Fire and casualty com- 
panies have rarely been large buyers of 
mortgages, because of their lack of 
liquidity, and after the recent disasters 
in the mortgage field it is not likely that 
the investment policies of the insurance 
companies will be altered decidedly, even 


though the Government offers certain 
inducements. ; 
Knowing that insurance companies 


have large cash reserves and are exper- 
iencing difficulty today in finding bond 
investments with adequate yields the 
Federal Housing Administration is re- 
ported as seeking to interest these com- 
panies in mortgage investments becaus¢ 
of the larger yields obtainable. Desiring 
to maintain the great proportion of their 
funds in liquid investments which can 
be disposed of quickly, without marked 
loss of principal, if mecessary to pay 
catastrophe losses, the vast majority of 
fire and casualty companies have regu- 
larly in the past avoided mortgage in- 


vestments. A few companies have as 
much as $1,500,000 in mortgages, but 
many insurers, including some of the 


keep away entirely 
invest only a few 


strongest financially, 
from mortgages or 
thousands of dollars. 

Few Companies Show Interest in 

New Move 

It is not likely that these investment 
practices will be changed to any appre- 
ciable degree by the desire of the Gov- 
erment to see such funds flowing into 
residential construction. A few company 
investment department men, interviewed 
by The Eastern Underwriter, said they 
might put a little money into mortgages 
insured by the F. H. A., just as they 
have bought H. O. L. C. bonds on a 
small scale, but they would never con- 
sider mortgages as a major field for in- 
vestment. Other fire and casualty com- 
pany financial leaders stated frankly that 
their investments never included mort- 
gages, for one reason or another, and 
no change is contemplated. 

Efforts have been made by the Insur- 
ance Department of several states to 
restrict investments of fire and casualty 
companies to what are termed more 
“conservative” purchases, including bonds 
and better ciass mortgages. Thtse ef- 
forts to circumscribe the investment pol- 


icies of other than life insurance com- 
panies have not as yet been very suc- 
cessful. Both New York State and 


Illinois this year failed to secure passage 
of bills to place restrictions on invest- 
ments of unearned premium and othe1 
funds which the companies are said to 
hold in trust for policyholders. 

As a matter of fact many insurance 
companies are daily increasing their per- 
centage of investments in common stocks, 
the financial departments feeling that 
with business improving dividends will 
be increased further and security values 
go higher than at present. Bonds, gen- 
erally speaking, are not so attractive at 
present because of high prices and low 
yields and the feeling exists that bond 
values are more likely to drop from pres- 
ent levels than keep on climbing. 


Canadian Dep’t Heads’ 
Convention Program 


IMPORTANT TOPICS’ LISTED 
Annual Meeting i te Held September 
3-6 at Winnipeg; Commissioner 
Sullivan Invited to Speak 





Further details of the program for the 
eighteenth annual conference of the As- 
sociation of Superintendents of Insurance 
of the Provinces of Canada, to be held 
September 3-6 at the Fort Garry Hotel 
in Winnipeg, have been issued by 
Rk. Leighton Foster, Superintendent of 
Ontario and secretary of the association. 
William A Sullivan, Insurance Commis- 
sioner of Washington and president of 
the National Convention of Insurance 
Commissioners, has been invited to ad- 
dress the meeting. 

Among committee reports to be pre- 
sented at this meeting of Canadian in- 
surance department heads are the fol- 
lowing: 

Fire insurance: Consideration of report 
of standing committee on Fire Insurance 
Legislation (Saskatchewan, New Bruns- 
wick and British Columbia) respecting 
proposed amendments to Uniform Fire 
Insurance Act. 

Automobile insurance 
legislation embodying uniform amend- 
ments to the Uniform Automobile In- 
surance Act adopted by all provinces 
except Quebec, consideration of report 
of select committee on general revision 
(Alberta, Manitoba, and Ontario). 

Definition and interpretation of under- 
writing powers of fire, marine and cas- 
ualty underwriters; review of 1935 legis- 
lation; consideration of proposed agree- 
ment among underwriters submitted to 
1934 conference. 

Credit and free insurance evils: Con- 
sideration of report of special committee 
(Quebec and Ontario) and, particularly, 
quarterly returns of agents’ balances. 

Accident and sickness insurance: legis- 
lation respecting this class of insurance 
has not been considered by the confer- 
ence for nearly ten years. The report 
will review problems which have arisen 
and make tentative suggestions for con- 
sideration by the conference. 


Indiana Taxes Under New 


Insurance Code of State 


General Counsel J. H. Doyle of the 
National Board of Fire Underwriters has 
notified company members that “under 
the provisions of the insurance code 
adopted at the last session of the Indiana 
Legislature the premium tax is due and 
payable annually instead of  semi- 
annually. This tax is not due until March 
1 of next year, and the payment at that 
time will cover all premiums received 
during the year 1935. The code did not 
change the fire marshal tax law in anv 
respect and the fire marshal tax will be 


review of 1935 




















INSURANCE COMPANY 
OF NEW YORK 
CAPITAL $ 1,000,000 








FRANKLIN NATIONAL 





NATIONAL FIRE 
INSURANCE COMPANY 
OF HARTFORD 
CAPITAL $ 5,000,000 
= 
a5 
S ¢2 
3226 
Rezo 
THE e<"5 
NATIONAL FIRE B2o2 
INSURANCE COMPANY g° 52 
OF HARTFORD 2 
GROUP m 


F. D. LAYTON, President 
S. T. MAXWELL, Vice President 

















MECHANICS AND TRADERS 
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SURPLUS AVAILABLE FOR PROTECTION OF POLICYHOLDERS 


From Annual Statements, December 31, 1934 


FRANKLIN NATIONAL 
MECHANICS AND TRADERS 
TRANSCONTINENTAL 





$ 20,697,494.34 
2,411,451.51 
3,017,186.03 
2,676,750.63 








Pass Examinations For 


Producers’ Licenses 

Only six out of thirty-two candidates 
for agents’ licenses passed the qualifica- 
tion examinations conducted by the New 
York State Insurance Department re- 
cently in Buffalo, Rochester and Syra- 
cuse. Two out of five applicants for 
brokers’ licenses were successful. Per- 
sons knowing of any reason why any of 
the individuals named herewith should 
not be granted a broker’s or an agent’s 
certificate of authority are requested to 
communicate with either the New York 
or Albany office of the Insurance De- 
partment. 

Pass Brokers’ Tests 

George F. Bailey, 424 Third 
c/o Niagara Falls Insurance 
Niagara Falls, N. Y. 

Melburn L. Brizdle, c/o Leonard Briz- 


Street, 
Agency, 


dle, Prudential Building, Buffalo, N. Y. 
Pass Agents’ Tests 
Conrad K. Johnson, 144% Thayer 
Street, Jamestown, N. Y. 
George E. Jones, 148 Leonard Street, 
3uffalo, N. Y. 
Archie L. Bloss, 11 N. Main Street, 


NX. 


Andover, 


due on September 1, as heretofore. We 
understand the department has hereto- 
fore sent out the fire marshal tax 
blanks.” 








J. A. Kexsey, President 


CAPITAL ° 
PREMIUM RESERVE ° 
OTHER LIABILITIES ‘ ° 
CONTINGENCY RESERVE ° 

NET SURPLUS . ° ° ° 
| TOTAL ASSETS ° ° ° 


Bonds & Stocks valued on New York 
at $60,688.08 in the above t are 


Insurance | Department Basis. 


Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 


Statement December 31st, 1934 


C. L. Henry, Secretary 


$1,500,000.00 
1,351,369.36 
212,275.00 
23,282.17 
2,587,232.01 
5,674,158.54 


Securities carried 


7 . . . 











SS 


in various States as required by law. 











John L. Olson, J 


r., 306 Wilder Build- 
ing, Rochester, b ¢ 


Mark A. Goffa, 73 Columbus Street, 
Binghamton, N. Y. 

Erwin V. Schermerhorn, Brier Hill, 
N. Y. 





Fire Companies Appeal 
Birmingham U. & O. Case 


Fire companies in the $207,000 use and 
occupancy suit brought by Loveman, Jos- 
eph & Loeb, Birmingham, Ala., depart- 
ment store operators, have formally ap- 
pealed to the United States Circuit Court 
of Appeals in New Orleans. A request 
for a new trial was denied by Judge W 

Grubb. 

Defendant companies in the case ate 
World Fire & Marine, New Jersey In- 
surance Ca. New Brunswick Fire, Home 
Fire & Marine, Pennsylvania Fire 
Marine, Virginia Fire & Marine, Globe 
& Republic, Maryland Insurance Co., 
Citizens Insurance Co. of New Jersey, 
American Central, Sentinel Fire, Auto- 
mobile, Tokio Marine & Fire, London 
Assurance, Law Union & Rock, London 
& Lancashire, North British & Mercan- 
tile and Union Assurance Society. 





BROKERS TO HONOR WATSON 

In connection with the testimonial din- 
ner to be given to Leon A. Watson, ex- 
pert of the New Jersey Schedule Rating 
Office, at the Hotel Pennsylvania in New 
York City on September 13, a brokers 
committee is at work to assure a large 
turnout of brokers at this affair. John 
H. Sherman of Gaines, Silvey & Nichols 
Inc., is chairman of the brokers’ com- 
mittee. 





O’BRIEN IN AUTO ACCIDENT 

Edward J. O’Brien, director of | the 
New York insurance ‘broker rage firm of 
Smyth; Sanford & Gerard and a member 
of the Newark Tax Board, is recovering 
at the Fitkin Memorial Hospital, Nep- 
tune, N. J., from injuries sustained in ‘ 


automobile accident near Colts Neck, ¥.. 


J. His wife and four others were also 
injured. Mr. O’Brien is an expert 
railroad insurance. 
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Atlantic City Prepared For 
Blue Goose Invasion Next Week 


Over 300 Expected at Grand Nest Convention at Hotel Madi- 
son, Tuesday to Thursday; Business and Entertainment 
Programs Announced 


Close to 300 members of the Honorable 
Order of the Blue Goose International 
will be in Atlantic City next Tuesday, 
Wednesday and Thursday to attend the 
twenty-ninth Grand Nest meeting. Indi- 
cations are that this will be the largest 
convention in the history of the order. 
Delegates will be present from all ponds 
throughout the country and many high 





SAMUEL A. MEHORTER 
Most Loyal Grand Gander 


executives of fire insurance companies 
will also be on hand when Most Loyal 
Grand Gander Samuel A. Mehorter calls 
the meeting to order at the get-together 
dinner Tuesday evening at the Hotel 
Madison, convention headquarters. 

An outstanding reature of the conven- 
tion will be the banquet, entertainment 
and dance on Thursday evening. It is 
hoped that Governor Hoffman of New 
Jersey will be there. 

The business program of the conven- 
tion will get under way on Wednesday 
morning. Following singing of the Amer- 
ican and Canadian national anthems the 
Rev. John T. Sheehan will deliver the 
invocation. Mayor Charles T. White will 
then welcome the ganders and guests to 
Atlantic City and another address of 
welcome will be delivered by Edward W. 
Dart, most loyal gander of the New York 
City Pond and chairman of the conven- 
tion committee. 


Life Insurance Report Wednesday 

After roll call Most Loyal Grand Gan- 
der Mehorter will deliver his address and 
the morning session will conclude with 
the reports of various committees. On 
Wednesday afternoon there will be the 
reports of the memorial committee and 
of the life insurance committee. The 
latter will be one of the most important 
Presented at the convention. That eve- 
ning there will be an old-fashioned shore 
dinner in the main dining room, followed 
y a trip to the Steel Pier. 

On Thursday morning the program 
calls for new business, reading of pond 
Teports, election and installation of offi- 
cers. With the business session concluded 
m the morning the afternoon will be 
devoted to bathing and watching the fish 
haul at the Million Dollar Pier. The an- 
nual banquet and grand ball will come 
that evening, ending the convention. 

Associated with Mr. Mehorter in the 
administration of the Blue Goose, the 
national social and fraternal organiza- 
tions of fire insurance, are the following 
officers: grand supervisor of the flock, 


T. Ray Phillips, Oklahoma City; grand 
custodian of the goslings, Leuty, 
Vancouver, B. C.; grand guardian of the 
nest, J. Clark Buchanan, Los Angeles; 
grand keeper of the golden goose egg, 
Ralph W. Hukill, Norwood, Ohio, and 
grand wielder of the goose quill, C. P. 


EDWARD W. DART 


Chairman, Convention Committee 


Helliwell, Milwaukee. Mr. Phillips will 
be advanced next week to succeed Mr. 
Mehorter. W. E. Mallalieu of New York, 
general manager of the National Board 
of Fire Underwriters, and one of the 
deputy most loyal grand ganders-at- 
large, was formerly a most loyal grand 
gander, having served in 1925. 

In addition to the officers already 
named there are four deputy most loyal 
grand ganders in Canada and twenty- 
one deputies for the United States. All 
the officers have worked diligently this 
year to advance the welfare of the order, 
Mr. Mehorter making numerous long 
trips to visit ponds. 

Members in All Parts of Country 

Founded in 1906 in Wisconsin, the Blue 
Goose now is represented in all parts of 
the United States and Canada and has a 
membership in the neighborhood of 6,750 
fire insurance men, other than _ local 
agents who are not eligible. Fieldmen 





and adjusters constitute the bulk of the 
membership, with also a large represen- 
tation of company executives and home 
office employes. 

After a group of insurance men in 
1906 had decided that some sort of fire 
insurance fraternal organization was es- 
sential, ponds were chartered that year 
in the following states: Wisconsin, 
Missouri, Illinois, Indiana, Iowa, Louisi- 
ana, Michigan, Minnesota and Oklahoma. 
The following year more ponds were 
chartered. They were: Carolinas, Ken- 
tucky, Nebraska, Ohio, New York City, 
Texas, Virginia and Washington. All told 
there are over forty-five ponds now 
functioning. 

Perhaps the most important of services 
rendered by the Blue Goose is the offer- 
ing to members of group life insurance 
through the Lincoln National Life. For 
many members this life coverage, which 
is obtained at a lower rate than would 
be possible through individual application 
to a life company, is the only insurance 
carried and it has proved of tremendous 
help to the families of many Blue Goose 
members who have died since this group 
coverave contract came into being. Com- 
plete details of the present status of the 
life insurance coverage will be contained 
in the report of the life insurance com- 
mittee to be presented at Atlantic City. 

Mehorter Cites Aims of Order 

When elected most loyal grand gan- 
der a year ago Mr. Mehorter voiced 
other aims of the Blue Goose in his ac- 
ceptance address when he said: 

“1. We can help each other by con- 
stantly preaching and practising the 
principle ‘Tote Fair.’ By so doing we 
can produce what we need most—con- 
fidence and respect between ourselves. 

“2. Let us not be unmindful of the 
duty we owe to our less fortunate fellow 
member who, through circumstances not 
of his making, finds himself out of em- 
ployment and badly in need of relief. If 
each member of our great order will 
make himself a committee of one and 
firmly resolve to do everything possible 
to obtain employment for an unemployed 
gander, we are sure a considerable de- 
crease in unemployment will be reported 
at Atlantic City in 1935. 

“3. We again urge that everything 
possible be done to build up the relief 
fund in each pond to a maximum in 
order to be in a position to meet any 
demands that might, out of necessity, be 
made.” 

The Benjamin Franklin Hotel in Phila- 
delphia has been selected by the Penn 
Pond, which is cooperating with other 
Eastern ponds in being hosts for this 
convention, as official hospitality center 
for Blue Goose delegates passing through 
the city en route to or from Atlantic 
City. A reception suite with rest rooms 
will be at the disposal of delegates and 
the Penn Pond will have a member on 
hand to greet visiting delegates. 

Members of Committees 

Assisting General Chairman Dart is 

Max C. W. Buchenberger, wielder of 
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MAX C. W. BUCHENBERGER 


Asst. Chairman, Convention Committee 


the New York City Pond. Members of 
convention committees are as follows: 

Finance: Frederick Ackermann, Wilfred Kurth, 
Charles L. Simpson and Arthur C. Bachman. 

Hotels: Edward W. Dart, Max C. W. 
berger and Arthur Stephenson. ; 
ransportation: Herbert W, Puschel, Frank J 
hinley and Edgar A. McCaskie. 


Buchen 


Golf: E. L. Lewis, Edward W. Kelly, A. B 
Graham, Russell W. Burke and William H. 
Frazier. 


Dance: S. R. Howard, Fred L. Bross, Lloyd C 
Griswold, J. E. T. McClellan, Victor Kurbyweit 
and Joseph R. Knowlan. 

Banquet: Leon A. Watson, E. A. McCaskie, 
W. V. A. Keeler, H. L. Denny, O, J. Prior and 
Paul M. Fell. 

Reception: Thomas B. Donaldson, W. E. Mal 
lalieu, Carroll L. DeWitt, Edward H. Warr, 
James R. Ryan, Benjamin F, Freeman and Her 
bert B. Nelson. 

Registration: Edward W. Dart, Max C. W. 
Buchenberger, Harrison Law, Edward Reilly and 
George H. Holden. 

Entertainment: Edward W. Dart, Wilfred 
Kurth, Fred L. Bross, A. B. Graham, Arthur 
C. Bachman, Edward W. Kelly and William H. 
Boland. 

Ladies’ Committees 


Ladies entertainment: Mrs. Max C. W. Buch 
enberger, chairman; Mrs. Joseph McCormick, 
assistant chairman; Mrs. Henry Borchers, Mrs. 
Lloyd Griswold, Mrs. Leonard Peterson, Mrs 
Herbert W. Puschel, Mrs. John Scott, Mrs 
Mortimer Sprague, Mrs, Fred Bross, Mrs. Fred 
erick Ackermann, Mrs. A. B. Bielaski, Mrs 
William Barton, Mrs. E. L. Lewis, Mrs. G. W. 
Lilly, Mrs. Arthur Stephenson, Mrs. Wilfred 
Garretson, Mrs. J. E. T. McClellan, Mrs. Wil- 
liam Stedler, Miss Abby M. Eckhardt, Miss Ann 
Eckhardt, Mrs. Henry C. Blaetz Mrs. William 
H. Boland, Mrs. Edward W. Kelly, Mrs. R. W. 
Burke, Mrs. William H. Frazier, Mrs. Frank 
J. Finley, Miss Marjorie Downey and Mrs, A. 
B. Graham. 

Hostesses: Mrs.| Wilfred Kurth, chairman; 
Mrs. Samuel A. Mehorter, Mrs. W. E. Mal 
lalieu, Mrs. O. J. Prior, Mrs. Edward C. Ryan, 
Mrs. L. A. Watson, Mrs. Thomas B. Donaldson, 
Mrs. Carroll L. DeWitt, Mrs. R. F. Van 
Vranken, Mrs. T. Ray Phillips, Mrs. H. B 
Leuty, Mrs. J. Clark Buchanan, Mrs. Ralph W 
Hukill, Mrs. C. P. Helliwell and Mrs. Joseph 
Knowlan, 


William A. Page With Great 


American in Suburban Field 

William A. Page, who has served with 
the Phoenix of London in the New York 
surburban department for many years, 
has resigned and will join the Great 
American group in the same territory 
He will be associated with Paul Clark’s 
department. Mr. Page, before going with 
the Phoenix eighteen years ago, was 
with the Continental. 








INDIANAPOLIS LAW FIRM 

\ new law firm has been formed in 
Indianapolis by Judge William S. Mc- 
Master and V. M. Armstrong, both prom- 
inent attorneys of that city. Formerly 
judge of the Indiana Superior Court, 
Judge McMaster was a member of the 
legislature in 1919 and has represented 
a number of insurance companies in liti- 
gation. Mr. Armstrong is recognized as 
an authority on automobile insurance law 
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Finds Agency System’s 
Future Not Endangered 


WILL CONTINUE TO DOMINATE 





Chas. F. Liscomb, Member National 
Ass’n Executive Committee, Says 
Stock Risks Will Always Lead 
Strong belief in the con‘inued domin- 
ance of stock fire and casualty insurance 
System, 


American Agency 


threats 


and of the 
from numerous 


by Charles F. 


despite varied 


was expressed 


of Dulu.h, Minn., a member of 


sources, 
Liscomb 
the executive commiitee of the National 
Association of Insurance Agents, when 
speaking before the annual meeting of 
the Iowa Association at Marshalltown, 
Ia., on Monday. He then went on to say 
that organization work is necessary to 
the successful continuance of stock cov- 
erage and the agency system. 

After referring 
non-stock insurers to the public to buy 
their policies because of the lower initial 
cost Mr. Liscomb said that it is to the 
credit of stock insurance that its volume 
has carried on with but trifling inroads 
resulting from “these enticing represen- 
tations.” 

“In coming out of our present cycle 
I am convinced that there will be a 
clearer recognition of the principles of 
stock insurance, that the public will again 
more readily recognize the right of re- 
turn on invested capital, the security 
offered by invested capital, and the fair 
and generous treatment offered clients 
of stock insurance,” Mr. Liscomb as- 
serted. 

Sees Public Confidence Increasing 

Continuing he said in part: 

“IT believe the demonstrated 
of treatment of policyholders, the ade- 
quacy of service and the financial respon- 
sibility of stock insurance will continue 
to be rewarded by an increasing confi- 
dence in that type of insurance by the 
buying public. , 

“The second premise relating to the 
future of the American Agency System 
is one about which there has been con 
siderable comment in recent months, if 
not years. This discussion to me verges 
on the ridiculous, as personally, I have 
never had the slightest question in my 
mind that in perpetuating my business 
as a stock insurance agent I am taking 
chances on the value of that business 
for future generations. If we are to 
agree that stock insurance will continue 
to dominate the field, there can be no 
question as to the survival of the Amer- 
ican Agency System; and it is because 
of the American Agency System that 
stock insurance will survive. We hear 
of suggestions that the agent must prove 
that he is ‘worthy of his hire,’ meaning 
that he earns the commission which he 
receives. 

“IT know of no good local agent who 
needs hesitate to prove the value of his 
services as more than commensurate 
with his commission income. There has 
recently been considerable discussion of 
comments of large insurance buyers with 
reference to the necessity of agency ser- 
vice. I believe the experience of agents 
will prove that these so-called large buy- 
ers of insurance require more service, 
and usually rendered on a reduced com- 
mission basis, than any multiple of the 
small buyer. 

“I hold no brief for the unqualified 
agent who is a commission collector only, 
but I speak now only of the agent who is 
qualified to analyze the experience of a 
compensation risk, checks the rating 
formula of that risk and assists in the 
safety and inspection problems of that 
particular compensation business. I refer 
to the agent who is qualified, or has in 
his organization one who is qualified to 
check the various rate make-ups of the 
fire and affiliated lines, who enters into 
the fire prevention programs in his com- 
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fairness 
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munity and who is capable of assisting 
in recommendations to lower the cost 
of that branch of insurance. 

Reducing Cost to the Public 

“It has been evident that the good 
stock insurance agent spends more time 
in attempting to reduce the insurance 
costs of his clients, thereby reducing his 
commission income, than in any attempt 
to increase his income in the selling of 
insurance. 

“The greatest evidence of the value 
of the agent to his customer is immedi- 
ately upon the discovery of a loss by the 
customer. Invariably, and rightfully so, 
the responsibility of reporting, investi- 
gating and the placing in process of 
settlement is passed to the agent; and 
as often as otherwise this responsibility 
is handed to the agent out of his regular 
office hours. How frequently in almost 
a panic the policyholder requires the ad- 
vice of his agent! With the completion 
of the satisfactory handling of such a 
claim on the part of the qualified agent. 
there is not the slightest possibility of 
disturbing the relationship between that 
agent and that customer. Just how is 
it proposed to supplement this service 
by direct contact? There is hardly an 
agent present who has not been called 
in the middle of the night for assistance 
after a fire, an automobile accident or 
other type of loss.” 

FIGHT SELF-INSURANCE PLAN 
_The plan before the Richmond, Va., 
city council to have the city carry its 
own fire insurance on city properties is 
being stoutly opposed by both the insur- 
ance exchange of that city and the Rich- 
mond real estate exchange. Representa- 
tives of these two bodies were to appear 


before a committee of the council this 
week to voice their opposition to the 
plan. A subcommittee had already rec- 


ommended, after a study of the subject, 
that the city set up its own fund and 
become self insured to the extent of 
$300,000. The matter is now before the 
full committee. 


Aetna (Fire) Shows Gains 
In Assets and Surplus 


Premium volume for the Aetna (Fire) 
showed a modest upturn during the first 
six months, totaling $8,478,726 on June 
30, compared with $8,347,232 a year ago, 
a gain of 1.6%. Surplus increased sharp- 
ly during the first half, amounting to 
$17,180,411 at the end of the period, 
against $16,088,758 on June 30, 193. 

Admitted assets on June 30 were $5,- 
648,266 compared with $43.989,434 on De- 
cember 31, 1934, and $43,760,820 on June 
30 last year. Total income during the 
period under discussion amounted to $9,- 
282,107, while total disbursements were 
$8,429,991, leaving an excess of income 
over disbursements of $853,000. Losses 
paid amounted to $3,205,153, compared 
with $4,391,193. 





Pennsylvania Agents Will 
Meet on September 11-13 


The Pennsylvania Association of In- 
surance Agents is completing plans for 
its annual convention which will be held 
on Wednesday, Thursday and Friday, 
September 11-13, at Pocono Manor. The 
convention was held in this mountain 
district of eastern Pennsylvania last year 
and the locale proved so popular that it 
was voted to meet there again this fall. 
The committee in charge of convention 
arrangements is headed by Harry M. 
Albert, Stroudsburg, chairman; William 
F. Wingett, Scranton, vice-chairman for 
the eastern part of the state, and Ralph 
H. Alexander, Pittsburgh, vice-chairman 
for western Pennsylvania. 

There will be a golf tournament Wed- 
nesday afternoon, September 11, fol- 
lowed by an open meeting of the asso- 
ciation directors that evening. General 
business sessions of the convention are 
scheduled for Thursday morning and 
afternoon and Friday morning. The an- 
nual banquet comes Thursday evening. 
Golf will be continued Friday afternoon. 








life insurance. 





THEY ARE ALL YOUR PROSPECTS 


M Any are the types of people, and diverse their 
interests, to whom life insurance has a special appeal. 


The thrifty who take pride in guiding their affairs 
expertly, appreciate the certainty of the promise con- 
tained in life insurance and the simplicity of its method. 
Those who are naturally more easy going and unmethodi- 
cal in their methods of spending find in life insurance a 
way of getting done for them what they have neither the 
talent nor the inclination to do for themselves. 


As far apart economically as the business man and 
the clerk in his office; the engineer who builds a famous 
structure and the workman who follows his instructions; 
the manager of a great national enterprise and the man 
behind the counter—are the clients of the salesman of 


Prospecting has no terrors for the agent, who regard- 
less of the economic situation, never loses sight of the 
fact that everyone who has enough income to live on can 
be and should be a buyer of life insurance and annuities. 





Lire INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 




















WM. M. GOODWIN WITH PEARL 





Appointed State Agent for Fleet fo 
Eastern and Central Pennsylvania. y 


Well-Known Local Agent 


William M. Goodwin, of Bethleh 
one of the leading local agents of Penn 
sylvania, has been appointed state ee 
for Eastern and Central Pennsylvaniz 
for the Pearl-American fleet. He will 
have his principal office in the Wilby 
Trust Building in Bethlehem, but wil 
also have charge of the branch Service 
office in Harrisburg, where he will be as- 
sisted by W. A. Maher, special agent. 

A son of Mark Goodwin, dean of Phil. 
adelphia independent adjusters, William 
M. Goodwin started in insurance as a 
boy with the Philadelphia Board. Later 
he became special agent of the National 
of Hartford in eastern Pennsylvania and 
in 1919 opened his own agency in Bethle- 
hem. He is a former president and pres- 
ent member of the executive committee 
of the Insurance Federation of Pennsyl- 
vania and is Pennsylvania chairman of 
the National Fire Waste Council. 


Warranty Not Effective 
Until Policy Is In Force 


The West Virginia Supreme Court of 
Appeals held, Sypolt v. Pomona Mut 
Fire, 180 S. E. 274, that the provision in 
a fire policy that it shall be null and 
void if the insured property “become en- 
cumbered” without the written consent 
of the company was not violated by an 
encumbrance placed on the property be- 
tween the dates of the application and 
the issuance of the policy. 

Two judges dissented on the ground 
that the majority’s conclusion that the 
insurer assumes all risk of change of 
status of the property between the date 
of the application and the date of the 
policy is not consonant with fair dealing 
nor within the spirit and purpose of the 
provision, and would foster opportunity 
for fraud by allowing the insured, after 
truthfully stating that his property is 
unencumbered, to hastily encumber it 
without the insurer’s knowledge, before 
the policy is issued. 





Federal and Pearl in New 
Arkansas General Agency 


L. V. Martin, formerly Arkansas man- 
ager for the Fire Companies’ Adjustment 
3ureau, has formed a general agency at 
Little Rock, Ark., and will represent the 
Federal and the Pearl Assurance. The 
agency bears the title of L. V. Martin 
& Co. Mr. Martin went to Arkansas in 
1924 as manager of the old Southwest- 
ern Adjustment Co. and in 1931 formed 
and became owner of the Insurance Ad- 
justment Co., which was absorbed by the 
F. C. A. B. in 1933. 


WILLIAM G. DAVIS DEAD 

William G. Davis, former treasurer of 
the Dixie Fire of Greenboro, N. C., one 
of the American group, died at his home 
in Greensboro on Tuesday of last week 
Mr. Davis was born in Mt. Olive, N. CG 
on May 10, 1863, and joined the Dixie on 
January 15, 1908. Starting in the account- 
ing department, he worked his way Up 
until elected treasurer on January 21, 
1914. He held this position until he re- 
tired from active service in December, 
1930. William M. Grover is now reas 
urer of the Dixie. 








MICH. HOTEL FIRE HAZARDS 

First orders are being sent out by the 
fire marshal’s office at Lansing, Mich. 
demanding correction of fire hazards and 
provision of safety equipment in line 
with the new hotel fire safety act passed 
by the 1933 legislature. Charles V. Lane, 
assistant state fire marshal under Com- 
missioner John C. Ketcham of the m™ 
surance department, said that betwee? 
500 and 600 such orders had been sent 
out by the end of this week, based of 
inspections of hotel and apartment prop 
erties by his deputies. 
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Everyone is a prospect for 
accident insurance. Our 
New Maximum Benefit 
Accident Policy is a sure 
fire premium builder. 


Ask our Special to tell 
you about it ! 
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The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY. 
FIDELITY-PHENIX FIRE INSURANCE COMPANY 
First AMERICAN FiRE INSURANCE COMPANY 


Eighty Maiden Lane, 


of Insurance Companies 


NIAGARA FiRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairman of the Boords 
BERNARD M. CULVER, Presider 


TORE New York,N.Y. 


INS\ RAN ‘CE 
COMPANIES 
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Gruber & Lynch Now Writing for 
National Casualty of Detroit 


Gruber & Lynch, 111 John Street, have 
been appointed agents in downtown New 
York for the National Casualty of De- 


troit. Although a comparatively new 
agency, the partnership having been 
formed early this year, both Harry A. 


John A. 


Gruber and Lynch are veteran 


+ Re eeRE COS 
erat b om see 





HARRY A. 


GRUBER 


producers with a broad knowledge of the 


business and close contacts with many 


brokers. Some years ago they were as- 
although not to- 
agency as 
Gruber & Lynch have come along rapidly 
since the first of the year in the New 
York metropolitan and Brooklyn fields, 
writing fire, casualty, automobile and in- 
land marine lines and having country- 
wide binding facilities in addition. 


insurance 
the 


sociated in 


gether in same now. 


The National Casualty will provide the 
agency with attractive facilities for casu- 
alty lines. The company, organized in 
1904, is operated here under the same 
management as the Continental Casualty. 
Both the latter and the National Fire 
of Hartford are stockholders of the Na- 
tional Casualty. 

Besides the National Casualty, compa- 
nies represented by the agency include 
the British General (Commercial Union 
group) and Meiji (Standard of New 
York group) for New York City fire; 
Pennsylvania Fire for inland marine, and 
the North British & Mercantile and the 
Standard of New York for automobile. 
The Brooklyn office is maintained at 166 
Montague Street. 

_ Both partners in the agency have been 
in insurance for about twenty-five years. 
Mr. Gruber started in 1911 and went into 
the agency field in 1920, for years oper- 
ating the Gruber Agency in the uptown 
district. In 1921-1922 he and Mr. Lynch 
were associated and after that, prior to 


the formation of the present partnership, 
they maintained close personal contacts. 

Mr. Lynch is as well known outside 
insurance as in the business through his 
political connections and his career in 
public office. For twelve years prior to 
last year he served in the New York 
City administration as president of the 


JOHN A. LYNCH 


3orough of Richmond and as a member 
of the Board of Estimate and Apportion- 
ment. Before that he served in the leg- 
islature at Albany as a State Senator 
and was a member of the Senate Insur- 
ance Committee. Althourvh not now 
holding public office he is still an im- 
portant figure in Democratic circles in 
the City of New York. 

More than twenty-five years ago Mr. 
Lynch started in insurance with one of 
the fire companies and before he was 21 
years of age had become an agent. Dur- 
ing part of his insurance career he was 
head of the Lynch Agency on Staten 
Island and has also had important con- 
nections in Manhattan. 





BROKERS’ LICENSES REVOKED 


Superintendent of Insurance Louis H. 
Pink has revoked the general insurance 
broker’s license of Fitzherbert Howell, 
215 W. 135th Street, New York. Howell 
had been charged with dishonest prac- 
tices within the meaning of the insur- 
ance law. 

Superintendent Pink also has revoked 
the general insurance broker’s license of 
Julius P. Sarge, 7 Covert Street, Brook- 
lyn, N. Y. Sarge had been charged with 
failure properly to account :or premiums 
collected. 





H. E. SAYRE IN EUROPE 
_H. Edward Sayre of Newhouse & 
Sayre, Inc., 116 John Street, sailed Sat- 
urday for Europe. 








FRANK P. ALEPA 
ACCOUNTANT AND AUDITOR 


BROOKLYN OFFICE 
131 MONTAGUE ST. 
MAIN 4-8310 


NEW YORK OFFICE 
140 WILLIAM ST. 
BEEKMAN 3-7630 











J. M. Thomas on Secret Of 


‘ 
Successful Representation 

The National Union Fire has been rep- 
resented for twenty-five years in the 
Long Island City agency of the H. Koch 
Realty Co. President John M. Thomas 
of the National Union, writing to Alfred 
Koch on the occasion of the anniversary, 
said in part as follows: 

“The insurance business, like other in- 
stitutions and individuals, has its trials 
and tribulations; on the other hand, there 
is a large compensation in the associa- 
tions formed as the years go by, and 
which we gratefully acknowledge and 
cherish. 

“One of the bright spots so far as the 
National Union is concerned is the fact 
that August 6 marks the twenty-fifth an- 
niversary of our association with your 
office. 

“Twentv-five years is a long time, al- 
most a full generation in fact, and a 
friendly and cooperative business _alli- 
ance during such a long term necessarily 
means that each of us has exercised 
those attributes of tolerance, integrity 
and respect for the other fellow’s rights 
“hich alone make possible a_ business 
connection of this duration * * * 

“It is our hope, and one in which we 
hould be hanpy to feel your office joins, 
‘hat our cordial relations may endure for 
many years to come.” 





Crime Commission 
(Continued from Page 1) 


fraud department of the National Asso- 
ciation of Credit Men. 

H. H. Railey is vice-president in charge 
of public relations. He was formerly in 
the Intelligence Service. Charles E. 
Harrington, secretary and assistant treas- 
urer, is a graduate technical engineer 
and for years was associated with large 
industrial organizations in detection and 
prevention of forgeries and protection of 
commercial paper. 

Alfred Douglas Olena, general counsel, 
is senior member of Merchant, Olena & 
Flagg, and is well known for civic work 
in Nassau County. Malcolm S. McNeal 
Watts is special counsel of the commis- 
sion. He was for years counsel to the 
inspector’s office of American Express 
Co. Robert Daru, former counsel to the 
United States Senate Committee on rack- 
eteering, and who drafted most of the 
Federal Crime Commission enacted last 
year by Congress, is also a special coun- 


sel, and is state chairman of its New 
York legislative committee. Elvin E. 
Edwards, former district attorney of 


Nassau County, is associated with the 
Commission in a confidential capacity. 

All of the scientific identification work 
of ‘the Commercial Crime Commission is 
under the direct supervision of Joseph 
A. Faurot, former deputy police com- 
missioner of New York. 

Supports Anti-Crime Legislation 

In addition to these the commission 
has at its disposal an advisory committee 
composed of prominent law enforcement 
officials and criminologists. The C. ©. C. 
has actively supported anti-crime legis- 
lation, including more than twenty 
statutes for protection of business and 
industry, which bills are now pending 
in Congress. Some of them it proposed. 


“LOUIS W. COHEN’S NEW POST 


Louis W. Cohen of New York, an 
insurance broker and agent, is now con- 
nected with the Farmers & Traders Life 
at 206 Broadway, New York City. He 
is also a member of both the General 
Brokers’ Association of the Metropolitan 
District and the Brooklyn Insurance 
Brokers’ Association. 


Jones & Whitlock, Inc, 
In Ninety-fifth Yea; 


PIONEER IN INLAND MARINE 
C. A. Siebold, Agency Head, Worked 
for Original Partners; Firm Believe. 


in All Risks Forms 





Jones & Whitlock, Inc., established jn 
1840, is this year celebrating its ninety. 
fifth anniversary, making it one of the 
business’ oldest agencies in continuoys 
existence. The agency now located in 
45 John Street, New York City Was 
organized by W. R. T. Jones and James 
A. Whitlock, who specialized in ocean 
niarine and transportation policies, 

C. A. Siebold, the present head of. the 
agency, became a member of the firm 
in 1912 after working for years under 





Blank & Stoller 


C. A. SIEBOLD 


both of the original partners. He and 
Daniel G. Whitlock, a sor of the founder, 
were successors to Mr. Whitlock. Still 
later James A. Whitlock, a grandson of 
the original Mr. Whitlock, joined the 
firm. 

Mr. Siebold has found his principal in- 
terest in inland marine forms and the 
agency has been a pioneer in the all 
risks policies, many having been devel- 
oped in that office. Twenty-five years 
ago the office saw the need for transit 
lines protecting merchants’ goods. Later 
truckmen’s policies replaced this form ot 
coverage to some extent. Mr. Siebold 
points out that today the inland marine 
forms giving protection on all carriers 
are the proper policies for merchants 
who wish their goods to be as completely 
covered in transit as while under their 
own supervision. 

The first office of the agency was on 
the south side of Wall Street between 
Broad and William Streets among many 
insurance offices on the block which was 
then the New York insurance district. 
The agency started as United States 
manager for the Union Marine of Liver- 
pool and later became inland marine 
manager for the Columbia of New Jer- 
sey, Insurance Co. of North America, 
Continental, Prussian National, Import- 
ers & Exporters and Globe & Rutgers. 
The agency is still United States man- 
ager for inland marine for the Globe & 
Rutgers, Insurance Co. of the State ol 
Pennsylvania and the American Home. 

In the New York metropolitan fire field 
the agency represents the Richmond o 
the Crum & Forster Group and the 
American National of the Great Amer 
ican Group. For casualty lines it rep 
resents the Preferred Accident of N. Y. 
and for automobile the American Na- 
tional. For suburban fire the agency 
represents the Carolina, American Na 
tional and Richmond and for Brooklya 
the American National and the Rich 
mond, 
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Electrical Inspectors to Aid 
Fire Prevention Week Campaigns 


Fire Prevention Week, to be held this 
year from October 6th to 12th, offers the 
dectrical industry an opportunity to co- 
operate with the National Board of Fire 
Underwriters and electrical inspectors to 
promote safety in the home. In the past, 
electrical groups here and there have 
whole-heartedly tied in on this annual 
event to make the public conscious of the 
wer-threatening fire hazard but the elec- 
trical inspectors throughout the country 
have planned to promote Fire Prevention 
Week this year on a broader scale than 
even before. ; 

There is every reason why the electri- 
cal industry should extend the fullest 
measure of cooperation to this fire pre- 
yention campaign. In the first place, nine 
out of ten fires of electrical origin in the 
United States result from some misuse 
of electrical service. Removing the risks 
that cause these fires, or at least elimin- 
ating the most flagrant of them, would 
greatly reduce the number of electrical 
fires. 

There are altogether too many bad 
wiring practices in use. Electrical wiring, 
electrical fixtures and appliances are 
even yet employed in too many gro- 
tesque ways. Due to the efforts of the 
electrical cord manufacturers, in their 
work with electrical inspectors, most all 
flexible cord sold in the United States 
is made to a safety standard. Before 
this promotional activity got underway 
nearly three years ago, at least 85% of 
all cord sold was sub-standard and there- 
fore fell short of the Underwriters’ Safe- 
ty Specifications. While the greater 
portion of the cord sold now is safe, 
there is still hundreds of millions of feet 
of the old substandard wire in use. Most 
of this is a constant fire hazard. Even 
standard cord can be unsafe if it is mis- 


used, and, unfortunately, it is misused 
in tens of thousands of buildings. 

Common Causes of Electrical Fires 

Some of the more common misuses of 
cord, appliances and fixtures are: 

1. Running cord under rug. 

2. Running cord over radiators or 
steam pipes. 

3. Placing cord in door jams. 

4. Disconnecting appliances by pulling 
on the cord. : 

5. Leaving heating appliances connect- 
ed when not in use. 

6. By using toys or novelties as out- 
lets, which were not designed primarily 
for that purpose. 

7. By placing outlets over holes, bored 
in the floor for the wire, or in other 
equally dangerous locations. 

8. By overloading a plug by attaching 
too many appliances to it. 

9. By hanging pails and other objects 
on electrical fixtures. 

10. By stringing wires, improperly pro- 
tected. through cellars and attics. 

11. Using flexible cording unnecessar- 
ily as a substitute for permanent and 
properly installed wiring. 

12. Using even the best of cord too 
long and failing to examine it regularly. 

13. Using lamps and appliances that in 
themselves may be high grade but which 
have substandard cord attached to them. 

14. Not having electrical repairs and 
wiring done by a competent clectrical 
contractor. 

15. Not having wiring inspected by an 
electrical inspector. 

That list could easily be considerably 
extended. Every one of these misuses 
frequently cause fires. More often they 
lead to trouble which interrupts the elec- 
trical service, resulting in inconvenience 
and dissatisfaction to the consumer. 





COVERS ITALIAN TROOPSHIPS 
Lloyd’s Insures Two British and Three 
German Vessels Bought by 
Italian Government 
Considerable interest attaches to the 
news that Italy has just purchased five 
liners, two of them British and three 
German, for use as troopships. These 
purchases follow the acquisition of the 
British liner Kia Ora and the Furness 
Bermuda liner Fort St. George. The five 
liners which now adopt the Italian flag 
are the C.P.R. Vessels Melita and Min- 
nedosa of 15,000 tons, and the North 
German Lloyd vessels Sierra Cordoba 
(11400 tons), Sierra Ventana (11,400 

tons), and Werra (9,400 tons). 

. The C.P.R. liners were privately sold 
in London to an Italian shipbreaking 
concern, the implication being that they 
were to be broken up. Soon afterwards 
the three German liners were bought, 
ostensibly for the same reason. A few 
days later it became known that all five 
had been transferred to the Italian Gov- 
erninent. 

Insurance cover was sought at Lloyd’s 
and the underwriting has been completed. 
All the policies are underwritten for 
Mediterranean and the Red Sea risks 
only. The ships cannot ply in any other 
parts of the world. For the first. four 
vessels the insurances are £108,000 each 
and for the Werra £82,000, a total of 
£315,000 ($2,575,000). 

The C.P.R. liners are now at Genoa 
and the other three at Bremerhaven. 
heir insurances become effective on the 
date they leave Bremerhaven. 





YORKSHIRE APPOINTMENT 
Archibald Reid has been appointed 
Secretary of the Canadian branch of the 
Yorkshire and the London & Provincial 
Marine & General, with headquarters in 
Montreal. He has been with the York- 
shire since 1909 in the fire department, 
but in his new duties will assume re- 
Sponsibility in connection with financial 
and executive matters. F. E. Duffy is the 
anadian manager. 


Automobile Shows Gains 
In Assets and Surplus 


The Automobile Insurance Co. of Hart- 
ford had assets of $19,368,420 on June 
30, an increase of slightly over $1,000,000 
since December 30. The surplus of $5,- 
350,683 shows a gain of $683,004 for six 
months and $1,213,301 over a vear ago. 
Total income amounted to $4,727,389 as 
compared with $4,137,382 for the corres- 
ponding period of last year. 

The Standard Fire, wholly owned fire 
company, reveals for the first time a 
special reserve of $50,000. The surplus of 
$1,669,033 showed a gain of $200,963. Ad- 
mitted assets at midyear were $4,697,192 
and was an increase of $221,666 for the 
first half of the year. Income for the 
first half of the year was $906,233 and 
disbursements were $782,160, both prac- 
tically the same as a year ago. 





NEW PEARL OFFICE IN PHILA. 
P. H. Mell, manager of the Pennsyl- 
vania department of the Pearl-American 
fleet, has announced the signing of a 
lease for the building formerly occupied 
by the Commonwealth Casualty at 523- 
27 Chestnut Street, Philadelphia, oppo- 
site Independence Hall. The Pennsyl- 
vania department of the Pearl, which has 
been occupying tempordry quarters at 
428-30 Chestnut Street, will occupy its 
new headquarters as soon as alterations 
are completed, which is expected to be 
within a few weeks. 


BLUE GOOSE HEARS DETECTIVE 

Nick Harris, famous detective, was the 
principal speaker at the luncheon meet- 
ing of the California Pond of the Blue 
Goose at Los Angeles recently. His 
subject was “Swift Justice is Breaking 
up the Kidnaping Racket,” amd the dis- 
cussion covered a brief review of recent 
operations of the United States Depart- 
ment of Justice. Approximately sixty 
ganders and guests attended the meet- 
ing, at which Most’Loyal Gander Ray 
Alderman presided. 














RELIABILITY 


based on a record 


of satisfactory service 


to agents and policyholders 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 
of New York 


Incorporated 1806 


75 Maiden Lane, New York 
HART DARLINGTON, President 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 


75 Maiden Lane, New York 
HART DARLINGTON, President 


In NORWICH UNION there is strength 


COMPANIES 

















August 23, 1935 

















TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 





——————EEEEEeE 
ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


111 John Street, New York 





Recently near Glens Falls, I visited the 
grave of Moses Harris, who lies buried 
opposite to his homestead, still stand- 
ing, on the East Lake George road at 
Harrisonville. He was one of the chief 
spies of General Washington in the revo- 
lution, and so clever was he that the 
Americans thought he was a British spy, 
and the British did likewise. I do not 
know, but I think Fenimore Cooper took 
him as a type in his “The Spy.” 

*” * OK 

Visit Grave of General Von Steuben 

While at Utica, N. Y., I happened to 
have business near Remsen, N. Y., and 
visited the grave of General von Steu- 
ben, who was General Washington’s aid 
and organized his army for him. After 
the war, he was given a large grant of 
land near Remsen, where he lived and 
died. They say that after the war he 
desired to become Secretary of War in 
Washington’s cabinet, but was opposed 
by the New Englanders in power, be- 
cause they considered him only a 
“Dutchman,” despite his services to the 
army. It is stated that this rankled and 
hastened his death. 

The State of New York has recently 
made a state park containing his tomb, 
which has just “Steuben” on it, and 
nothing more, as they say he wished it. 
It had been somewhat inaccessible, be- 
ing on a hill in the woods, near his 
home, of which nothing remains but an 
indication of the foundation. Another 
foreigner who rendered good services to 
Washington was Baron deKalb (also of 
German origin). He was given a large 
grant of land near Ogdensburg, N. Y., 
now known as Dekalb, N. Y. Both were 
professional soldiers. Steuben had been 
a soldier in Frederick the Great’s army 
in the “Seven Years War,” from which 
Frederick emerged with the title of “The 
Great.” 

* * * 
Movies Which Offend 

In poor taste and offending the re- 
ligious sensibilities of devout people, and 
entirely unnecessary, is the tendency 
among movie producers of late to intro- 
duce into their comics caricatures and 
funny pictures of St. Peter, guardian of 
the Pearly Gates. Recently I witnessed 
such a senseless effort to be funny in a 
“comic” picture portraying St. Peter as 
a funny man, taking a ride in the clouds 
with a roughneck boy in an airplane, 
and helping by sitting in the rumble seat 
and using his wings to propel a plane to 
aid this roughneck win a race against 
the villain, who had refused him trans- 
portation as a hitch hiker. There may 
be some sort of slap-stick comedy in this 
attuned to uncultured minds, but I fail 
to see it, and it offends a lot of worthy 

people. 
” + + 
False Standards 

While I am not a “religionist” and re- 

spect all religion as an instrument for 


people to worship in their own way, why 
offend people by this cheap humor? 
The movies have a lot to account for in 
this line. Recently, also, it has been 
quite common in this country both in 
the movies and otherwise to tear down 
everything that is held in high esteem by 
many people. “De-bunking historical 
personages and minimizing great services 
given by worthy people to humanity,” 
then lifting up a lot of nit-wits to the 
Heavens, making them God-like per- 
sonages, like transient movie-stars, ex- 
tolling gangsters, making “saps” of pro- 
fessors and real students in “college 
life” movies, whereas the hero is an 
athletic, woman-chasing lazy bones. All 
this is an anti-cultural and perversive 
tendency, aided and abetted by a lot of 
morons who personally resent any refer- 
ence to real knowledge, virtue, and faith 
in the good side of humanity as “high 
brow” stuff. It has gotten so that movie 
directors think that when they present 
some beautiful natural scenery they have 
to plant a dozen or so dancing girls to 
“ease” the scenery and make it attrac- 
tive to a lot of Johns and Janes in the 
audience. 
* * * 
Evidence to Prove the Point 

An agent upstate who is a married 
woman long addressed by her company 
as “Miss,” despite the assiduous efforts 
of the fieldman to correct this “on the 
files,” recently became a mother, and 
asked the fieldman to visit her and see 
the baby. She told the fieldman when 
he arrived that she now hoped that the 
home office would have proof that she 
was a “Mrs.” and not a “Miss.” She 
hoped she would now be addressed as 
“Mrs.” and that the “files at the home 
office” would be changed accordingly. 
There has been an improvement since 
then, I am told by the fieldman. 

* * » 
Letter From Ticket Agent 

It is interesting and pleasing to me to 
note the reaction to some of the matters 
I write about and it also gives an in- 
sight into human nature. Sime time ago 
| spoke of a ticket agent at Watertown, 
N. Y., who impressed me by filling in 
numerals in Pullman tickets designating 
car and seat by typewriter, which he 
had bought out of his own pocket. I 
stated that it was a great improvement 
over filling in with pencil, indelible or 
otherwise, and benefited the public. I 
have seen innumerable cases where two 
passengers claimed the same seat or were 
in wrong seats because figures were il- 
legible. I sent this ticket agent a copy 
of my squib, and he wrote me as follows: 
“Dear Sir :— 

“Received your magazine with item on 
my using the typewriter for the patrons 
of the railroad, so that they would not 
have any trouble in distinguishing their 
space in Pullman cars and wish to thank 
you for your kindness, both in having 
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this article printed and also in sending 
me the paper. We very seldom get this 
kind of a report, even though, we may 
deserve it. People do not take the pains 
that you have in this matter. I certainly 
appreciate your kindness. Hoping that I 
may have the pleasure of being able to 
take care of you again soon, I am, 

“J. J. Hartney, 

“Ticket Agent.” 
* * * 


Permission to Use Typewriter Won 
After Long Struggle 

The rest of this tale is as follows: He 
showed the article to his immediate su- 
perior at the local head office, who said 
he didn’t see the necessity of agents hav- 
ing typewriters with or without the ex- 
pense to the Pullman Co., that there 
was a “general order” that tickets should 
be filled out in ink or indelible pencil 
(and such a bureaucratic order is not to 
be sniffed at, but to be worshipped, al- 
most as a religious tenet), and in gen- 
eral, took the attitude so many petty 
executives do, that no good idea could 
possibly emanate from the ranks. 

An order went out that typewriters 
were not to be used, and that all action 
of any kind was to be halted until the 
management got together and had a con- 
ference to discuss fully the matter from 
all angles. but most important of all the 
old rule had first to be rescinded for- 
mally, officially and majestically, before 
the matter could be even thought of. 
T am told that the ancient order is now 
revoked and that ticket agents are of- 
ficially allowed to use typewriters. 





PROVIDENCE WASHINGTON 


Surplus of the Providence Washing- 
ton during the first six months of 1935 
increased $978,075 to $4,765,614, while as- 
sets increased $957,996 to $12,887,012. 
Premium income increased $107,000 to 
$4,159,752. Actual market values were 
used in appraising securities. 





CHANGES IN VICTORY BOARD 

The directors of the Victory Insur- 
ance Co., London, have appointed 
Stephen J. Gordon, deputy chairman, 
and have named F. Barley, the general 
manager, as a director of the company. 
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Texas Hits Rate Changes 
Made For Competition Only 


Rulings on forms and deviations have 
been announced by Fire Insurance Com- 
missioner Raymond S. Mauk of Texas 
giving the department’s attitude on rate 
filings and the procedure to be followed 
in submitting forms for approval. 

While admitting the justification for 
filing rates lower than those prescribed 
by the department when the deviation 
can be supported by the underwriting 
experience, Commissioner Mauk was 
emphatic in stating in his memorandum 
to the companies that the department 
does not favor the practice of single 
risk filings merely for competitive pur- 
poses. 

“Such practices are nothing short of 
discrimination and places an additional 
burden on those insurance buyers who 
are willing to pay the prescribed rates,’ 
Commissioner Mauk said. 





J. E. BARNETT DEAD 


J. E. Barnett, for approximately thir- 
ty-five years connected with the farm 
department in Oklahoma for the Home 
of New York, died suddenly August 6 
from heart trouble at Vinita, Okla 
Mr. Barnett, who was 72 years old, had 
been in charge of the farm department 
in Oklahoma for his company for many 
years, and was one of the most widely 
known insurance men of the state, m 
this capacity. He is survived by his 
widow, one daughter and two sons. 
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Fire Insurance and Credit 


z. F. Van Vranken, Home of New York Vice-President and 
Secretary, Writes on the Necessity of Adequate 
Coverage to Protect Credit 


R. F. Van Vranken, vice-president and 
gcretary of the Home of New York in 
charge of the loss department, 1s author 
of an interesting article on the relation- 
ship of insurance and credit published in 
the current issue of News From Home, 
touse organ of the Home group. As 
an experienced adjuster Mr. Van Vranken 
knows the consequences of inadequate 
insurance. Complete protection is the key- 
note for credit structure, he writes. His 
article follows : 

There is perhaps no one who is active 
in the business world today who would 
take exception to the statement that the 
credit standing of any country, city, vil- 
lave or individual is the backbone of its 
ability to carry on such activities as it 
may be engaged in. 

The credit standing of the United 
States is perhaps its principal asset, and 
we all ‘surely have a keen realization 
that the vast network of credit revolving 
aground the major portion of the business 
of the country has been stretched to an 
alarming degree; in fact, almost to the 
breaking point. 

It may be fairly said that the great 
majority of our population never has 
sensed the true meaning of the possibili- 
ties of the credit system in vogue 
throughout our business life. 


Establishment of Credit 


When one of the manufacturing 
princes of the country establishes a great 
factory in one of our large cities, or in 
the suburbs of a city, he does the citi- 
zens of that community a valuable ser- 
vice, particularly with regard to the fea- 
ture of employment, and through that 
medium arises the feature of establish- 
ing credit for not only the owner but all 
of those who may be engaged to serve 
him. 

One of the major fundamentals af- 
fecting the establishment of the credit 
of this factory owner, as well as the vast 
number of employes is the ability to 
furnish to either the bankers or others 
granting credit the necessary insurance 
—fire, tornado, explosion—in one of the 
prominent fire insurance companies, li- 
censed by the various individual states 
to transact business of that character. 

It is therefore evident that a factory 
owner, upon completion of his mill, be- 
comes desirous of insuring his property 
against destruction by fire, tornado, etc., 
in order that he may convince his banker 
when seeking necessary credit to carry 
on his business that in the event of the 
destruction of that property he will be in 
a position to liquidate any outstanding 
indebtedness he may have incurred. 

Responsibility of Insurance 

To a student of finance and credit it 
therefore becomes self evident that the 
entire credit structure of the nation, city 
or village hinges upon the soundness and 
stability of the fire insurance companies 
ot that nation. 

Let us for a moment visualize the vast 
ramifications contingent upon that one 
actor. Practically every member of the 
business world, be it manufacturing, mer- 
cantile or otherwise, must at some time 
or other deal with the financial mag- 
hates of his community, either city, vil- 
lage or rural, Therefore, an analysis of 
this character proves that the party 
granting financial credit demands that 
Protection be furnished which will in- 
emnify him for any loss, fire, tornado 
fe kindred hazards that may destroy the 
anced property. : 
ait order. to portray more vividly that 
osrance 1s a prerequisite to all credit 
a practiced, not only in the United 
poo but throughout the world, let me 

re one particular incident. 
FA pa time ago there occurred in a 
nab rural community just beyond the 

its of a flourishing city, in the mid- 
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west, a twenty-minute hail storm. When 
the fury of the storm had gone, all the 
people of this thriving and prosperous 
community discovered the fact that prac- 
tically every building within a certain 
radius had been damaged. Some, of 
course, to a far greater extent than oth- 
ers. A conservative estimate of the to- 
tal property damaged probably would 
run around $25,000 to $30,000 in all. Many 
of the homes as well as the growing 
crops were insured by their owners 
against damage by hail, but others had 
not used the same amount of foresight 
and consequently weakened their credit 
or financial stability. 
Farm Owners Can Do Without 
Insurance 

It might of course be argued that many 
property owners are fortunate enough 
not to need financial help in building 
their homes or carrying on their spe- 
cific business, whatever it may be, and 
while that of course is the desire of all, 
no one can tell when during their own- 
ership of said property it may become 
necessary to seek outside financial aid. 
It is at such times that the fundamental 
value of sound insurance becomes ap- 
parent. The average citizen while not 
over desirous of delving into the many 
intricacies of the country’s vast credit 
system, has at least a superficial knowl- 
edge of the prominent part that insur- 
ance plays in the broad network of na- 
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tional financing. He is in fact well aware 
through his own activities as either mort- 
gagee or mortgagor that insurance is the 
very life blood of credit. 

Those who seek commercial credit, es- 
pecially in these days of stress, and most 
people negotiate some sort of a mort- 
gage on their real property, soon real- 
ize that the banking and financial inter- 
ests of the country demand fundamental 
evidence of the stability of their loans 
or in other words the ability of the mort- 
gagor to liquidate their loans in the event 
of the property being destroyed in some 
manner beyond their control. 

It, therefore, behooves every borrower 
to immediately secure proper and ade- 
quate insurance as a mark of his stability 
and ability to reimburse his own credit 
sponsors in the event of the property 
being destroyed by one of the many haz- 
ards. 

The great fire insurance companies of 
this country, and in fact of the world, 
have a true realization of the funda- 
mental value of the contracts they sell 
the public, and there have been many 
notable instances in the past history of 
the world which have demonstrated to 
our people that fact. Every far-seeing 
banker, worthy of that title, is well aware 
of the truth of that statement. 

San Francisco Fire 

Let us for the purpose of illustration 
turn back the pages of history to what 
is probably the outstanding example 
prompting this thought. The occasion 
in mind and which we desire to stress 
is the San Francisco conflagration. To 
those of us who were in any way vividly 
connected with that terrible catastrophe, 
and in fact to those who were not in any 
way involved, it is hardly necessary to 
point out that the great city of San 
Francisco could never have arisen from 
its ashes had it not been for the many 
millions of dollars that were paid to 
claimants by the insurance companies. 

The city of San Francisco had truly 
established itself as one of the great 
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commercial and manufacturing centers of 
the country in 1906 and in fact had been 
developing before that fateful year. Its 
wonderful harbor on the Pacific gave it 
not only the name of the Golden Gate, 
but an outstanding opportunity to de- 
velop both commercially and as a city of 
homes. 

At the very peak of this wonderful 
development the fair city of San Fran- 
cisco awoke one morning to find itself 
in the midst of a catastrophe that left 
hardly a building within the area of the 
city unscathed. To those who have never 
experienced the horrors of an earthquake 
it is almost impossible to picture the ter- 
ror that strikes the hearts of the citizens 
living in the community visited by such 
a calamity—one can only say that the 
scene is little short of a mad panic. 
When one’s dwelling house or factory or 
mercantile building topples in on one’s 
head so to speak, it does not take a 
very vivid imagination to picture the feel- 
ings of the owners of the property so 
affected. 

While the chaos which reigned in San 
Francisco during May, 1906, due to the 
earthquake and the ensuing fire, was of 
an outstanding and far-reaching char- 
acter seldom seen in the normal life of 
man, such situations do arise with more 
or less frequency, although fortunately 
not nearly so severe. 

At the very moment San Francisco 
lay prostrate due entirely to something 
beyond the control of any of the city 
fathers, and with the one thought up- 
permost in the minds of all of its citizens 
—how can our former beautiful city be 
brought back to its original grandeur or 
be rebuilt better than heretofore ?—the 
answer came from the country’s many 
strong and financially sound insurance 
companies. The city’s credit was brought 
back to normal through the millions of 
dollars paid to its citizens under their 
insurance policies. 

Inadequate Insurance 

One phase of that catastrophe, and 
which applies to all similar occurrences, 
although perhaps not well known to the 
general public is the feature of inade- 
quate insurance to value. The bankers 
and financial men of the nation were 
appalled at the seeming lack of proper 
realization of the necessity for protect- 
ing the financial structure of the coun- 
try, which can be so readily swept away 
in the so-called twinkling of an eye. All 
business, of course, financial and other- 
wise, learns through experience. 

It might be entirely fair to say that 
we of the insurance fraternity have en- 
deavored in many ways to educate our 
brothers who handle the country to the 
extent of having a keen realization that 
fire insurance and its allied coverages are 
the fundamental key-stone to the huge 
credit structure of the world. 

In fact it is freely admitted by all the 
leaders in the financial world that in- 
surance occupies a very important posi- 
tion in the economic activities of not 
only the United States but the world at 
large and in fact is the very fundamental 
of all credit. 
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Field Laboratories 
For Electrical Tests 


EXPERIENCED MEN IN CHARGE 
Underwriters’ Robenstesten Launch Mo- 
torized Units to Contact Electrical 
Jobbers and Retailers 





The Underwriters’ Laboratories in Chi- 
cago have set up traveling units in auto- 
mobiles and these were placed in opera- 
tion on July 29. It is the expectation 
that these field laboratories will serve 
to acquaint electrical jobbers and dealers, 
as well as electrical inspection authorities, 
with the inspection and test work regu- 
larly undertaken by the inspectors of 
Underwriters’ Laboratories at the fac- 
tories of manufacturers subscribing to 
the label service. 

The scope of the field laboratory work 
includes physical tests of rubber insula- 
tion, flame tests of flame-retarding fin- 
ishes, copper sulphate tests of zinc coat- 
ings, tension tests, flexibility tests, ete. 
The equipment is such that it is possible 
to duplicate factory tests on rubber- 
covered wires and cords, rigid conduit, 
armored cable, flexible non-metallic tub- 
ing, etc. 

To Test Labeled Products 

Each laboratory will be in charge of 
an experienced inspector who will visit 
electrical jobbers, dealers, and retailers 
of electrical supplies to obtain represen- 
tative samples of labeled products. The 
samples will be tested on or near the 
dealers’ premises and the results reported 
to the manufacturers of the labeled 
goods. If a failure is obtained for any 
item of the specifications, another sample 
will be procured from the same coil or 
reel and forwarded to the Chicago Office 
of Underwriters’ Laboratories for coun- 
tercheck tests under standardized labor- 
atory conditions. 

Advantage will be taken of the oppor- 
tunity afforded by these contacts with 
jobbers and dealers to obtain additional 
samples from their stocks of labeled ma- 
terials for regular market sample count- 
er-check tests at the Chicago testing 
station. 





Fire Losses For July Show 
Small Drop From Last Year 


Fire losses in July, as estimated by the 
National Board of Fire Underwriters, 
amounted to $19,293,619, just under the 
figure of $19,484,027 for the same month 
last year, and compared with $20,004,049 
for July, 1933. For the first seven 
months of 1935 fire losses total $155,- 
754,260, as compared with $177,548,547 for 
the same period last year and $201,277,- 
636 for the corresponding months of 
1933. As yet there has been no indica- 
tion of an upward trend in losses, de- 
spite several bad fires, for in every 
month this year, except April, the losses 
have been lower than for the same 
month last vear, and 1934 was considered 
an abnormal year, in that losses were 
far below what they have been for a 
long while. 


Hershey Hotel Considered 
One of Finest in the East 


In selecting the Hotel Hershey at 
Hershey, Pa., for its meeting next month. 
the Western Underwriters Association 
has selected what is widely considered 
one of the finest hotels in the East, from 
the architectural and artistic standpoints. 
From a fire insurance angle the hotel is 
said to be a model of construction with 
fire hazards reduced to the minimum. 
Owned and operated by the Hershey Es- 
tates in the model community where 
Hershey Chocolate products are made 
the hotel follows the Spanish style of 
architecture and is furnished beautifully. 
In the same town are located the Her- 
shey Inn, Hershey department store, 
Hershey industrial school, Hershey Park 
golf course, ice nalace, Hershey Countrv 
Club, Hershey Community building and 
a model farm. 





GREAT AMERICAN SHOWS GAINS 





Assets and Surplus of Parent Company 
and of Subsidiaries Have Increased 
Since Year Ago 

The Great American on June 30 had 
admitted assets of $43,747,131, using the 
Convention formula for bond valuations, 
a gain of about $1,000,000 from the mid- 
year figures of 1934. Capital remained 
the same at $8,150,000 and the net sur- 
plus of $19,763,369 shows an increase of 
almost $1,900,000 in twelve months. The 
unearned premium reserve on June 30 
amounted to $13,597,322, a slight drop 
from a year ago. 

The American Alliance reported ad- 
mitted assets of $8,224,673 and net sur- 
plus of $3,001,082 as compared with $2,- 
753,851 a year ago. With the capital 
of $3,000,000 the total surplus amounts 
to $6,001,082. The unearned premium re- 
serve totals $1,931,427 against $1,910,062 
on June 30, 1934. 

The Detroit Fire & Marine of the 
Great American group reported assets of 
$3,873,018 and net surplus of $1,659,863, 
both items showing moderate gains. The 
Rochester American has assets of $3,- 
327,493 and net surplus of $1,358,667. A 
year ago the surplus was $1,118,964. The 
Massachusetts Fire & Marine has assets 
of $2,511,703 and net surplus of $910,952. 
The capital is $1,000,000 so the policy- 
holders’ surplus stands at $1,910,952. All 
three of these subsidiaries reported slight 
increases in the unearned premium re- 
serves. 


REINSURANCE CO. REPORT 

Increases in the premium incomes of 
the fire, marine, life, and miscellaneous 
accounts are shown by the Mercantile & 
General, of London, which concentrates 
on reinsurance. At the annual meeting, 
held recently, Richard Guinness, the 
chairman, commented on the progress 
made and referred at length to the in- 
creasing difficulties of conducting auto- 
mobile insurance and to heavy personal 
claims—-mostly due to accidents. 





Boston and Old Colony 


Present Fine Statements 

The Boston and Old Colony companies 
of Boston have issued their semi-annual 
financial statements showing gains. The 
Boston on June 30 had assets of $21,- 
121,823, capital of $3,000,000 and net sur- 
plus of $10,979,806. The unearned pre- 
miums amount to $4,620,792. The Old 
Colony reports assets of $8,459,162, cap- 
ital of $1,000,000 and net surplus of 
$5,378,976. The unearned premium re- 
serve stands at $1,506,039. 

Net premiums of the Boston amounted 
to $2,613,235, a small decline from the 
same period last year. The Old Colony 
had six months’ premiums of $827,714, 
or about $40,000 above the total for the 
first six months of 1934. 


BUYS LOCAL AGENCY 
George H. Lincoln of Cattaraugus, N. 
Y., has purchased the agency formerly 
operated in Salamanca, N. Y., by the late 
John B. McCabe. Mr. Lincoln also main- 
tains similar enterprises in Cattaraugus 
and in Gowanda. One of the executives 
under the new management will be J. 
Robert McCabe, whose father founded 
the Salamanca agency and developed it. 
Both old line and mutual companies in 

various fields will be represented. 








VETERAN HOTEL MAN DIES 

William P. Farrell, veteran hotel man- 
ager of Baltimore, died last Saturday at 
the age of 70 years. He will be recalled 
by adjusters at Baltimore in 1904 to 
settle the conflagration losses as chief 
clerk at the Hotel Belvedere where most 
of the fire adjusters were quarterd. He 
assisted them in every way possible. He 
was also popular in more recent years 
with fieldmen. 





N. J. FIELD CLUB MEETING 
The New Jersey Field Club will hold 
a meeting next Monday evening, August 
26, at 6:30 o’clock at the Berkeley-Car- 
teret Hotel in Asbury Park. 









































STATEMENT AS OF JUNE 30, 1935 


Real Estate 


Mortgage Loans 
*Bonds and Stocks 


ASSETS 


Premiums in Course of Collection 


Interest Accrued ; , 
Cash on Deposit and in Office 


Missouri Premiums Impounded 


Reinsurance Recoverable on Paid Losses 


$ 17,279.32 
82,350.00 
7,762.792.77 
883,209.66 

39,472.83 

600,036.45 

67,758.11 

. , 32,235.67 
+$9,485,134.81 





LIABILITIES 


Unearned Premium Reserve . 
Unadjusted Losses . , 


Reserve for Taxes and Other Claims 


Missouri Impounded Premiums 
Minnesota Surcharge 

Capital Stock . 

Net Surplus ; , 
*Surplus to Policyholders 


~ « »« »« SOMz ees 


244,678.00 

225,000.00 

70,302.97 

ee a ae 844.89 
. $1,000,000.00 
3,822,675.90 

sd 4,822,675.90 





$9,485, 134.81 


*Valuations on basis approved by National Convention of Insurance Commissioners. 
*+On the basis of June 30, 1935, Market Quotations for all Bonds and Stocks owned, this 


Company’s total admitted Assets would be increased to... 


and Surplus to Policyholders 


Securities carried at $66,290 in above statement are deposited as required by 


Iusurauce 


me 


$9,959,328.04 
$5,296,869.13 
law. 





of New York. 

















83 MAIDEN LANE, NEW YORK 





























WHISKEY VALUE CLAUSE 





Revised Rules for Kentucky Define Mar. 
ket Value and Tell When Clause 
May Be Used 

Revised rules of the Kentucky Actu- 
arial Bureau, effective in Kentucky hes 
gust 5, define the market value Clause on 
whiskey and a note to the rule adds: 
“The market value clause only may be 
used and then only in policies Covering 
alcohol or spirituous liquors in the cus- 
tody of its manufacturer, except that in 
cases where it is desired not to include 
taxes and/or duties the words ‘and such 
market price shall include United States 
Government distilled spirit tax and/or 
duties which actually have been paid 
also state, county and local taxes, if the 
insured shall be legally liable therefor 
as well as the second paragraph relating 
to subrogation may be eliminated.” 

The new rule reads as follows: 

“When it is desired to use the market 
value clause, including taxes and/or 
duties under policies covering alcohol or 
spirituous liquors when in the custody 
of its manufacturer, the following clause 
may be used: 

“Under this policy the value of the 
stock covered hereunder shall’ be the 
market price at the time and place of 
loss less all discounts and charges to 
which such stock would have been sub- 
jected had no loss occurred and such 
market price shall include United States 
Government distilled spirit tax and/or 
duties which have actually been paid; 
also state, county and local taxes, if the 
insured shall be legally liable therefor, 
Monthly reports of values, as required 
under this contract, shall be reported on 
the same basis. 

“Tt is a condition of this insurance 
that this company shall on payment of 
any loss due to liability assessed on ac- 
count of taxes and/or duties be subro- 
gated to all right of recovery by the in- 
sured for the loss resulting thereon’ 

“The sentence reading ‘monthly re- 
ports of values, as required under this 
contract, shall be reported on the same 
basis,’ shall be deleted when this clause 
is used on other than reporting form 
contract.” 





DRIVE ON AUTO THIEVES 





Michigan After Crooks Who Buy 
Wrecked Cars and Transfer Titles 
to Good Cars That Are Stolen 
A drive on automobile thieves has been 
launched by the Michigan Department 
of State which administers the certificate 
of title law. The campaign, in which 
state police and local authorities are be- 
ing enlisted, is of particular interest to 
automobile carriers since it reveals that 
there are apparently well-organized rings 
operating this racket and they have per- 
fected methods of foiling the title law 

as a protective device. 

State department officials said that one 
of the favorite plans for disposing of 
stolen cars involves the purchase ol 
wrecked machines from junk dealers and 
the theft of cars of the same makes and 
models in order to utilize the titles ac 
quired with the wrecked machines. En- 
gine and serial numbers of the stolen 
cars are altered by use of special ma- 
chinery so that only expert investigation 
reveals the fact that the cars are nol 
those for which the original titles were 
issued, 

Usually the wrecked cars can be picked 
up for $100 to $150 and they are promptly 
junked by the purchasers, as many 
parts as possible being sold and only the 
titles kept. The Department’s investl 
gators have seized several cars which 
were in process of transformation and in 
one or two cases, photographic studies 
of the erased engine numbers resulte 
in identifying the machines and _ restor 
ing them to their owners. Most of the 
cars disposed of through this plan are 
sold outside the state, officials said, some 
in states where the laws make no provr 
sion for notification of the Michigan at 
thorities of a title transfer. 
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| MARINE & AUTOMOBILE 





Owners of Wooden Tankers Fight 
Elimination of Their Use Here 


Experts representing wooden tanker 
interests made a strong effort last 
Thursday to convince members of the 
Board of Hazardous Trades of the New 
York Fire Department that the new rule 
diminating the use of such tankers for 
the transportation of petroleum products 
in New York harbor is not justified by 
experience. The Fire Department has 
put into effect a revised set of rules per- 
taining to the storage and transporta- 
tion of petroleum or shale oil in order 
to lessen fire hazards and has been hold- 
ing a series of hearings to get the views 
of those who have objections to changes. 
What was termed the final hearing was 
held yesterday morning in one of the 
Fire Department rooms in the Munici- 
pal Building. 

With respect to wooden tankers some 
marine insurance men feel that the new 
rule prohibiting the use of such tankers 
after May 17, 1936, may be modified to 
the extent of allowing wooden tankers 
to carry Class B and C liquids, those 
which are less inflammable than gaso- 
lene, naphtha and benzine. However, 
there is no certainty that such a com- 
promise is contemplated by the Fire De- 
partment. Underwriters say that while 
theoretically the wooden tanker may not 
present any greater fire or explosion 
hazard than the steel tanker, actually 
the wooden tanker is more dangerous 
due to seepage of oil and spread of va- 
pors from the engines. 

Say Cargo, Not Type of Vessel, 
Measures Hazard 

Several speakers at last Thursday’s 
hearing, qualifying as naval architects, 
inspectors and engineers, stated that 
tanker hazards are due primarily to the 
cargoes carried and that it doesn’t make 
so much difference whether the hulls are 
of wood or steel, as oil carried in the 
former is contained in steel tanks and 
does not come directly in contact with 
the sides of the vessel as in steel barges. 
These supporters of wooden tankers 
went on to say that in many instances 
wood was preferable to steel, particularly 
in the event of collision or stranding. 
Whereas a steel vessel, in collision, may 
strike a spark, causing an explosion, or 
open a seam and allow oil to flow from 
the ship, these hazards are not. present 
in wooden tankers with their inner tanks 
of steel. With cleanliness enforced and 
other safeguards employed, these ex- 
perts maintained that the wooden tanker 
is as safe as any other type of vessel for 
the transportation of inflammable oils. 
They admitted that there is a trend to- 
ward the greater use of steel, self-pro- 
pelled tankers, but argued that this is 
due primarily to lower costs of construc- 
tion and maintenance and to the fact 
that they provide greater flexibility of 
use, 

Definition of Liquids 

The new rules of the Fire Department 
on transportation if petroleum products 
cover twenty-six typewritten pages and 
come under the following heads: defini- 
tions, tankers and barges, loading and 
unloading of vessels, marine storage 
terminals, shore dispensing stations and 
barge dispensing stations. The defini- 
ton of inflammable liquids reads as 
follows: 

“Inflammable Liquid: Petroleum or 
shale oil, or the liquid products thereof, 
or of coal tar, which shall be defined 
as follows: 

“(a) Class A Liquids: Any liquid which 
will emit an inflammable vapor at a tem- 
perature below 100° F, when tested in 
a Tagliabue open cup tester. Example 
~Sasoline, some crude oils, naphtha, 
benzine, ete. 

(b) Class B Liquids: Any liquid which 


will emit an inflammable vapor of not 
more than 150° F, when tested in a 
Tagliabue open cup tester. Example, 
kerosene, fuel oils known as Nos. 1, 2, 
3, or 4, some crude oils, etc. : 

“(c) Class C Liquids: Any liquid which 
will emit an inflammable vapor of 150° 
F, when tested in a Tagliabue open cup 
tester. Example—Nos. 5 or 6 fuel oils, 
or Bunker C, or lubricating oils, any 
heavy gas oils, tankage, tar etc.” 


Vessels Which Can Carry Oil 


Tankers and barges permitted under 
the new rules are described as follows: 

“Tankers and Barges: Vessels equip- 
ped to transport inflamable liquids or 
petroleum products in bulk, which are 
defined as follows: 

“(a) Vessels maintained in class: Steel 
vessels which have been constructed and 
maintained in class in accordance with 
the rules of a recognized classification 
society. 

“(b) Vessels built to class rules: Steel 
vessels which have been constructed but 
not maintained in class in accordance 
with the rules of a recognized classi- 
fication society. 

“(c) Unclassed vessels: Steel vessels 
which have been neither constructed nor 
maintained in accordance with the rules 
of a recognized classification society.” 





$360,000 IN COPPER SALVAGED 


Copper worth £72,000 ($360,000), which 
has been lying on the bed of the ocean, 
fifty fathoms deep, since 1917, has been 
salvaged by the famaqus salvage ship 
Arpione since operations started last 
year. This treasure has been recovered 
from the steamship Spectator, sunk by 
a German submarine four miles south- 
west of Galley Head Lighthouse, Cork, 
Ireland. Last year, when the Arpione 
went to work, the Spectator had 3,000 
tons of copper on board. Now only 800 
tons remain. The metal is valued at more 
than $150 per ton. The salvage captain 
says he hopes to have all the metal up 
by the end of August. 





ATLANTIQUE DEVELOPMENTS 


At the request of Maitre de Moro- 
Giafferi, counsel for the British under- 
writers in their appeal to the French 
Court of Cassation in the case of the 
burned liner L’Atlantique, M.d’Uhalt, 
Juge d’instruction, has begun a “con- 
frontation” at Cherbourg between vari- 
ous workmen who were engaged in the 
electrical wiring of the vessel. It is con- 
tended that faulty wiring led to the fire. 





Negligence Claim Held 
Breach of Contract 

GLOBE & RUTGERS WINS SUIT 

Assured Had Promised to Place Marine 


Insurance and Collected Premium, 


Then Failed to Act 





Justice Carew in the New York State 
Supreme Court late last week dismissed 
a suit against the Globe & Rutgers 
brought under a policy against negli- 
gence, the plaintiff charging that the 
Globe & Rutgers should be liable for its 
negligence to provide marine insurance 
on a shipment of phosphate rock which 
it was transporting from New York to 
Cleveland, Ohio, by barge. Justice Ca- 
rew held that the plaintiff, when sued by 
the owners of the cargo for failure to 
provide insurance that had been prom- 
ised and paid for, has been found guilty 
of breach of contract and not of negli- 
gence and therefore a claim based on 
negligence could not be passed on to the 
Globe & Rutgers. In giving his decision 
Justice Carew said: 

The plaintiff’s assignor, W. E. Hedger 
Co. (the real party in interest here, as 
the plaintiff on the record is only a trus- 
tee for Hedger Co.), a carrier by water, 
contracted with the Royster Guano Co. 
to carry a cargo of phosphate rock from 
New York City up the Hudson River, 
through the Erie Canal, over Lake Erie 
to Cleveland, Ohio, and to provide ma- 
rine insurance for it on that voyage. 
The W. E. Hedger Co. did not provide 
such insurance. The cargo of phosphate 
rock was lost in a storm on Lake Erie 
into which storm the jury here say the 
cargo was negligently taken by the cap- 
tain of the carrier, W. E. Hedger Co. 


Hedger Co. Held To Be An Insurer 

The Royster Guano Co., owners of the 
phosphate rock, sued the carrier, W. E. 
Hedger Co., in the United States District 
Court for breach of the contract to ob- 
tain marine insurance on the cargo and 
there recovered judgment for its value, 
distinctly not for negligence and dis- 
tinctly on the cause of action for breach 
of contract to provide insurance as, hav- 
ing charged and received the price or 
premiums for such insurance, the Hedger 
Co. was held to be an insurer. The 
Hedger Co. appeal and in the United 
States Circuit Court of Appeals were 
again held distinctly not on negligence 
but as insurers for breach of their con- 
tract to provide insurance. The Hedger 
Co. thus cast in judgment for breach of 
contract paid up and thereafter brings 
this suit against the Globe & Rutgers 
Fire Insurance Co. in the name of a 
clerk, its trustee, Frances Massey, and 
here sues on a policy which the Globe 
& Rutgers had long before given it to 
indemnify it against any liability it 


should incur and pay for negligence. 
The liability for which the Hedger Co. 
was cast in judgment to the Royster 
Guano Co. in the federal courts was dis- 
tinctly held by the trial court and the 
Circuit Court of Appeals to be a contract 
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liability, an insurance contract liability, 
a liability they had assumed by their 
contract to carry and for which they 
had collected the insurance premium— 
a liability as insurer, which included a 
loss by act of God, the act of public 
enemy, possibility of riot for civil dis- 
order, acts of piracy, all acts of strangers 
and the nonfeasance, misfeasance and 
malfeasance of the carrier, the W. E. 
Hedger Co. These are the risks the 
Hedger Co. insured against and were 
held tor. 

G. & R. Not Acting As Reinsurer 

Now, certainly when the Globe & Rut- 
gers agreed to indemnify the Hedger Co. 
for any liability it might incur and pay 
for negligence no one ever bought the 
Globe & Rutgers policy was reinsurance 
against all the foregoing risks imposed 
on the Hedger Co. by its failure to pro- 
vide insurance, and that having paid an 
insurance loss distinctly an insurance lia- 
bility and only an insurance liability, 
they could call on the Globe & Rutgers 
to indemnify them against that, for 
though the verdict of the jury here finds 
that the loss was due to the negligence 
of the Hedger’s captains (which, of 
course, the Hedgers in this situation are 
delighted to prove), the Hedger Co. 
never has been held and never will be 
held liable for negligence ; they were dis- 
tinctly and only held for breach of con- 
tract as insurers who collected a pre- 
mium but never placed the risk. 

If the cargo had not been lost, Hedger 
Co. could not have retained the premium 
it collected for insurance it never pro- 
vided. Could Hedger Co. have called on 
Globe & Rutgers to indemnify the 
Hedger Co. against its liability to re- 
turn the unearned premium? 1 think 
not. The Hedger Co. received a sub- 
stantial premium and were held as in- 
surers. If they are now allowed to re- 
tain that premium and cast the loss on 
this defendant they would be dishonestly 
retaining that premium thus collected 
but converted to their own use. As in- 
surers, they were distinctly held they 
were insurers, they cannot be allowed to 
cast the whole loss on the defendant 
here which never reinsured them against 
the liability they were held for. 

When the Special Term ordered the 
plaintiff to reply to the plea set up in 
paragraph 24 of the answer it necessarily 
held that plea sufficient and good. That 
became the law of this case. | also think 
it is correct. It was not appealed from 
by the plaintiff. The plaintiff acquiesced 
and replied. The plea is undisputed; the 
reply is entirely insufficient; it was con- 
densed necessarily in the United States 
District and Circuit Court of Appeal. 
For all the foregoing reasons, notwith- 
standing the verdict of the jury which 
is based on erroneous theory and is set 
aside, the complaint is dismissed on the 
merits, with costs. 


Fewer Vessels Lost Or 
Condemned Last Year 


The statistical summary of vessels 
totally lost, broken up, and condemned, 
just published by Lloyd’s Register for 
1934, shows that last year the gross re- 
duction in the mercantile marine of the 
world amounted to 84 vessels of 2,113,- 
558 tons excluding all steamers and mo- 
torships of less than 100 tons gross and 
sailing ships of less than 100 tons net. 

Of this total 770 of 2,071,662 tons were 
steamers and motorships, and seventy- 
four of 41,896 tons were sailing ships. 
These figures, compared with 1933, repre- 
sent a decrease of 661,796 tons as regards 
steamers and motorships, and a decrease 
of 15,806 tons for sailing ships. The total 
tonnage broken up in 1934 amounted to 
1,768,133, against 2,433,305 tons in 1933, a 
decrease of 667,172 tons and actual cas- 
ualties show a decrease of 10,430 tons. 








LLOYD’S AND WAR RISKS 

Lloyd’s underwriters are not at present 
dealing in war risks. The risks of war 
breaking out between Italy and Abys- 
sinia is said to be not yet insurable 
Whether this will be “mentioned” when 
the weather improves in northern Africa 
in next September remains to be seen. 
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Three Months Test Period Ordered 
By Pink for “Dust Disease” Rates 


N. Y. Superintendent in Approving Silicosis Plans Recognizes 
Need for Experimentation Before Satisfactory 


Scientific Plan Is Worked Out 


After a careful study of the entire 
“dust disease” situation and due recogni- 
tion to the experience available in certain 
other states, Superintendent of Insur- 
ance Louis H. Pink has decided to ap- 
prove temporary compensation premium 
rates in New York State for 
covering a “test” period of three months 
dating from September 1. On that date 
an amendment to the law becomes effec- 
tive which extends the benefits of the 
compensation act to workers who may be 
disabled or die as result of the occupa- 
tional disease known as silicosis. The 
Superintendent’s decision, which proved 
one of the topics of conversation in casu- 
alty circles this week, views being both 
pro and con, followed a two-hour hear- 
ing in the State Office Building, 80 
Centre Street, New York, last week at 
which the proposed rate schedule sub- 
mitted by the Compensation Insurance 
Rating Board was fought tooth and nail 
by industrial employers. 

The approved rate schedule, with 
charges averaging lower than the board’s 
proposal, is based upon the assumption 
that the affected factories and plants are 
standard risks which are well maintained 
and in which steps have been taken to 
prevent any extraordinary or unusual 
silicosis hazards. Recognition of the 
fact that some risks will be entitled to 
lower rates and others should bear high- 
er rates is given in the decision of the 
Superintendent by a provision that de- 
partures from the approved rates may 
be made in individual cases by the Rat- 
ing Board subject to the approval of the 
Superintendent of Insurance. 


Further Review at End of 3 Months 


Because these rates are based to a 
large extent upon judgment rather than 
experience, the Superintendent has de- 
cided that at the expiration of threc 
months a further review and study will 
be made with a view to making what- 
ever modifications conditions at that 
time may require. 

The point is made in the Superintend- 
ent’s decision that both industry and the 
insurance companies should bear in mind 
that the sudden transition which brings 
silicosis under the compensation law will 
require considerable experimentation be- 
fore a final accurate rating basis can be 


silicosis 


devised. During the temporary period 
necessary to work out a satisfactory 
scientific plan, full cooperation on all 


sides is essential. The matter is of vital 
importance to the industries and work- 


Typical Examples of Proposed and Approved Rates 


ers affected as well as to the insurance 

carriers. The situation must be viewed 

primarily from its social aspects and if 

that be done, it is believed that the many 

problems which will arise during the next 

few months may be satisfactorily solved. 
L. S. Senior’s Explanation 


Immediately following Mr. Pink’s deci- 
sion the Compensation Insurance Rating 
Board through Leon S. Senior, its gen- 
eral manager, advised its member com- 
panies as to the approved rates for cov- 
erage under the two plans submitted. It 
was explained that “the expense load- 
ings have been modified so as to provide 
an allowance for acquisition and field 
supervision of 4% under Plan 1 and 10% 
under Plan II. The per capita deposit 
is not subject to any expense loading.” 

Mr. Senior gave added emphasis to the 
fact that the rules will permit carriers to 
make application for departure from the 
published rates so as to provide a sup- 
plemental surcharge where there exists 
an abnormal hazard, or the elimination 
of the occupational disease charge where 
the hazard is non-existent. He sug- 
gested: “Application for departure should 
be filed with the Board with the sup- 
porting data and will be granted where 
justifiable upon approval by the Insur- 
ance Department. 

“Studies designed to provide a system 
for schedule rating foundries and other 
risks in the dust hazard group are under 
way and will be announced when per- 
fected. 

“Manual rules and appropriate en- 
dorsements to be used in connection with 
both plans are in the course of prepara- 
tion and will be sent out within the next 
few days.” 

Basis for Approved Rates 


In reaching his decision Superintendent 
Pink was motivated by the fact that cer- 
tain inconsistencies were apparent in the 
development of the rates submitted by 
the Board. His decision reads at this 
point: 

“Although under both plans the carrier 
is primarily liable for the full benefits 
and must perform the same functions ex- 
cept for the differences in partial reim- 
bursement from the assured, the expense 
loading in both plans has been calcu- 
lated as a percentage of the pure pre- 
mium. Since the pure premium in Plan 
II is based on net cost after reimburse- 
ment, it is materially lower in terms of 
the payroll rate than under Plan I. 
Granting, therefore, that under both 

(Continued on Page 30) 


PLAN I | 


Rate Proposed by 
Compensation Insur- 


Rate Approved by 
Superintendent of 





Industry ance Rating Board Insurance per $100 
per $100 of payroll Payroll | 
MEER CRI Ter ee ee ee ae ee $ 8.00 $ 4.63 
Quarrying and Rock Excavation. . 9.00 5.21 
TE OE ce ae wnace ine 20.00 11.58 
Stone Cutting and Polishing...... 18.00 10.42 
Sand or Gravel Digging.......... 2.00 1.16 
PLAN II 


Proposed Rates Approved Rates 


Per $100 Per Capita Per $100 Per Capita 
d Payroll Deposit Payroll Deposit 
RN Ne a on ie ens 32.35 $127. $1.88 $64. 
Quarrying & Rock Excavation... 2.65 143. 2.12 72. 
0 ee 5.88 Si7. 4.70 159. | 
Stone Cutting and Polishing...... 5.29 285 4.23 143. 
Sand or Gravel Digging.......... 59 32 47 16 
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40th Anniversary of 
Loyal Protective 


A. & H. COMPANY IN BOSTON 





Milestone to be Celebrated at Agency 
Convention from Aug. 27 to 29; 
Finish President’s Month Drive 


The Loyal Protective of 
forty years old this month and in ob- 


3oston is 


servance of this milestone an agency con- 
vention held at Boston 
August 27 to 29 inclusive with approxi- 


is being from 


mately eighty in attendance from United 
States 


and Canada. Business sessions 


JOHN M. POWELL 


will be held each forenoon with enter- 
tainment in the afternoon and evening. 
One of the features will be a lobster din- 
ner combined with historical sightseeing. 
Other features will be boat rides, base- 
ball and golf. 

As Loyal Protective has just organized 
an associated life company, namely, Loy- 
al Life Insurance Co., educational work 
will be conducted along life insurance 
lines during the convention. 

The company has also just completed 
a successful President’s month contest in 
honor of its leader, John M. Powell, who 
is widely known in accident and health 
circles. Indicative of the return of better 
times there was more than double the 
number of accident and health applica- 
tions turned in during the contest as 
compared with the same period last year. 
The campaign ran from July 20 through 
August 20. ‘ 

President Powell began his insurance 
career with the Travelers in 1915 and 
after five years’ service with that com- 





Joyce Tells Agents of 
-Company Rehabilitation 


MEMO ON NAT’L SURETY Corp. 





Plan Preserved Reinsurance of 
Billion and a Half Dollars; 
Saved Agency Plant 


Says 





William B. Joyce of Wm. B. Joyce & 
Co., New York insurance brokers, and 
former head of the old National Surety, 
sent a memorandum this week to a num- 
ber of agents of the National Surety 
Corporation, congratulating them upon 
the present status of the National Surety 
Corporation and telling them how the 
plan to organize the National Surety 
Corporation originated. 

Joyce said he called on Superintendent 
Van Schaick in April, 1933, with a plan 
for reorganization. Van Schaick said: 
“Get your lawyers together and present 
it.” General opinion on the Street has 
been that the plan was mostly worked 
out by Wendell P. Barker, M. B. Igna- 
tius and Samuel Feller, latter then with 
New York Insurance Department. Feller 
is now with Cabell, Ignatius, Lown & 
Blinken. 

Joyce says he engaged Barker and 
Hartwell Cabell of New York, “who leg- 
ally guided the organization in a mar- 
velous manner,” and on the same day 
consulted with his attorneys and tele- 
phoned to H. J. Lofgren, then vice-presi- 
dent of the company. 

There were days and weeks of con- 
ferences to get the plan into action and 
representatives of the New York Insur- 
ance Department visited the R.F.C. on 
April 26, 1933, for approval and to te 
lease certain securities from collateral it 
held, and otherwise to facilitate plan’s 
adoption. He told of his retirement from 
the post of chairman, and of the aid 
which S. R. Feller of the New York In- 
surance Department, M. O. Garner, Na 
tional Surety and others gave in solving 
the problems. 


What Plan Did 


Mr. Joyce gave the following digest 0! 
what the plan accomplished: 

Made collectible by the new Corporation, 4 
substantial part of approximately $4,000,000 due 
the old company for unpaid premiums. In other 
words, it made much of this item a good asset 
and also made good the agents’ commissions 7 
thereon, but if my plan had not been adopt i 
and the company liquidated, all or mestly a 
of it would have been worthless. The —_ 
commission averages about 25% and their om 
was very substantial—possibly $500,000 ™ 
$600,000. . x 

“Avoided” a claim of around $8,500,000 which 
would have been made by patrons for uncer 
premiums, had the company then gone 
liquidation. 

Kept alive in full force and effect, the beat 
and policies of insurance (estimated) on 400, 


(Continued on Page 30) 





pany he joined the Columbian National 
Life as actuary. In 1931 he resigned to 
become president of the Loyal Protec: 
tive. 
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ee : I B MASS. BONDING MAKES GAINS 
Frederick Richardson mpressed y Assets Up to $17,052,000; Total Income United States Fidelity & Guaranty Co. 
. Ahead; orn ee with which is affiliated 
° > w S d i d R Costs Lower for Half Year . 
Britain s Otrides owar CEOVEry 4. asa & wee KA Fidelity & Guaranty Fire Corp. 
; s 5 : , ee es volume, reserves and total income fea- Home Offices : Baltimore, Md. 
Returning after a six weeks ps be hapoees peg “de en ae tured the mid-year financial showing of —_—— 
oe Bctain Feederick Richerdsen, "SSS Mace to prove Se et id ay ee ; 
Great ‘ : good substantial dwellings. The heavy the Massachusetts Bonding & Insurance ‘mains at $2,000,000, making a surplus 
United States attorney and managing TF Acwien nee ‘still lagging behind al- Co, Assets as of June 30 were $17,052,000 peng BB — ss ; - 
rector of the General Accident, stated though there is some improvement in against $16,675,000, including a consider- partment basis of $3,574,000. This surplus 
in an interview this week that conditions ship building and page tage gps able block of highest grade bank stocks is figured with all stocks and bonds in 
; . excellent with Great Bri- Coal mining is still in the dumps and  \ nich for the first time in several years default as to either principal or interest 
in England are exc the cotton textile industry is also in a pave shown some ‘ie y ; > wit a 
in making greater strides toward re- bad way ve SROWR Stme activity. at market values and _bonds which are 
- the United States “M Rick Isc i f : at : For the first six months total net eligible—amortized. If everything had 
covery than the United States. ‘2 Mr. Richardson sat a F time il r premium writings were $7,649,000 against been figured at a strict market basis the 
Mr. Richardson went over principally gathering of fe age ge Rita E oO $7,190,000 a year ago. Total income was surplus would be decreased only $167,000. 
for the Jubilee Celebrations of the Gen- a Sa ede ome aie ey Schon $7,998,000 against $7,505,000. The total By reason of the nature of the — 
; Miniates Senden ethan We wet im disbursements for the same period were ments of the company this difference ~ 
pressed with the simple, straightforward $6,442,000 this year against $6,238,000 a been —— out several times since the 
way in which the economic problems of ¥¢4* 480, giving an excess of income over “i sy ” bin wene’s anoreciatl 
the Empire were discussed and, although disbursements this year of $1,556,000 | - ie a sa a e bs tn ws to 
the meeting took place in Westminister 84!nst $1,268,000 a year ago. — acer Bie “or "aa ie $13 a 
: Hall, the “delegates sat at school desks The Massachusetts Bonding continues engin ond sey 31, 1934 com © 
— such as most of us were familiar with to show a steady downward trend in both to $27 8 tl ccyprannen tl auatenh iad Phy 
f in our youth.” em ey 7“ moyen ve for - O yer Eh Eke OVer-taee . _——- 
Mr. - ardson said that the greatest period. t is also significant that the De SRS TI 
ation PB Noa ng ee Mo Pe Waited” States two important reserve items, namely, ANNUAL MEETING SEPT. 11 
situation and that wherever he went he unearned premium reserve and claim re- The annual stockholders’ meeting of 
was asked whether business was improv- S€rve, were substantially increased dur- «he New Amsterdam Casualty will be 
CORP, ing on this side. His answer was always ‘8 the first half of 1935. held September 11 at 60 John Strect, 
in the affirmative. The net surplus was $1,574,000; capital New York. 
nce of 
’ 
oyce & 
rs, and 
Surety, 
a num- 
Surety 
1 upon 
Surety 
ow the 
Surety 
— FREDERICK RICHARDSON 
"i A NAME 
said: eral Accident, which took place in the 
toys middle of June. These, he said, were a 
ted great success and were attended by Gen- 
lene eral Accident representatives from all Ou 
<a parts of the world. | 
Feller A new insurance biil was passed while 
wet he was _ or -_ yong — 
comment has been made upon it, Mr. 
ca Richardson said that it really brings CaN TRUST 
n0 leg- about a revolutionary change in the atti- 
- tude of the British Government toward 
my the insurance business. >. é 
1 tele- Power to Examine Companies established ISQT 
a “For the first time in its history it 
sak has provided itself with powers to exam- 
ae" ine insurance companies. No attempt is 
pie being made to set up a system of super- 
Ca vision such as we are familiar with in 
> the United States, stated Mr. Richard- 
tht son. “The bill confines itself to the quite 
plan’s elementary right to make investigations 
t from of any company whose annual report 
ne aid and statement of accounts disclose finan- 
re cial weakness. A great tribute was paid 
r, Na in the House of Lords to British insur- 
solving ance Companies as a whole. However, a 
few companies have failed recently, and 
now that there is compulsory automobile 
insurance, it is proposed to exercise a 
ital little more control over the business. 
It is generally believed that this will 
aia be another good year for British com- 
100 due panies,” 
» ae Questioned regarding general business 
os oe conditions in England, Mr. Richardson 
dopted replied that they were excellent. The 
tly all, building industry in Great Britian is very 
- thane active, over one thousand houses being © 
00  @ built every working day. Slums are be- SEA | ATS | SY © CE 
) whic a 
7 WORKING ON NEW POLICY 
- bonds ane burglary division of the National 
400,000 ureau of Casualty & Surety Underwrit- 
€rs is working out the details of the so- ; 
= ~omy! destruction policy contract, which * A S$ U A Li T Y » 0 M Pp A N Y 
Be oo 
: — 0. or sever 
ed tof weeks ago. The Bureau's policy will not CHICAGO, ILLINOIS 
rotec: € ready until the middle or end of Sep- 


—e. It will vary somewhat from that 
of the Indemnity Co. form. 
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Claim Men’s Program 
At White Sulphur 


ANNUAL MEETING’ SEPT. 9-11 





Four Main Secsiave Including N. J. Bell 
Telephone Co. President; L. L. 
Graham Program Chairman 





The twenty-sixth annual convention of 
the International Claim Association will 
be held at White Sulphur Springs Sep- 
tember 9, 10, 11. Speakers and their sub- 
jects are these: 

Richard S. Rust, secretary Union Cen- 
tral Life: “Building Good Will Through 
the Claim Department.” 

Chester I. Barnard, chairman Relief 
Council, State of New Jersey, and presi- 
dent N. J. Bell Telephone Co.: “Cost 
of Insuring Unemployment Relief.” 

N. M. Owensby, Atlanta: “Observa- 
tions on Value of Psychiatric Medicine 
to the Claim Adjuster.” 

Daniel J. Reidy, Guardian Life: “Pay- 
ments Under Policies Where Insured 
Are Suffering From Varying Degrees of 
Mental Disorders.” 

The Officers 


Louis L. Graham, secretary, and direc- 
tor of field service, Business Men’s As- 
surance, is chairman of program commit- 
tee. Officers of the association are these: 
President, William I. Morrow, assistant 
secretary, Aetna Life; vice-president, 
L. D. Erion, manager claim department, 
Travelers Health Association, Omaha; 
secretary, Louis I. Graham; treasurer, 
F. L. Templeman, manager A. and 
department, Maryland Casualty. 





SHERMAN G. DRAKE BACK 





Spent Seven Weeks on Coast; Found 
Unmistakable Evidences of Recov- 
ery; Is National Surety V.-P. 
Sherman G. Drake, vice-president of 
the National Surety Corp., landed back 
this week in New York City after a seven 
week’s trip to the Pacific Coast which 
included attendance at the Seattle con- 
vention of the commissioners. Mr. Drake 
was favorably impressed by the increas- 
ed confidence and unmistakable signs of 
recovery evidenced in far western states. 
He visited Portland, Spokane, Los An- 
geles, San Francisco, Boise and Denver. 
Accompanying him for part of the time 
was Alfred E. Fuller, newly appointed 
branch manager of the company at San 

Francisco. 





FINE NEW CAFETERIA 





For National Surety Corp. Home Office 
Employes; Officers Have Own 
Dining Room; Music Too 

A fine new cafeteria has just been 
opened in the home office building of 
the National Surety Corp, at 4 Albany 
Street, New York, for the benefit of 
employes and officers. Under competent 
management and conducted on an “at 
cost” basis it will accommodate 200 at 
one sitting. 

The entire second floor is given over 
to the cafeteria. The atmosphere is 
homelike, the food the best. Officers 
have a dining room of their own on the 
same floor. Radio music and an oppor- 
tunity for a hand at bridge after lunch- 
eon makes this a pleasant noon-hour 
spot in the National Surety home office. 





F. & D.’s BIG BOND 


One of the largest administrators’ 
bonds to be written in this country in 
recent years was executed last week by 
the Fidelity & Deposit through its Phila- 
delphia office. The bond, in the amount 
of $6,000,000, was written by the F. & D. 
as the originating company on a co- 
surety basis with twelve other companies. 


A COMPENSATION QUESTION 

A recent ruling of Mac Q. Williamson, 
attorney general for Oklahoma, indicates 
that counties are not obliged to carry 
workmen’s compensation insurance on 





men working out their road tax. 


N. Y. Auto Rate Probers 
Spend 4 Days in Boston 


STUDY COMPULSORY INSURANCE 





C. A. Harnett Active Sponsor; Agents, 
Brokers, Company Men Here Urged 
By Federation To Fight 





The past week has witnessed a four- 
day sitting in the Boston State House 
of a special joint legislative committee 
of New York State, appointed to investi- 
gate the desirability of compulsory auto- 
mobile insurance law. This committee, 
headed by State Senator Julius B. Berg, 
Bronx lawyer, held public hearings, in 
the form of an inquiry and open forum, 
into the administration and effects of the 
Massachusetts compulsory law. Most of 
the witnesses heard argued against the 
law. Chief among them, John W. Downs, 
general counsel, state federation, showed 
how the law had functioned and how 
abuses have crept in. Repeal of the 
law has been frequently urged. One of 
the listeners (but not a speaker) was 
Hervey J. Drake, Association of Casu- 
aity & Surety Executives. 

Senator Berg and his committee will 
continue their probe with a series of 
public hearings in New York State, the 
schedule of which will be announced 
shortly. The committee is empowered 
by Senate resolution, carrying a $25,000 
appropriation, to ascertain whether in- 
equalities of premium rates exist for the 
various territories within New York 
State, and why no recognition is given 
under the present system of writing auto- 
mobile insurance for prudent and care- 
ful drivers. The results of the investi- 
gation must be reported to legislature 
not later than February 1, 1936, together 
with legislative proposals recommended. 


N. Y. Federation on the Job 


Keeping a watchful eye on the activi- 
ties of this committee, the New York 
State insurance federation has distrib- 
uted to agents, brokers and company 
executives throughout the state more 
than 20,000 booklets outlining the effects 
of compulsory automobile insurance. 
They include the masterly critiques on 
the subject by R. Leighton Foster, On- 
tario Superintendent; Stone, 
United States manager, Employers’ Lia- 
bility, and Henry Swift Ives, Association 
of C. & S. Executives. Secretary | ae 2 
Saunders is emphatic in his suggestion 
that every agent and broker inform him- 
self fully on this question. 

Simultaneously Charles A. Harnett, 
state commissioner of motor vehicles, in 
a Greenport, L. I. address before the 
New York State Volunteer Firemen’s 
Association in annual convention, strong- 
ly advocated compulsory automobile in- 
surance. He is convinced that it is both 
desirable and inevitable, and has stressed 
this point in several addresses upstate 
this summer. 

New York State agents feel that these 
talks are part of a campaign sponsored 
by Commissioner Harnett to arouse pub- 
lic sentiment in favor of compulsory auto 
insurance. 





LOW AUTO FATALITIES 

The police drive in St. Louis against 
speedy and sterner handling of traffic 
cases in the two divisions of the City 
Court has had a favorable effect upon 
the automobile fatalities there in recent 
weeks. The number of such fatalities in 
July totaled only six, the lowest mark 
for any month during the past ten years. 
Only March, 1927, and May, 1933, and 
April, 1935, equaled this low mark. The 
low showing in July moved St. Louis up 
several notches among the larger cities 
of the country. 





HONOR FOR E. J. WALSH 
Edward J. Walsh, manager of the Los 
Angeles branch office of the Massachu- 
setts Bonding, has been made a member 
of the advisory board of the Civic Center 
Development League of Los Angeles. 


Casualty Premiums In 
Conn. Greater In 1934 


CO’S THERE HAD 22% OF TOTAL 





Commissioner Blackall’s Review Shows 
$139,470,422 Volume and $62,842,234 
Claims Paid by 86 Companies 





Eighty-six casualty insurance compa- 
nies and fourteen casualty departments 
of life insurance companies licensed to 
operate in Connecticut paid net claims in 
that state totaling $8,609,938 and wrote 
net premiums amounting to $18,287,145 
there in 1934, according to a review of 
the casualty insurance business for the 
past year issued by Insurance Commis- 
sioner John C. Blackall. Claims were 
$303,515 more than the total paid in Con- 
necticut during 1933, while net premiums 
increased by $1,539,342 over the 1933 fig- 
ure. 

The 1934 premium income from coun- 
try-wide business of all companies re- 
porting to the Connecticut Insurance 
Department was $623,816,773, while net 
losses or claims paid totaled $302,105,368. 
Comparative figures for 1933 were $567,- 
914,380 and $303,888,494, respectively. 

The premium income of the Connecti- 
cut companies from country-wide busi- 
ness in 1934 was $139,470,422, while their 
net losses or claims amounted to $62,- 
842,234, as compared with a premium in- 
come of $125,955,498 and net losses paid 
totaling $62,631,896 in 1933. 


Assets Increase 


Total admitted assets of the eighty-six 
casualty companies and fourteen casualty 
departments of life companies increased 
during 1934 from $968,905,520 to $1,004,- 
402,805. 

The Connecticut companies wrote 
22.36% of all casualty business in the 
country, and 38.35% of the casualty busi- 
ness written in Connecticut in 1934. 
Leaders in net premiums written in Con- 
necticut in 1934 were: 

Travelers Insurance Co. (accident de- 


DD: inceneipawaselbnbbaiee be $2,303,595 
Aetna Life (accident department)..... 1,278,46 
Hartford Accident & Indemnity...... 1,194,657 
Lumbermen’s Mutual Casualty........ 1,113,576 
Aetna Casualty & Surety............ 737,002 
meen, Gites: F. DB Ghecccsecvscsxaeed 623,577 





AD CONFERENCE FEATURES 


Col. Dunham to Speak; Aetna C. & S. 
Movies to be Shown; R. H. Monaghan 
to be Group Chairman 

Casualty insurance features of the 
forthcoming convention of the Insurance 
Advertising Conference, September 16 to 
18 at Rye, N. Y., will include an address 
by Col. Howard P. Dunham, vice-presi- 
dent, American Surety and New York 
Casualty ; and the showing of moving 
pictures furnished by the Aetna Casualty 
& Surety. Robert H. Monaghan, pub- 
licity director, National Bureau of Casu- 
alty & Surety Underwriters, will preside 
at the fire and casualty group meeting on 
the second day. General program chair- 
man is A. Wilbur Nelson, National Board 
of Fire Underwriters. 








EXPECT COMP. RATE STUDY 


A study of the workmen’s compensa- 
tion rate situation in Massachusetts by 
Insurance Commissioner De Celles is ex- 
pected as soon as the 1936 auto liability 
rates have been promulgated. Numer- 
ous complaints have made this study 
necessary. : 





L. C. HOLDEN DEAD 


Leon C. Holden, 60, retired chief ac- 
countant of the Employers’. Liability in 
its New York branch office, passed away 
a few days ago at his home in Montclair, 
N. J., after a short illness. He is sur- 
vived by his widow, mother, and two 
sons. 








Performance 


—the test of our 
promises lies in our 


deeds. 


SERVICE REVIEW 


Incorporated 
Branches in Principal Cities 
Executive Offices: 
205 East 42nd St., New York 
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Hartford A. & I. Assets 
Up To $52,654,505 


ALL TIME RECORD FOR COMPANY 





Sharp Upturn in Premium Volume for 
Half Year; Reserves Also 
Increased 





The Hartford Accident & Indemnity 
reached an all-time record in total assets 
when $52,654,505 was reported as of June 
30, 1935, an increase of $4,512,443 over the 
December 31 figure and of $5,503,700 over 
June 30, 1934. This accomplishment of 
the Hartford Accident in building up 
assets at the average rate of almost $2- 
500,000 every year since its organization 
in 1913 is regarded as one of the most 
interesting and unusual in the insurance 
industry. 

In addition, unearned premium te- 
serves were increased $2,540,876 in the 
first half of 1935 to a total of $15,305,204, 
also the largest in the history of the 
company, and the voluntary reserve of 
$3,924,149 as of June 30, was an increase 
of $727,836 for the first six months and 
a gain of $1,114,909 over June 30, 193. 

_ The surplus shown was $7,000,000, an 
increase of $1,000,000 over June 30, 193, 
but the same as December 31, 1934, the 
addition having been made before the 
end of the fiscal year. The capitalization 
remained unchanged at $3,000,000. 
_A sharp upturn in premium volume 
is indicated, the total for the half_year 
being $17,884,383 against $16,419,817 for 
the same period of 1934. Total income 
for the first half of this year was $18- 
701,837 against $17,210,651 last year. Total 
disbursements this year were “$15,193,626 
against $14,800,027. Excess of income 
over disbursements this vear was $3,508- 
211 and for the corresponding period 
last year was $2,410,624. 





N. J. Foundry Rating Schedule 
Approved by Department 


A. R. Lawrence, chairman, Compensa- 
tion Rating & Inspection Bureau of New 
Jersey, this week released details of @ 
foundry rating schedule plan, approved 
by the Department of Banking and In 
surance and endorsed by the Department 
of Labor. It applies only to insurance 
against damage claims as provided }) 
the New Jersey standard extension en 
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policy. 
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On the Production “Firing Line” 








Ohio Agent Finds Car Owners Forsaking 
Cut-Rate Insurance for Quality Coverage 


\ definite indication that the peak of 
cut-rate competition in automobile insur- 
ance has been passed for some years to 
come is seen in the results of an inten- 
ive campaign this summer for business 
iy Amherst T. Spitzer of the Spitzer 
insurance Agency, Medina, Ohio, who 
represents the Travelers. His experi- 
ence in circularizing a list of 2,800 auto- 
mobile owners, culled down to about 600 
jesirable prospects, is reported as fol- 
iws in the current Protection: 

“Only a comparatively small percentage 
of the names on that list are uninsured. 
Roughly speaking, I would guess that 
shout 40% are insured in cut-rate com- 
nnies, 40% in conference companies and 
N% uninsured. 

“‘Here’s the thing that surprised me. 
Were making most of our progress on 


those on the list who are insured in the 
cut-raters. Many of them switched to 
cut-rate insurance during the depression 
because they couldn’t afford to overlook 
any opportunities to save money; but 
now that times are improving, the few 
dollars that they can save no longer 
seem so important. They are more in- 
terested in security and service.” 

Commenting on Agent Spitzer’s re- 
sults the Travelers says: “In our opin- 
ion we have passed the peak of cut-rate 
competition for some years to come. 
When times are hard and dollars are 
scarce, small savings seem very import- 
ant. At such times, the cut-raters flour- 
ish. When times improve and there is 
more money to spend, there are always 
plenty of people ready and willing to pay 
a little more for the quality product or 
service.” 





_—————_—— 
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All-Day Safety Lecture Put On By Dr. Stack 
At Federal Bureau’s School In Washington 


An outstanding endorsement of the 
afety educational work of the National 
Bureau of Casualty & Surety Under- 
writers came last when Dr. 
Herbert J. Stack, director of the educa- 
the entire day in 


Saturday 


tion division, 
Washington, D. C. conducting a session 
on “Safety Education in Police Depart- 
ments” at the training school of the Fed- 
eral Bureau of Investigation. 

Dr. Stack spoke and lead discussions 
covering all phases of police work in 
safety education. He the 
need for education as the most effective 


spent 


emphasized 


way to accomplish proper enforcement 
and accident prevention. He based much 
of his material throughout the session 
on the actual experience of police with 
various projects in cities all over the 
country. 

Dr. Stack gave the first public showing 
of the National Bureau’s Visomatic film, 
“Death Takes No Holiday” to the school 
and was gratified at its enthusiastic re- 
ception. He illustrated his talks with 
sides and showed four sound motion 
pictures: The Motor Vehicle Department 
of New Jersey’s “Public Enemy No. 1.”, 
Aetna’s “Saving Seconds,” the Metro- 
politan’s “Once Upon a _ Time,” and 
Plymouth Motor’s “Everybody’s Bus- 
ines,” 

The Police training school has an en- 
tollment of twenty-two outstanding pol- 
ie officers selected by the Bureau of 
Investigation from forces in all parts of 
the nation. They receive a three months 
training course in advanced police meth- 
ods, with the intention that when they 
g0 back to their community they shall 
become teachers in turn. This is the first 
session of the school, but it has been so 
successful that the Bureau of Investiga- 
tion has decided to make it a permanent 
Institution. 


Value of Newspaper Publicity 


Dr. Stack was generous in his sugges- 
tions on the most effective technique 
or police officers to use in conducting 
safety campaigns. He said the educa- 
tonal value of newspaper publicity 
should never be overlooked explaining 
What constitutes news to the press and 
how Police departments can get the ef- 
ective support of the newspapers. He 
also directed attention to the value of 








To Release Film Sept. 9 

“Death Takes No Holiday,” auto- 
mobile safety film conceived and su- 
pervised by the National Bureau of 
Casualty & Surety Underwriters, will 
be distributed for showing throughout 
the country the weck of September 9. 
It is intended for showing at mceet- 
ings of civic, service and fraternal 
organizations, chambers of commerce, 
high schools, parent-teachers associa- 
tions, insurance agent groups and 
conventions such as the Rochester 
meeting of the National Association 
of Insurance Agents where it will 
make its premier. 

The film, product of the Visomatic 
Systems, Inc., the record, a portable 
screen and a projection machine are 
available in Western Union offices in 
222 key cities in the United States. 











syndicated newspaper mat series on safe- 
ty which are available; the value of the 
radio, a big subject in itself, and the 
broadcasts of traffic courts to shame vio- 
lators of street and highway driving 
laws. 

The men displayed a keen interest in 
everything which Dr. Stack talked about 
or showed and during the open discus- 
sions made valuable contributions from 
their own experience. 

Those in charge of the school were 
so pleased with the session that they 
requested the National Bureau to repeat 
it at least four times a year. 





Traffic Violators Either Pay 
$1 Or Wear Bright Red Sign 


In an effort to curtail the number of 
traffic accidents, city officials of Hunting- 
ton, Ind., have evolved a novel scheme 
to call attention to the traffic violator, 
particularly the one who is a minor of- 
fender. Those who turn in the middle of 
the block, pass stop signals, leave their 
motors running with no driver, have de- 
fective mufflers, insufficient lights and 
commit similar offenses will be required 
to pay $1 fine or wear a nice réd sign 
on their car for thirty days signifying 
they are traffic violators. | 

A second violator wearing one of the 
warnings will be given a fine regardless 


Security Act 
(Continued from Page 13) 


65, the Federal plan makes no provisions 
for the following features, all of which 
are customarily found in private pension 
plans because practical experience has 
shown them to be essential: 


(a) Retirement of women at ages earlier 
than 65. : ; : ; 
(b) Earlier retirement for disability, ineffi- 


ciency, technological changes, or other reasons. 

(c) The right given tne employe to take less 
pension for himself in order that the pension 
may continue to the surviving spouse. 

(d) Employes in foreign lands, excluded from 
Federal plan, must also have protection. 

It should be remembered that the em- 
ployes who are most severcly penalized 
are the ones who will come to retire- 
ment under present managements. 

These inadequacies demonstrate the 
need of private pension plans even if the 
Federal plan were to continue into the 
indefinite future. 

Part 5—Unemployment Compensation 

Title III provides for grants to the 
states for Unemployment Compensation 
Administration. The Federal appropria- 
tion for the fiscal year ending June 30, 
1936, is $4,000,000. and for each fiscal 
year thereafter $49,000,000. 

Title IX levies excise taxes on em- 
ployers of eight or more p-rsons at a 
rate of 1% of payrolls in 1936, 2% in 
1937, and 3% in 1938 and thereafter. The 
tax is levied on the entire payroll and 
is not limited to a figure such as $3,000 
per annum per employe as under title 
VIII. This is clearly inequitable, be- 
cause unemployment compensation pay- 
able under any state law will of neces- 
sity be limited to a relatively small 
amount per week. A tax return is due 
on or before January 31 covering the 
rrevious calendar year. The tax may 
be paid in quarterly installments. 





Agent Collects Birds, Snakes 
On His South American Trip 


Pete French, St. Louis insurance agent, 
attracted considerable attention when he 
arrived at Union Station August 16 with 
a collection of thirteen tropical birds, six 
snakes, seven lizards and seven young 
boys. ‘there \.as much excitement at 
the station until French saw that each 
of his charges was forwarded to the 
proper destination. Most of the birds, 
snakes and lizards were for the St. Louis 
Zoo. The birds were brought during a 
stop over at Georgetown, British Guiana. 
The boys, who made the trip with French 
and his wife, are the sons of residents 
of St. Louis and Webster Groves where 
French lives. The snakes include four 
boas and two tree boas while in the col- 
lection of birds were ten humming birds, 
one sugar bird, a finch and a tanager. 

En rou.e back to St. Louis French 
lost five birds through death. He ap- 
propriated one of the two bathtubs on 
the boat and used it as a cage for the 
birds. The French party made a six 
weeks’ cruise of Central and South 
American waters. 





MID-YEAR IMPROVEMENT 

The American Credit Indemnity shows 
an excess of income over expenditures 
during the first six months of this year 
of 64% greater than for the corres- 
ponding period in 1934. It was $213,229 
as against $199,864. These figures were 
before figuring the special year-end re- 
serves. The company’s writings have been 
about 10% above 1934, while the ratio of 
losses to volume of business is smaller 
than for the first half of 1934. 


JOHN E. MULLER DEAD 


John E. Muller, Jersey City insurance 
broker for forty-five years, died on Au- 
gust 15 at his home in South Orange, 
N. J. He was 59 years old and the son 
of the late John E. Muller who founded 
the insurance concern in 1879. He is 
survived by his widow, two daughters, 
five brothers and three sisters. 








and removal of the sticker before his 
time has expired also will result in prose- 
cution. . 





Accurate 


INSURANCE SERVICE BUREAU 
80 John St., N. Y., BEekman 3-4467 





Good will, our biggest asset, cannot 
be bought. It is only built up by 
satisfied customers. 





ARTHUR G. FITZGERALD 


President 











U. S. Guarantee’s Assets and 
Surplus Greatly Increased 


The United States Guarantee of New 
York had a successful six months’ ex- 
perience up to July 1, increasing its to- 
tal admitted assets from $9,822,528 (on 
December 31, 1934) to $10,890,638 on 
June 30 and making a nice increase in 
premium volume. Cash on hand totaled 
$1,189,709 while toial bonds and _ stocks 
amounted to $8 731,489 valued in accord- 
ance with New York Insurance Depart- 
ment requirements. On the basis of 


, June 30, 1935, market quotations for all 


bonds and stocks owned the company’s 
total admitted assets and surplus would 
have been increased by $300,569. 
Increases have been made in both the 
reserve for unearned premiums, now 
$2,247,228, and the reserve for losses and 
claims, $2,301,435, since the close of 1931. 
This reflects the increased premium 
writings of the company so far this year 
Voluntary contingency reserve continucs 
at $500,000. Capital paid-in remains at 
$1,000,000 and surplus has been increased 


by $561,556 to $3,963,506. Surplus to 
policyholders as of June 30 was 
$4,963,506. 





Recent Court Decisions | 


Effective Cancelation of Deposi- 
tory Bond 


The surety under a depository bond 
given to secure money deposited by a 
mortgage company in a bank to secure 
the payment of mortgage bonds served a 
notice of cancelation of the bond effec- 
tive forty-five days after the date of the 
notice, as permitted by the bond. The 
bank remained open until four months 
after the effective date of cancelation 
and did not default durine the term of 
the bond. The Fourth Circuit Court of 
Appeals, United States F. & G. v. Stan- 
dard Accident, 76 F. (2d) 643, affirming 
decree of the Federal District Court for 
North Carolina, held that the cancelation 
relieved the surety of all liability on the 
bond although the surety knew the bank 
was insolvent on the date of the notice 
of cancelation. 

ae + * 


Testing Gravel Held Within 
Contractor’s Bond 

The Fifth Circuit Court of Appeals, 
American Surety Co. v. United States 
ex rel. Barrow-Agee Laboratories, 76 F 
(2d.) 67, held that a surety on a federai 
public work contractor’s road construc- 
tion bond was liable to the defendant 
corporation which had been employed by 
the contractor to test the gravel used as 
required by the federal engineer. In spite 
of its technical and scientific name the 
court held the corporation was supplying 
labor within the meaning of the bond, 
taking and preparation of the samples 
being hard physical labor and the test- 
ing involving such labor as well as skill 
and judgment. 


JOHN A. GRIFFIN ABROAD 
John A. Griffin, vice-president of the 
Fidelity & Deposit, is abroad on a six- 
weeks’ vacation with Mrs. Griffin. They 
will visit Italy, France, Switzerland and 
England, returning about the end of 
September. 
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Rogers Secretary Of 
National A. & H. Ass’n 


WITH BUSINESS MEN’S ASS’N 


C. L. U. and Prominent in Seattle Civic 
Affairs; Formerly Prominent in 
World of Education 

C. W. Rogers, Washington state man- 
ager of the Business Men’s Assurance, 
has been appointed secretary and treas- 
urer of the National Accident and Health 
Association, by Dwight Mead, president 
of the association. 

Mr. Rogers was born on a farm at 
Humbolt, Kan., and received his early 
education at Yates Center, later attend- 
ing high school at Emporia. He left his 
educational pursuits for a time, married 
at an early age, and started out as a 
mail carrier of the Post Office Depart- 
ment. After one and a half years he 
finished his high school course and en- 
tered the Emporia Normal State Teach- 
ers College. Graduating, he accepted a 
position as principal of a_ junior high 
school at Rexford, Kans. Subsequently, 
he resigned to continue his education and 
entered the State Teachers College at 
Hays, Kan. 

Taking a part-time contract with the 
Bankers Life of Nebraska, he earned 
sufficient funds to enable him to enter 
the University of Chicago and got the 
degree of Master of Arts in economics 
and administration. Having achieved his 
ambition as a student, he joined the Mis- 
souri State Teachers College at Marys- 
ville as head of the department of com- 
merce and administration, a _ position 
which he occupied for two years. 


Joined B. M. A. In 1927 


Later, he was made general agent of 
the Bankers Life at Marysville. On 
January 1, 1927, he went with the Busi- 
ness Men’s Assurance as director of field 
service organization, in charge of the 
company’s educational work. On October 
1, 1928, he moved to Seattle as Wash- 
ington state manager of the company. 
He is a C. L. U., member of the Seattle 
Life Underwriters Association, and is 
affiliated with the Young Men’s Business 
Club, Seattle. 


J. J. HALL’S IOWA VISIT 





Bureau Safety Expert on Lesion Pro- 
gram and Will Attend Nat'l Conven- 
tion; Vacationing in Idagrove 
John J. Hall, expert in the street and 
highway safety division of the National 
Bureau of Casualty & Surety Underwrit- 
ers. will snend a laree part of September 
in Towa, finishing up the month at the 
national convention of the American 
Legion. September 23 to 27 in St. Louis 
where he will confer with departmental! 
commanders and the Lesion’s American- 
ism commission on accident prevention 
From September 1 to 4 Mr. Hall will 
be at Waterloo, Towa. filling a speakin~ 
engagement at the state convention of 
the Towa American Legion. His address 
will be “The American Legion and the 
Traffic Problem.” He will then confer 
with officials of the state motor vehicl 
denartment, following which Mr. Hall 
will take a short vacation in Idaerove 
Iowa. his home town. Incidentally. it 
was from this little town that Rav 
Murphv, insurance commissioner of 
Iowa, hailed and he is at present con- 
sidered one of the outstandine candidates 
for the national commandership of the 

Legion next year. 


A. & H. UNIFORMITY 

Efforts of the Association of Provincial 
Superintendents of Insurance, to attain 
some uniformity in accident and sickness 
business, parallelling what has been done 
in fire, automobile, etc., are not likely to 
make much headway this year, according 
to views expressed in Toronto. At the 
convention to be held in Winnipeg in 
September, however, a report along this 
line is to be presented by Chas. Heath, 
insurance superintendent of Manitoba. 


Dwight Mead Leader 
On Coast For 25 Years 


NEW PRESIDENT OF A. & H. ASS’N 
Has Been Pacific Mutual’s General 
Agent in Seattle for Quarter Century; 
His Prominence 


Dwight Mead, recently elected presi- 
dent of the National Accident & Health 
Association, is observing this year his 
thirtieth anniversary in the business. His 
present post is with the Pacific Mutual 
Life as general agent of its commercial 
accident department at Seattle, Wash., 
and his connection with that company 





Grady 


DWIGHT MEAD 


dates back to 1910 when the late Danford 
M. Baker, then vice-president of the 
Pacific Mutual, induced him to come out 
to the coast. Prior to 1910 Mr. Mead 
had been with Moore & MacElwee, then 
general agents of the Fidelity & Casualty 
in Washington, D. C. 

Mr. Mead stands high in Pacific Coast 
life insurance and accident and health 
circles, having occupied many executive 
position in association work during the 
past twenty-five years. Earlier this year 
he was chairman of the All-State Life 
Congress conducted by the Seattle Life 


Underwriters, Inc. Since 1912 he has 
served this organization as_ secretary, 
vice-president and then president (in 


1914), and as general chairman of the 
orthopedic endowment campaign which 
was conducted ten years ago. In 1916 
Mr. Mead obtained national prominence 
when he was elected chairman of the 
membership committee of the National 
Association of Life Underwriters. 

In accident and health activity he was 
the organizer of the Seattle Accident 
& Health Managers Club in 1928 and 
served as its first president. When the 
National Association of Accident & 
Health Managers’ Clubs was getting un- 
der way he served as second vice-presi- 
dent, then first vice-president and last 
year was re-elected to this office. Under 
his leadership as president the associa- 
tion is expected to enjoy an active, con- 
structive growth. 

INDIANA SAFETY DRIVE 

A campaign to reduce accidents on 
Indiana highways has been launched. 
3rake and light tests on automobiles will 
be made by state police who also will 
look for other mechanical deficiencies. 
The accident ratio in Indiana has been 
high this year. 


FITZPATRICK VACATIONING 

Leo F. Fitzpatrick, National Surety 
Cornp., who is office manager at its 118 
William Street, New York, branch office, 
is now on his vacation in the far West. 
His itinerary includes Yellowstone Park, 
Banff and Lake Louise. 





Forming Arex Indemnity 


The proposed formation of the Arex 
Indemnity Co. of New York became 
known this week. It is sponsored by 
Ernest W. Brown, Inc., attorney and 
manager of the Associated Reciprocal 
Exchanges, who for some years past 
has been urged by subscribers to en- 
ter the casualty business. The new 
company, which will be organized on 
a participating stock plan, will serve 
the insurance needs of subscribers of 
the Associated Reciprocal Exchanges 
and will not undertake a public busi- 
ness. 

The Arex Indemnity will start off 
with $1,000,000 capital, and its incor- 
porators, directors and officials will 
be chosen “from outstanding individ- 
uals in industry and trade.” In the 
formation of the company President 
Ernest W. Brown has had as his ad- 
viser William B. Mann, for many 
years with the Ocean Guarantee & 
Accident, and a widely known cas- 











ualty and surety executive. 


— OW.B. Joyce 


(Continued from Page 26) 








cases, and for the enormous sum peerage of 
$2,500,000,000 to $3,000,000,000, of which there 
were more than 70,000 administrators, executors, 
guardians, other fiduciary and court bonds, with 
a liability of more than $350,000,000. 

The plan preserved the reinsurance exchanged 
between various other companies and the Na- 
tional, both ways, involving an estimated amount 
of more than $1,500,000,000. It does not re- 
quire a very active imagination to realize what 
would have happened had such companies lost 
all of such reinsurance. 

Not only would the companies have been re- 
quired to buy new reinsurance, but much of it 
could not have been obtained at any price. Not 
to be protected on losses under that huge amount 
of reinsurance, might have been a serious mat- 
ter to some of the companies. 

It assured all patrons 100 cents on the dollar 
for losses occurring on and after May 1, 1933, 
and this amounted to several million dollars. 
These losses would have been borne by the 
obligees, and assureds, unless they expended, 
probably, several million dollars for premiums 
on bonds in other companies to take the place 
of those which would have been valueless and 
further, no other company would have made all 
such bonds retroactive, which was done by the 
National Surety Corp. 

Saved 5,000 to 6,000 National Surety agents, 
their agency connection, enabling them to con- 
tinue their business with only a little interrup- 
tion, and with little loss of confidence on part 
of their patrons. Had liquidation taken place 
then, many agents and insurance brokers would 
probably have felt a moral obligation to protect 
their patrons against loss for a large part of the 
(approximate) $8,500,000 of unearned premiums, 
which, with other financial difficulties, agents 
and brokers were then having, would probably 
have seriously crippled many. It is estimated, 
several agencies and insurance brokers each 
would, if they so decided, return $100,000 to 
$200,000 as unearned premiums to their clients, 
and many others of $25,000 and upward. It can 
clearly be seen this would have meant disaster 
in the agency field. 


Saved $12,000,000 Premium Income 


Kept in force (estimated) over $12,000,000 
(annual and term) of profitable premium income 
on the books, much of which is now income for 
the new corporation. The profits now enjoyed 
by the new corporation are made possible largely, 
if not entirely, because of such old company 
business, which undoubtedly will continue on 
the books in future years with large profits. 
Thus it retained almost the same clientele built 
up largely by me, over a thirty year period, a 
conservative estimate being one hundred thou- 
sand patrons, loyal to the new corporation, who 
were loyal to the old company! 

After terminations and cancellations, and giv- 
ing effect to any new premiums obtained, the 
new corporation wrote for the eight months of 
1933 (it started business May 1, 1933) about 
$5,714,000 and, nearly $9,000,000 for the entire 


year of 1934; thus around 75% of the $12,- 
000,000 above mentioned, seems to have been 
held. In 1935 and future years it should in- 


crease very materially. 

The actual underwriting and investment in- 
come for 1934 was more than one million dollars, 
and for the first six months of 1935 was about 
$600,000! The increase in surplus, including 
appreciation was about $800,000 for the first six 
months of 1935. 

It seems clear, had the new corporation not 
been so created, the creditors would have lost, 
as a minimum, the total sum for which the stock 
of the new corporation will be sold. The value 
of the new corporation was appraised at more 
than $8,000,000. 





SEEK HOLD-UP RATE CHANGE 

The Investment Dealers’ Association 
of Canada is negotiating with the Ca- 
nadian Casualty Underwriters’ Associa- 
tion for more uniformity in hold-up in- 
surance rates, which now vary widely 
according to the location of an office in 
any one building. 


“Dust Disease” Rates 


(Continued from Page 26) 


plans there is an accrued loss to be ¢o, 
sidered in the rate it appears only pro = 
that the loading should be based me 
the proportion of the rate representiny 
the hazard of future exposure and de 
velopment to a claim status. Under on 
circumstances the expenses that are wm 
required in a fixed ratio to the premium 
should be adjusted to a comparable basis 
in both plans. This results in a reduc. 
tion in the expense loading to 20% in 
Plan I. 

“The average cost of a death and per- 
manent total disability claim should be 
fixed at $7250 based on New York State 
experience. After credit for the employ- 
er’s contribution in Plan I this becomes 
$6950. This would result in a basic rate 
for the foundry classification of $5.79 
under Plan I. Permission has been re- 
quested, however, for authority to jp- 
crease the rate where the occupational 
disease hazard is abnormal. Under the 
circumstances it must be assumed that 
the standard risk for which basic rates 
are established is for industrial plants jn 
which abnormal hazards are not present 
and in recognition of this fact the basic 
rate should be 80% of that indicated 
herein for the average before the exclu- 
sion of the abnormally hazardous expos- 
ure. The resulting basic rate for foun- 
dries should be $4.63. 


Plan II 


“Plan II involves an assumption of 
double the primary benefit costs used in 
Plan I as an arbitrary method of pro- 
ducing a net premium sufficient to bear 
the burden of losses exceeding the aver- 
age cost per claim and as a means of 
remedying the maladjustment of expense 
loadings. Reconstructing this rate on 
the basis of the same factors used in 
Plan I and loading the rate sufficiently 
to defray losses in excess of the amount 
upon which the assured contributes, 
would produce a rate of approximately 
the same amount. As in Plan I recogni- 
tion should be given to the fact that 
plants involving an abnormal hazard will 
be submitted for surcharge. The basic 
rate after recognition of this fact, by a 
discount of 20% from that proposed by 
the Board, should be $1.88. 

“The standard per capita deposit for 
the basic foundry classification should 
not, however, be based upon assumed 
loss costs and other factors greater than 
those underlying the rates in Plan I. 
This per capita deposit should be $64 
instead of $127 as contained in the 
Board’s proposal. The per capita de- 
posit, which shall be returnable to the 
assured in full or in proportion as it is 
unused for the payment of claims and 
specific allocated claims expenses as- 
sessed against the assured under Plan I], 
will be varied by the Board subject to 
the approval of the Superintendent 
where the hazard of the risk and the 
circumstances of the assured justify such 
adjustment.” 





1936 Auto Rates in Mass. 
May Be Late in Filing 


Present indications are that the 19% 
automobile liability rates in Massachu- 
setts under its compulsory law may be 
later than usual in filing due to the de- 
lay of the state legislature in passing the 
guest-rider elimination bill. The Bay 
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State’s insurance department is now 
working overtime to get the new rates 
in such shape that tentative announce- 
ment may be made of them right after 
Labor Day. They must be announced 
under the law so that final promulgation 
may be made by September 15 for the 
ensuing year. 

It looks.as though there will be a 4% 
average increase in the rates over -those 
in force this year, and possibly the 
elimination of a number of zones, but no 
official information has as yet been given 
out by Commissioner De Celles on what 
will be done, 
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The horse has rendered to mankind a service beyond computing, ploughing the ground, harvesting his food, carrying his burdens, 
speeding his communications and facing death in his battles, dumbly begging in return, with gentle, pleading eyes, naught save a 
little care and the plainest of rations. ae So Be a A aie 
Surely. if “patient endurance is Godlike,” there must be an equine heaven with tender grass and gentle breeres to reward the 
long suffering patience and loyal endurance of our ancient friend, the horse. © = st tit Pie Pet ee ne 
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Firemen’s Insurance Company of Newark, New Jersey, organized 1855 | Milwaukee Mechanics’ Insurance Company organized 1852 
The Girard Fire & Marine Insurance Company ‘* 1853 | National-Ben Franklin Fire Insurance Company = 1866 
The Mechanics Insurance Company of Philadelphia ‘* 1854 | The Concordia Fire Insurance Company of Milwaukee 

Superior Fire Insurance Company ‘* 1871 | The Capital Fire Insurance Company 

The Metropolitan Casualty Insurance Company of New York ‘‘ _ 18741 Commercial Casualty Insurance Company 
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461 Bay Street, Toronto, Canada Newark, New Jersey 912 Commerce Street, Dallas, Texas 
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